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‘*PLAY BALL,”’ 
Tue two great political parties have held 


their national Each has nomi- 


nated a ticket and adopted a platform that 


conventions. 


nothing but the most diseased imagination can 
construe into a sure sign of calamity in the 
event of its victory. Life insurance men need 
not beguile themselves into thinking that all 
their energy is needed to help save the coun- 
try. 
their business. 


They may better save some of it for 

There will be for the rest of the year two 
ciements that. will militate against the success 
of agents who are not sufficiently in earnest 
the 
“presidential year,” which every pessimist has 
look upon as a dull 
time, partly through habit and partly because 
The 
ievery loafer and 


to overcome them. One _ is proverbial 


become accustomed to 


it is so pleasant to be unhappy. other 
is‘ the tendency to “gas.” 
many a one who is not will this year avail 
himself to the full extent of the inestimable 
privilege of telling how to run. the govern- 
ment. The ones who cannot run their own 
business “except into the ground will be the 
foremost street-corner and store-box  dis- 
pensers of political economy and administra- 
tive wisdom. 

The life insurance man who has good sense 
will not allow these Jerémiahs and Ciceros to 
take up his valuable time nor engage him in 
that would be useful in 


a waste of energy 


other directions. The man who does his share 
of the world’s legitimate work is of more value 
than a score of these self-appointed molders 
of public opinion. Out of their imagination 
and lazy intellects come theories of how to 
save the country. From the good work of life 
insurance agents result better fathers and hus- 
hands, better homes, better citizens, and, when 
the people are right, the country does not need 
to be saved. 

Tue Toledo Times expresses the hope that 
race horse owners will not all lapse their life 
insurance policies because some of the big 
companies have taken a stand against betting 
m races by their employes. 


PERSONALITIES THAT ARE UNDIGNIFIED. 
We regret to see the animosities that have 
irisen among officials and large city managers 
f bonding companies. If a layman were to 
wlieve the statements made, every man en- 
gaged in the business would be considered a 
cut-throat and and every company 
ither on the rocks or headed for the shoals 
of disaster. Presidents of companies 
ircular letters attacking other companies, ac- 
cusing them of brigandage and _ deception. 
Anonymous comparisons of financial _ state- 


assassin 


issue 








ments appear proving on the surface that 
some companies are about insolvent. General 
agents charge one another with rascality and 
rate cutting. 

What does the public think of all this? 
Policyholders are receiving a mass of this so- 
called competitive The effect of 
it all is to reflect seriously on the business 


literature, 
and the companies. It undermines confidence, 
a necessary factor in any line of underwriting. 
If a man that all surety 
companies are falsifiers and unsound and rep- 


comes to believe 
resentatives of these companies are liars and 
cut-throats, one can not criticize him for form- 
ing so deleterious an opinion of the business. 
This destructive method of competition has 
brought surety underwriting to a plane that it 
It has 
Personali- 
ties injected into any calling are the weapons 
of weak competitors. 


did not occupy in its pristine glory. 
lowered the caste of the business. 


The surety companies, 
for the general good of their line of under- 
writing, should return to more 
dignified methods of competition. 


ethical and 


THEY ALL COST MONEY. 


DEFINITE sums for surgical operations are 
beginning to the accident companies 
The accumulation death claim feat- 
ure is also coming in for its share of outlay 
and after awhile the beneficiary benefits 
call for funds. These fancy attachments look 
well in a policy and possibly make a nice 
talking point, but they result in “pay, 
pay.” 


cost 
money. 


will 


pay, 
When will all this extra trimming and 
furnishing cease? A new accident policy 
with a little more lace or 


furbelows is so 


with a new dress 


a few more common as to 


cause no comment. 





KINNEY GOES WITH THE PHENIX. 

W. H. Kinney of Springfield, Ill, the in- 
dependent adjuster and former Connecticut 
special in Illinois, has joined the forces of the 
Phenix of Brooklyn as adjuster. He _ will 
locate in Oklahoma City. Mr. Kinney was 
offered the special agency of the Northwestern 
National in northern Illinois, but declined 
owing to his negotiations with the Phenix. 





HOFIE’S SEMI-ANNUAL STATEMENT. 

The semi-annual statement of the Home of 
New York shows assets $17,437,140, reinsur- 
ance reserve $6,825.018, net surplus $6,017,807. 
The Home's net losses in Baltimore, Toronto, 


Rochester and Yazoo City amounted to 
$1,010,136. The net surplus has decreased 
$556,043. 


TAKING CARE OF EXCESS LINES. 

The Atlas and Manchester people are busily 
engaged these days in getting rid of the ex- 
cess lines, owing to the merger of the com- 
panies. The policy of the company will be to 
reduce the line to that carried by the Atlas. 
In the large cities, and particularly where 
both companies are represented in the same 
agency, it requires considerable work to ad- 
just the line. The Atlas has 95 agents in its 
western department and the Manchester about 
825. The Atlas will therefore take on a num- 
ber of new agents. 





TO ESTABLISH A MEXICAN DEPARTMENT. 

Manager Jacobi of the home office of the 
Prussian National, who-has been in Mexico, 
has decided to open a Mexican department on 
a commission basis, but will not make an 


appointment until he confers with the home 
office. 





MorGan.—Stuart Morgan, formerly chief 
examiner in the Ohio farm department of the 
Home, who was transferred to the New York 
department by State Agent Henry Fowler to 
act in a similar capacity at Syracuse, has been 
appointed special agent of the Home in west- 
ern New York. Young Morgan is well liked 
and has good material in him. 





WILL ENTER FIRE INSURANCE FIELD. 


Bankers Mutual Casualty of Des Moines An- 
nounces that it Will Make a New De- 
parture in a Short Time. 


Des Moines, Ia., July 13.—(Special.)—The 
Bankers Mutual Casualty Company will begin 
fire business in Iowa the first of October and 
later branch out other The di 
rectors met here to-day and voted to do an 
exclusive fire business. The capital of the 
company remains the same, $200,000, paid-up 
capital being $25,608.75. The company has 
authorized further prosecution of libel suits 
against the Ocean Guarantee on account of 
circulars sent out bv St. Paul and Chicago 
agents, purposely omitting, it is alleged, large 


into states. 


items of assets of the Bankers Mutual. The 
first circulars, sent out several months ago, 
in which an item of $101,000 was omitted, 


this making the company’s capital appear to 
be impaired and verging on bankruptcy. The 
company recovered a verdict in the courts 
here for $1,000, amount of recovery being 
limited to damage proved between date of 
issuance of circular and time of bringing suit. 
Other suits will be prosecuted along the same 
line. The Bankers Mutual alleges it was 
forced because of those «circulars to sell its 
bank burglary business to the Aftna Indem 
nity, and it begins a fire business to perpetuate 
itself. 


The old officers and directors were re 
elected to-day: J. G. Rounds, Des Moines, 
president; W. E. Coffin, Des Moines, vice 
president; A, E. Spaulding, Ainsworth, Ia., 


secretary; A. U. Quint, Des Moines, treasurer. 
The directors include the officers and William 
Warnock, Aylmer, Ontario; F. M. McGiverin, 
Fremont, Neb.; C. F. Smith, McGregor, Tex. ; 
John W. Faxon, Chattanooga, Tenn.; F. EI 
more, Topeka, Kan.; J. D. Garlach, Chester, 
Ill.; George R. Moore, Jackson, Minn.; M. D 
Wagner, Harbor Beach, Mich.; A. Graham, 
Sidney, Ohio; B. P. Scott, New Philadelphia, 
Ohio. Seven directors were present to-day, 
including Messrs. Coffin, Quint, Smith, Ger 
lach, Moore, Wagner and Graham. President 
Rounds is absent in Maine, 


CHICAGO BOARD MEETING. 

The Chicago Underwriters Association met 
Wednesday and adopted new automobile rates 
and forms. A rate of 2% percent was made 
a machine anywhere in the United 
Canada. <A lower rate is made to 
a machine only in Cook county. <A 
scale is made to apply to machines of differ- 
ent motive powers. It was voted that where 
subrogation rights under a policy are waived 
an extra charge of 5 percent of the premium 
will be made. Suburban agents placing mer 
cantile risks in the district outside of the 
down-town area with other agents are limited 
to 10 percent commission unless the risks are 
placed in their own companies. C. N. Bishop, 
G. S. Haskell and H. C. Eddy were elected 
on the membership committee. 


to cover 
States or 
cover 


WILDCAT CONCERN INCORPORATES. 

The Pheenix Underwriters, whose manager, 
J. L. Rogers, Jr., was indicted by the grand 
jury in New York for alleged fraudulent use 
of the mails in writing wildeat insurance, has 
incorporated in Indian ‘Territory with $1,000 
paid-up capital, 


MEETING OF W. VA. ASSOCIATION. 


The West Virginia Fire Underwriters As 
sociation’s midsummer meeting will be held 
at the Deer Park Hotel, Deer Park, Md., 


beginning Tuesday forenoon, July 26 


CHICAGO AGENCY OF THE ATLAS, 

The Atlas represented for many 
years in the agency of Moore, Janes, Lyman 
& Herrick in Chicago. Owing to the merging 
of the Manchester with that company, the 
one institution will not be able to accommo 
date more than one agency. It is therefore 
with deep regret that the Atlas retires from 
this agency. ‘The full details of the new ar 
sangement will not be made public for a day 
or so 


has been 


A. H. Robinson gets the Firemans Fund at 
Louisville to replace the Manchester. 
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LET COMPANIES PAY SALARY 


WHILE MARSHAL MANAGES CAMPAIGN 





That Appears to Be the Program in Ohio, Un- 
less Fire Marshal Davis’ Plans Have 
Been Misrepresentsd. 

The fire insurance interests are not taking 
the change in the office of state fire marshal 
in Ohio with any considerable degree of 
equanimity. There is strong current of dis- 
satisfaction not only among the field men of 
Ohio, but also among the western managers at 
Chicago. Whether it will go to the extent of 
public protests against Governor Herrick’s ac- 
tion remains to be seen. 

Companies Entitled to Good Service. 

‘The Ohio fire marshal’s office is costing the 
insurance companies upwards of $40,000 a 
year. For that amount of money they think 
they are entitled to good service. Hollenbeck 
gave them that service and proved himself the 
man for the place. To be sure, he went in as 
a politician against the desire of the compa- 
nies, but he made the companies respect him 
and become thoroughly pleased with him by 
dint of good work. 

Governor Herrick Yields to Politicians. 

Governor Herrick, however, doees not ap- 
pear to have had the backbone to withstand 
the appeals of hungry job-hunters from his 
horie city, and despite the protests of the fire 
insurance representatives, turned out a good 
man in order to turn the office and its patron- 
age over to another who appeared entitled to 
reward for his services as a Cleveland poli- 
tician, 

New Cause for Objection Arises. 

This in itself was very unsatisfactory to the 
fire insurance interests, but it appears to be 
only one of the grounds on which the com- 
panies have a right to make strenuous objec- 
tions The Cleveland Plain Dealer, one of the 
leading daily papers of the State, gave out 
some intelligence on July 4 that will not be 
pleasant reading to insurance men. To_ be 
sure, the Plain Dealer is Democratic, while 
Governor Herrick is a Republican, but this 
article does not appear to have any political 


animus. It appeared as local Cleveland news 
as follows 
Hy. D. Davis will spend the larger part of this 


month in becoming thoroughly acquainted with 
details of the management of the state fire mar- 
shal's office. Mr. Davis, who will assume control 
of the office July 15, wants to have things in 
such shape by the middle of August that he can 
spend the most of his time from then on until 
November in Republican campaign work in this 
county. 


Davis Will Make Changes. 


Among the first changes that will probably be 
made in the working force of the office will be 
the appointment of new deputies for the larger 
cities of the State. Mr. Davis plans to have 
deputies of his own selection at Cleveland, Cin 
cinnati, Columbus and Toledo. If he gets a corps 
of efficient deputies and assistants placed in charge 
oft the work of the office Mr. Davis sees at present 
nothing to prevent his active management of the 
Cuyahoga campaign in his capacity as chairman 
of the executive committee. 

The news of Mr. Davis’ appointment had scarcely 
been announced when the faithful came pouring in 
with requests for a place on the staff of deputies 
und assistants. . But none of the applicants was 
given any satisfaction. Mr. Davis will go to Co- 
iumbus this week, and until after he has looked 
into the methods of operating the department he 
proposes to say nothing out loud concerning ap- 
pointments. It is not probable that any deputies 
will be appointed before the return of Governor 
Herrick from his vacation two weeks hence. 


Mr. Davis’ Views Are Certainly Peculiar. 

Unless Fire Marshal Davis has been mis- 
represented, he takes peculiar views of his new 
duties. The paper says, “Mr. Davis wants to 
have things in such shape by the middle of 
\ugust that he ean spend most of his time 
from then until November in Republican cam- 
paign work in this county,” and later, “Mr. 
Davis at present sees nothing to prevent his 
active management of the Cuyahoga cam- 
paign.” 

The Law Is All That Stands in the Way. 

Really the only thing that stands in the way 
small a matter that it is hardly worth 
taking cognizance of. The Jaw under which 
the office of fire marshal was established reads 
in one place as follows: (409-587) Sec. 8 
{Marshal not to engage in other business at- 
tendance at office]. The state fire marshal 
shall not engage in any other business, and he 
or one of his deputies shall at all times be in 


is so 








the office of the fire marshal ready for such 
duties as are required by this act. 

Perhaps Mr. Davis does not consider poli- 
tics and the running of a campaign as busi- 
ness. It may be merely recreation for him. 
To ordinary people, the management of a 
campaign appears to be very much a business. 

Insurance Companies to Pay Campaign Manager. 

Unless the Plain Dealer has been mistaken 
in forecasting Mr. Davis’ program for the 
coming fall, it looks as if the fire insurance 
companies have been buncoed. They are re- 
quired by law to pay into the State of Ohio 
upwards of $40,000 a year, part of which is to 
go as salary to the manager of the Republican 
campaign in Cuyahoga county, while his dep- 
uties and clerks do the work. In other words, 
the office of fire marshal is no longer necessary. 
The deputies and clerks do the work, while 
the boss will draw the largest salary and de- 
vote his time and energy to outside interests. 

Is the Fire Marshalship Just a Political blum? 

In other words the fire marshalship is to be 
considered merely as a political plum and its 
incumbent need not pay attention to the du- 
ties of his office, but make himself generally 
useful to the party of the governor who shakes 
the plum into his lap. The bleeding of fire 
insurance companies through taxation is noth- 
ing new, but holding them up to pay the sal- 
aries of campaign managers is a development 
which has not heretofore come prominently to 
the surface. 





TESTS OF FIRE EXTINGUISHER [IADE, 


Chicago Underwriters Witness Tests of the 
Liberty Extinguisher -Agencies to Be 
Placed with Insurance Men. 


A very successful test of the Liberty fire 
extinguisher was made in Chicago last week, 


in the presence of a number of underwriters. 
‘This is a chemical powder extinguisher, put 
up in tubes, which has been manufactured in 


Chicago for five or six years. ' The inventor, 
not having much capital, has never pushed it 
to the front to any great extent until within 
a few months. About 6,000 of the tubes have 
been sold since last September. 

Recently some business men have become 
interested in the invention and the Liberty 
Fire Extinguisher Company is now being or- 
ganized, with $500,000 capital stock. David 
J. Kennedy, an investment broker, is looking 
after the financial end of the business. The 
inventor of the extinguisher, Josiah Hair, 
and his son, are to have charge of the me- 
chanical department, while a prominent fire 
underwriter will look after the development 
of an agency plant. 

The new company proposes to manufacture 
not only the powder, but also engines for the 
purpose of forcing it by means of compressed 
air into burning buildings. The present tubes 
will continue to be made, of course. The com- 
pany is now getting figures on the cost of 
equipping gasoline engines with blowers and 
mounting them on wheels. It is believed that 
hy means of such engines the fire protection 
of small towns without waterworks can be 
provided for at a cost within their means. 

The agencies are to be placed among fire 
insurance agents. The company believes that 
the equipment of buildings with tubes and of 
towns with engines will entitle them to a 
credit in the rates, and that there is nobody 
else in as good a position to handle these 
goods as fire insurance agents. 

The Liberty powder has been subjected to 
severe tests in the way of actually being kept 
for four years without either caking or. de- 
teriorating, and the new company proposes to 
guarantee it by an indemnity bond. While 
the tests showed that the powder extinguishes 
fire quickly and effectually, its use has the ad- 
vantage over water in that it will cause no 
water losses 





RECEIVER FOR A SURPLUS LINER. 


Charles L. Brown has been made receiver 
for the Perpetual Fire of Philadelphia, a sur- 
plus line fire company operated by A. A. 
Sparks & Co., general agents. The attorney- 
general brought the action, as evidence was 
produced showing it was not able to meet its 
obligations. The company was incorporated 
in 1859 and reorganized with $100,000 capital 
in May, 1902. 





PLAN MEETS WITH APPROVAL 


ATLAS-MANCHESTER MANAGERS STAY 


Manchester Will Retire and the Atlas Will Ab- 
sorb the Business of Both Companies, 
Reinsuring Excess Lines. 


The announcement as to the Atlas and 
Manchester arrangements in this country 
brings much satisfaction to the friends of 


those companies. George S. A. Young, United 
States manager of the Manchester, will act as 
joint manager of the Atlas with Frank Locke, 
the manager of the Atlas for the eastern and 
southern States. J. M. Neuberger, 
manager of the Atlas, and T. W. 
ern manager of the Manchester, 
managers of the 


Atlas. 


western 
Eustis, west- 
will be joint 
western department of the 


Manchester Will Be Discontinued. 

The Manchester will be discontinued in this 
country as soon as possible, its plant and busi 
ness to be absorbed by the Atlas. Already 
the business of the two companies has been 
overhauled in the large cities and excess lines 
are being reinsured by 


individual arrange- 
ments with different companies. The Man- 
chester has a much larger business in this 


country than the Atlas and operates many 
more agents. Where the Manchester alone is 
represented its agents will be continued by 
being given the Atlas. Where both companies 
have agents representation will have to be set- 
tled to the best interest of the Atlas. In 
some cases there will be dual agencies and in 
others points the most satisfactory represen- 
tative will be selected. 
. Field Force Likely to Be Continued. 

The field force of both companies will be 
continued at least for the present until a 
proper adjustment of the territory can be 


made. The Atlas has only three field men 
connected with its western department, How 
ard Grenell, George E. Haas and J. M. Neu 


burger, Jr. Two Manchester field men have 
made other connections, thus leaving J. B. 
Tallman of Grand Rapids, Mich., Dr. W. E. 
Golden of Milwaukee, W. A. Cormany of 
Kansas City, and G. H. Reyburn of Peoria. 
It is likely, therefore, that arrangements can 
be made to accommodate all these men. 
No Announcement as to Vore. 

No announcement has been made as to Mil- 
ton P. Vore, the assistant manager of the 
Manchester, but as Walter S. Alley, the assist- 
ant manager of the Manchester in the East, 
has been retained, it is likely that Mr. Vore 
will continue in his present position. If it is 
decided that an assistant is not needed he will 
probably be accommodated with a good field 
position. 

Will Take the Manchester Office. 

The office of the Atlas now in the Monad- 
nock building, Chicago, will be transferred to 
the present quarters of the Manchester in the 
New York Life building. The Manchester 
has one of the best equipped offices in the 
West and is nicely located. As rapidly as 
possible the business will be merged into the 
Atlas and all the transactions will be done 
through that medium. 

The arrangement whereby Messrs. Neubur- 
ger and Eustis will continue was received with 
much delight by their friends. Both men are 
highly esteemed and successful underwriters. 
Mr. Neuburger was the chief executive of the 
old Atlas in this country and has always made 
money for his company. Mr. Eustis belongs 
to the younger school of underwriters, who 
have been conspicuous in the West in union 
affairs. He reduced the Manchester business 
to a basis where it has proved profitable. The 
Atlas enters on a new, career with a wider 
scope and an enlarged business. The amat- 
gamation makes it one of the important com- 
panies in this country and it will be a valuabk 
one to local agents. 

Kings County Likely Not to Expand. 

It is not likely that the Kings county will 
expand very extensively. It is only planted in 
the larger cities and does a very conservative 
business. It may be utilized to some degre: 
where either an agent of the Manchester 01 
Atlas is to be dropped, but this will not be 
general rule. 





We have four different varieties of loss en 
velopes. 
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DECLARE THAT ELECTION WAS HASTY 





Governing Committee of the Union Takes Um- 
brage at the Executive Committee of the 
Kentucky and Tennessee Board. 


The governing committee of the Western 
Union feels aggrieved at the hasty manner in 
which the executive committee of the Kentucky 
& Tennessee Board elected a secretary to fill 
the vacancy caused by the death of Col. W. C. 
Nelson. Three or four days after the death 
of Colonel Nelson the committee met and 
elected Claude F. Snyder of Memphis, the 
special agent of the Manchester, to fill the 
vacancy. The governing committee has no ob- 
jections whatever to Mr. Snyder; in fact, the 
members regard him as an entirely competent 
and acceptable man to fill the position. How- 
ever, they take the ground that the Kentucky 
& Tennessee Board is under the jurisdiction 
of the Western Union, and it would only be 
courtesy for the executive committee to have 
consulted with the gov erning committee before 
action was taken. The governing ee 
thinks that more time should have elapsed i 
order to have allowed applications to be eA 
for the position. 

The governing committee discussed the sub- 
ject fully at its meeting this week and decided 
to annul the action of the executive committee 
of the Kentucky & Tennessee Board, on the 
ground that as the companies pay the bills 
and have jurisdiction over state boards, the 
governing committee must be consulted in the 
selection of salaried officials. This throws the 
place open, and the governing committee will 
arrange to adjust the matter with the execu- 
tive committee. If Mr. Snyder is the best man 
for the place, the members ..f the governing 
committee say he will be chosen. 

There has been more or less friction betweer: 
the Kentucky & Tennessee Board and the goy- 
erning committee, resulting at times in an al- 
most open rupture. At the last annual meet- 
ing the president of the board, in his address, 
took occasion to criticise the committee, which 
later caused the committee to reprimand him 
in an Official way. 





ISSUE INSURANCE TRADING STAMPS. 


Insurance Exchange Coupon Company of Cleve- 
land Will Issue Trading Stamps Redeem- 
able in Insurance of Any Kind. 


The Insurance Exchange Coupon Company 
of Cleveland, chartered a few weeks ago, will 
follow a unique line in the insurance busi- 
ness. ‘The plan is based upon the trading 
stamp system. Coupons will be printed and, 
wherever possible, stores will be induced to 
put them in to give customers in place of 
stamps calling for rugs, pictures, lamps and 
other things usually given. These coupons 
will be good for 4 percent of each purchase 
and will be redeemable in insurance of any 
kind, the merchant paying for them after 
they are taken up. The company will place 
the insurance as brokers and will represent 
no companies directly. Any kind of insur- 
ance, life, fire or accident, will be furnished 
in exchange for the coupons. 

The profits are expected to come from the 
commissions allowed the company for the 
lusiness placed. D. J. Brennan, the general 
manager, has been in the insurance business 
for some time, and states that he will continue 

but with this change. In case the stamps 
do not amount to enough to pay for the in- 
surance desired, the balance may be paid for 

n cash. In this way the company will prob- 
bly be able to increase its lines, especially 
vhere life insurance is desired. The captal 
tock of the company is placed at $100,000, and 
t is stated that a number of prominent men 
re interested in it. 

It will be of interest to know just how 
he insurance public will take hold of the plan 
1” how the merchants will accept it in place 
f the trading stamps, but undoubtedy, with 
ushing some business will be secured. It 
- not known now what connections have been 
nade for placing the business 


The semi-annual statement of the 
ire of Richmond shows assets $2 
luding $100,000 of stockholders’ certificates ; 
iabilities consisting of reinsurance reserve 
“18,607 : capital. $200,000: net surplus, $3,048; 


nadinsted losses, $908, 


Atlantic 
23,553, in- 


AS SEEN FROM CHICAGO. 








LARGE CITIES ISSUE. 

Chairman Littlejohn of the large cities com- 
mittee of the Western Union will write to 
managing officials of non-union companies 
making inquiry as to whether they will ap- 
prove the plan suggested by General Agent 
Lenehan of the Phenix of Brooklyn at the 
recent large cities conference. This plan con- 
templates the selection of three union man- 
agers and three non-union managers, who will 
appoint someone who is not prejudiced either 
way, but who is an underwriter, allowing 
him to make an investigation of each city 
and make recommendation as to what re 
forms he thinks are needed. different man 
may be appointed for every city. Mr. Little- 

asks if this plan does not 


john in his letter 

meet with approbation that suggestions be 

made as to what scheme would be accepted. 
The union managers are thus throwing the 

responsibility on the non-union companies, in- 


asmuch as the latter were not generally repre- 


sented at the large cities conference. It is 
the general belief that nothing can be ac- 


complished in the way of 
sions in large cities. 


reducing commis 


++ ++ 
TO TAKE UP CONFLAGRATION HAZARD. 

The governing committee of the Union hav- 
ing decided to take up the subject of the con- 
flagration hazard and failed to 
cure J. J. Purcell, western 
of the Sun, to give to the 
will now probably utilize its 
handling this subject. ‘The work was left to 
a subcommittee of seven, but these gentlemen 
asked to be relieved so that each member of 


having se- 


forme manager 


his time subject, 


present torece m 


the committe might share the burden of the 
work. When the plan to employ a_ special 
man to give his entire attention to the con- 


flagration hazard was first placed before the 
committee it did not meet with approval, but 
later such action was approved by the entire 
subcommittee, and hence was sanctioned by 
the governing committee as a whole. 

With Mr. Purcell not available, the com- 
mittee will divide the work among its present 
employes. Already a large mass of informa- 
tion has been secured and it will 


take some 
time to segregate this and get it in proper 
shape. 
++ ae 
FIRE LOSSES IN CHICAGO. 
Statistics of the fire losses of 1903 are given 


in the Fireproof Magazine. 
and insurance in Chicago, 
follows: 

“During the year 1903 in the city of Chicago 
alone the total loss by fire upon buildings and 
contents reached the enormous sum of $3,026,- 
the loss 


Concerning losses 


the figures are as 


931, over insurance. being $285,000. 
The total value of property involved was 
$111,743,441. Of the number and classification 


of buildings burned those of wood and frame 

construction were 2,749 in number, as against 

31 and 7 of stone and iron, respectively. 
“There were destroyed within the corporate 


limits of the city of Chicago thirteen anart- 
ment buildings, with a total property loss of 
$1,081,522. 

“Casualties to citizens as the direct and 
immediate result of fire in Chicago alone dur 
ing the same period reveal many startling 
facts. For instance, the total number of men 
injured was 172; women, 457, and children, 
272. Within a corresponding period the total 


number of deaths by fire 
cedented number of 635. 

“Chief Musham’s report, in 
casualties, is explicit in the assignment of 
cause for each of the conflagrations, injuries 
and fatalities enumerated. 

‘Among the leading causes assigned we note 
the perennially fatal gasoline stove, lace cur- 
tains, matches, explosions of oil stoves and 
clothes ignited while cleaning with gasoline, 
ete. 

“To the thoughtful and reflective builder 
there is one circumstance cons picuouslv promi- 
nent, and that is the needless. wasteful de- 
struction of life and propertv as a reault of 
what will in time come to be recognized as 
criminal building construction 

The $1,081,522 loss of property 


reached the unpre 


covering the 


burned up 


in apartment houses alone amounts to nething 





more or Jess than absolute destruction of that 





much money and is a waste of that amount in 
value in dollars and cents. 


“With a total life loss directly attributable 


to fire of 635, 901 men, women and children 
injured by fire, and, according to Chief Mush 
am’s report, 242 rescued from death by fire 
through the heroic efforts of firemen, the 


readers of Fireproof Magazine resident in 
Chicago may have a glimpse of the disastrous 
constant menace to life and limb and _ prop- 
erty with which every citizen in the com- 
munity stands constantly threatened and im 
pe riled. 

“Tf an apartment house can be built fire 
proof for $110,000 instead of being built a fire 
trap for $100,000, it is hard indeed to under 
stand or to appreciate those motives of short 
sighted economy to impel the owners to the 


lesser choice, and by the same token hard to 
forgive the ‘suffering and the deaths which 
followed within twelve short months as the 
direct result.” ‘ 
++ ++ 
CAMPBELL IS GETTING EVIDENCE 

Commissioner Campbell of the Chicago 

Underwriters Association has been visiting 


the county 
recently, 


commissioners’ office in Chicago 
looking over the bids that were mad 
for the placing of the county insurance. It is 
supposed that he is betting evidence for the 
lawyers who are representing the 


Chicago 
Underwriters Association in its fight 


against 


Frank F. Holmes, who secured the line and 
was forced to rebate in order to protect his 
bid. Mr. Holmes secured an injunction re 
straining the Underwriters Association from 
trying him on the charge of rebating, but the 
matter has not come up for hearing as yet 
Inasmuch as this Cook county issue has be 
come so involved many members of the asso 
ciation feel that it should be dropped 


++ ++ 


WILDCAT CASES POSTPONED AGAIN. 

rhe hearing in the A. Shanklin , 
and §. W. Jacobs, the Chicago wildcat oper 
has been postponed till July 18 at the 
request of the postoffice inspector, who ex 
pected to be out of the city on the 11th, 

A man who is familiar with the operations 
of these men and has seen much of the litera 
ture and other things captured when their of 
were raided, says that the government 
has plenty of evidence that they were not only 
running wildcat insurance companies, but were 
working an “endless chain” game. He says 
that they were also dealing in bonds of a 
bogus character, and in very small denomina 
tions in some instances to catch people oi 
small means. 

One who has had considerable experience in 
investigating insurance eg a a says that the 
Chicago wildcat outfit was by far the rottenest 
ccembiration he ever knew anything about 
Chere were about fifty of them in the city all 
told, but not so many managers as that, for 
some men managed a number of them 

While the other operators have been badly 
scared by the arrest of Jacobs and Shanklin 
and have concealed their office records, litera 
ture, etc., it is said that the government now 
has enough evidence of unpaid claims against 
them to convict them if it succeeds in convict 
ing Shanklin and Jacobs. 


cases of E. 


ators, 


hices 


GUNNARSON.—The insurance men in_ the 
large cities become well acquainted with the 
grand viziers who preside over the cigar, con 
fectionery and soda water booths in large of 
fice buildings. The men behind the counters ar 
told many troubles and are in a position to 
give numerous “tips.” In the Home building 
at Chicago, the genial Becker has held forth 
for many years and reaps a golden reward 
Christmas time when the underwriters send 
fragrant Havanas to their friends. The chief 


sachem in the soda water dispensary of the 
Secker establishment for some time was a 
fine looking young man who was known to 
all as “Al.” He dealt out Kate Noble’s chew 
ing gum or the sizzling buttermilk Now 
Mr. Albert Gunnarson, the same “Al,” blos 
soms out as a full fledged proprietor and is at 


the head of the cigar and coca-cola emporium 


in the Women’s Temple. In a short time he 
will start a surplus line fire insurance com 
pany. Arthur Johnson of Chicago and B. R 
McClintock of Columbus, Ohio, kindly take 
notice, 
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OHIO AND WEST VIRGINIA. 


INDICTMENTS FOR ARSON RETURNED. 








Grand Jury at Wilmington, Ohio, Finds True 
Bills Against Four Persons for Alleged 
Burning of Property in 1902. 


The state fire marshal has been notified that 
the grand jury at Wilmington, Ohio, has re- 
turned indictments for arson against four per- 
result of a fire which occurred at 
Blanchester, December 30, 1902. 

The persons indicted are Isaiah Beltz, Kath- 
erine Beltz, his wife, C. J. Minick and W. J. 
Erwin. The property burned was the dwell- 
ing house of Jennie B. Erwin. ‘They secured 
the insurance on the house and contents. It is 


sons as a 


alleged that the furniture was taken to the 
barn and buried in the hay before the fire, and 
the lath and plastering taken away and hay 
and straw packed in against the weather 
boards, and then thoroughly saturated with 
kerosene oil. Erwin is said to have made a 
contrivance for starting fire in the hay, but 
this was not used and Isaiah Beltz set the 
building on fire, it is alleged. Mrs. Beltz 


owned property adjoining; and, as they con- 
templated moving away, they hoped their 
property would also be destroyed by the burn- 
ing of the Erwin house; but this did not oc- 
cur. 

W. J. Erwin was arrested in Cincinnati, but 
before the sheriff arrived was released on 
habeas corpus proceedings, and has not bees. 
apprehended. C. J. Minick was extradited 
from Mayfield, Ky., and on his arrival in Cin- 
cinnati confessed to Deputy Fire Marshal 
C. D. Beardsley and Division Assistant John 
Ambrose. Mrs. Kate Beltz also confessed. 

In these confessions it was learned that 
when this alliance was formed a_ wholesale 
burning was to be conducted. They contem- 
plated the renting of a home on MeMicken 
avenue, Cincinnati, burning it, and collecting 
the insurance. 

This case will be tried some time in July. 
The companies interested are the National of 
Hartford and the Fire Association. 





CHANGES IN COLUMBIA OF DAYTON. 
Arthur D. Black, 
Columbia of Dayton, 
grocery 


assistant secretary of the 
has resigned to go into 

business with a _ rela- 
His place will be taken by Herman Rice, 


the wholesale 
tive. 


who has been daily report man for the Co- 
lumbia for many years, and he in turn will 
be succeeded by H. F. Mouk, who is at pres- 


ent secretary and stamping clerk of the Mont- 
gomery County Underwriters Association. 
Mr. Mouk’s wide acquaintance in the field 
and thorough knowledge of all the details of 
the fire insurance business will make him a 
valuable addition to the Columbia’s office force. 
His successor has not yet been selected, and 
after his retirement on Julv 25 the office will 
be temporarily in charge of his son. 
++ +t 


CANTON TO IMPROVE WATERWORKS. 


The board of 
preparing to 


at Canton is 
waterworks ex- 
tension bonds, the proceeds to be used in pur- 
chasing a triple expansion pump of 
12,000,000 gallons’ capacity, and fitting up the 
plant with boilers and other equipment. The 
large pump now in operation has a capacity 
of 8,000,000 gallons, but this is not sufficient 
to the needs of the city. This pump will be 
retained, but two old ones will be discarded. 
++ ++ 


OHIO AGENCY APPOINTMENTS. 
Mtna—R. P. Lears, 
American Central 
Celina 

Concordia—Wm. F. Rimer, Mt. 
McDaniel, Fort Recovery 

Continental-——Peonple’s Ins. 

Farmers & Merchants—.. 
Cincinnati 

German American—Emmett F. 
holz: Geo. FE, Altenburger, Ottoville. 

Germania—W. LL. Butman, Fremont; F. E. 
Darby & Co., Montpelier 

German Alliance—Claud E. Otto, 

North B. & M., Eng.—Newman & 
ton 

Pennsylvania—Chas. FE. Cameron & Co., 
Orla BE. Green, Union City; Angus G. McBane, 
Amsterdam: John C. Kelly. New Philadelphia. 

Philadelphia Underwriters—Bush Parker, Nor- 
wood; A. Grant McBane, Bergholz; Edwin P, 


public service 


issue $100,000 


vertical, 


Adena. 
Randabaugh & Vining, 
Vernon; E. L. 


Agency. Sidney. 
Gano Wright & Co., 


Lowry, Berg- 


Findlay. 
Rings, Iron- 


Athens; 





Hildreth, Alexandria ; 
Mark Eddy, Granville: 
Thurman EK. DeGrief, 
Baker, Strasburg ; 
delphia. 
Phoonix, Ct.—J. B. 
RNoyal—W. FE. 
Spring Garden 
St. Paul—Jno. A. 


John Uf. Rogers, Hanover ; 
Allen Alspach, Thornville ; 
Canal Dover; Price & 
John C. Kelly, New Phila- 


Braunstein, Cincinnati. 

c — nden, Cleveland. 

Gooch & Wagar, Cleveland. 
Mohr, Lima; G. A. Kraemer, 


Lancaster; Gilbert E. Neal, Gallipolis: Mark O. 
tovee, Elyria: O. G. Briggs, Marion; Vincent D. 
Butman, Freemont; Noble & Wagner, Ti‘lin. 


Scottish U. & N-—R. H. Clay land, 

Union, Pa.—Jasper Wilhelm, Alliance. 

Western, Ont.—B. R. McClintock, Columbus 

Western Underwriters—Driver Bros. & Neely, 
Lima, 


Bridgeport. 


++ ++ 
TOLEDO STREET RAILROAD SCHEDULE. 


Some companies have declined to write the 


Toledo street railway schedule, on the ground 
that some of the best property of the road, 
which is least liable to be burned, has been 


cmitted, while the Casino, which is looked upon 
as a very hazardous proposition, is included in 
the schedule at its full value. Some of the 
companies seem to think that the street rail- 
way people are endeavoring to take advantage, 
and hence are declining to incur any liability. 
++ ++ 

GET WESTERN RESERVE AT CINCINNATI. 

L. E. Guntrum & Co. of Cincinnati 
just been appointed Hamilton county 
of the Western Reserve of Cleveland. 


have 
agents 





CONTROVERSY OVER CIRCULAR LOOM. 


Ohio and Cincinnati Inspection Bureaus Have 
Asked a Conference of All Bureaus Con- 
cerning Approving It. 


Quite a controversy has arisen in Ohio over 
the use of the circular loom; and, after issu- 
ing circular letters saying that it would not be 
approved after August 1, the Ohio and. Cin- 
cinnati inspection bureaus have asked for a 
conference of all the bureaus to discuss the 
matter. The Cleveland bureau has not taken 
any action on the question, owing to the fact 
that the company manufacturing the circular 
loom has promised to have a new product on 
the market by October and take all the old 
tubes off the dealers’ hands. In addition, 
Messrs. Hoskins and Ambos have been in cor- 
respondence with the laboratories and have 
as yet reached no conclusion. 

It seems the controversy has all arisen over 
a clause in the specifications in the National 
Electrical Code to the effect that linings of 
all flexibie tubes must be secured in position 
so that they cannot be easily removed, and 
then following this by placing the circular 
loom in the list of approved apparatus. It is 
well known that the lining may be easily 
pulled out of these tubes. 

The company has done much in the past to 
educate contractors up to the use of high- 
grade material and there is no desire to in- 


jure it by any hasty action. The Cleveland 
bureau will probably secure a sample of the 
new tube before any action is taken, unless 
the laboratories should decide before that 
lime. 


Just what will be done regarding a confer- 
ence remains to be seen. It is possible that 
one may be held, but what can be done now 
would have to be based upon the proposed new 
tube to be placed upon the market. 





CRUM REINSTATED. 
X. X. Crum was suspended from member- 
ship in the Cleveland 
ago for failing to 
the rules, 


two weeks 
infraction of 
but at the meeting of the governing 
couimittee Monday afternoon was reinstated, 
as he had complied with the requirements in 
all respects. 


Exchange 


correct some 


++ ++ 
WILL DO INDEPENDENT WORK. 

Ambrose Neff has resigned as special agent 
of the Phoenix of London for West Virginia 
and will do independent adjusting, with head- 
quarters at Wheeling. 

++ a+ 
SCHLOSSER GETS BIG LINE. 

Fred Schlosser & Son, being the lowest bid- 
cers on the Miami county insurance, secured 
the entire line. ‘The bids were given on three 
and five year terms and the three-year con- 
tract was chosen by the county, E. M. 





Heaton & Co. their bid 
being only 
tioned 
$1,200 


just missed the line, 
$9 above that of the above men- 
agency. The highest bid was _ nearly 
above the one that secured the business 
+ ++ 


DEATH OF “UNCLE JIMMY’’ REECE. 
recent death of 
boro, familiarily called 
from Ohio one of its 
thoroughly conscientious . 
spected by al! who knew 
agents stood “hands off” when 
across a risk that he carried. The companies 
in his agency have been transferred to the 
agency of J. M. Scarborough, making the lat- 
ter one of the strongest in that part of the 
State. 


The Hills- 


toc ik 


James Reece of 
“Uncle Jimmy,” 
oldest agents and a 
man. He was re 
him and all 
they came 


local 


++ ++ 
LIMA NOTES. 

The firm of McComb & James at Lima has 
been dissolved, Mr. James retiring, leaving the 
agency as it was before the partnership was 
first formed, in the name of William McComb. 

Mr. Neelie, of the firm of Driver Bros. & 
Neelie, has accepted a position with the Penn 
sylvania Railroad. He is an old railroad man 

++ ++ 
AGENCY DOINGS IN WEST VIRGINIA. 


Bowman & Bowman of Philippi have opened 
an office in Buckhannon. 

Rector & Luttrell of Belington have opened 
an office at Grafton. 

The Commercial Union 
Wheeling from J. V. H. 
George J. Mathison. 

Charles W. Thornburg at 
purchased the agency of Capt. 

Gus Werninger of Huntington has pur 
chased the J. A. Davidson agency at Parkers- 
burg and will operate at both places. 


has transferred at 
Rodgers to Capt. 


Huntington has 
Mark Poore. 


++ s+ 
DEATH OF HENRY H. FARR. 
Henry H. Farr of Eaton died July 4, after 
a long illness. He was a member of the firm 
of Farr & Shannon and had been prominent 


in the insurance business for many years 
He was one of the larger stockholders of the 
Anchor Fire of Cincinnati, and at one time his 


firm were the general agents 6f the company 
for Indiana. He was a citizen of high stand 
ing and was respected by a large circle of ac 
quaintances and friends. 





OMLO AND WEST VIRGINIA NOTES. 


Charleston, W. Va., will build two new 
hose wagon houses soon. 

Losses for the past two months have been 
light all over West Virginia. 


The West Virginia handbook of rules and 
forms, prepared by the special agents, is now 
out. 

Gilbert E. Neal has assumed entire owner 
ship of the local agency of J. Sherman Portet 
at Gallipolis, 

William Lohmeyer of Lohmeyer & Goshorn 
of Charleston, W. Va., has left with his family 
for an extended tour of Europe. 

Grafton is the only town in West Virginia 
at present where rates are not maintained. A 
few agents there are making trouble. 

The agency of H. B. Udell, at Jefferson, 
has been purchased by Pearl Pease and O. W 
Ritter. The new firm will be Pease & Ritter 

Agents at Wheeling report that the fire d 
partment is in the same condition as hereto 
fore anc there is no immediate prospect of 
revoking the pink slip. 

The Cincinnati Ins pection and Rating Bu 
reau has moved from its old quarters in the 
Masonic Temple on Third street to 1403 First 
National Bank building. 

The city council at Montpelier is considering 

placing 2% inch nozzles on all hydrants, and 
after a decision is reached 600 feet additional 
of hose will be purchased. 
_ The Cleveland agents have lost the large 
line of the Cleveland Automatic Machine Com- 
pany to the mutuals. The Western Factory 
Association offered a rate of 18 cents. 

W. E. Standish, who will take the Ohio field 
on August 1 for the United Firemens, is now 
connected with Trezevant & Cochran of Dal- 
las, Tex. He was formerly with the Ohic 


Inspection Bureau, 
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UNDERWRITING IN MICHIGAN 


MEETING OF MICHIGAN 








FIELD CLUB. 


Main Topic Was Fire Protection of Gaylord 
Which Presents Serious Problems—Next 
Meeting September 6. 


The monthly session of the Michigan Fieid 
Club at Detroit this week was marked by a 
small attendance, only about twenty members 
heng present. Only routine matters came up, 
the most important being the report of the 
committee on the fire protection at Gaylord. 
(he local authorities are taking active meas- 
ures to put matters in good shape. Consulta- 
tions have been had with a hydraulic engineer 
regarding the most satisfactory system of 
waterworks to meet the peculiar conditions 
there. Gaylord is the highest town in the State 
and ‘s ak cut zo feet above the aearest body 
of water, so that the water supply presents 
serious difficulties. The waterworks plant most 
favorably considered contemplates a double 
pumping system, one to raise the water to a 
surface tank and the other to supply a stand- 
pipe and for direct pressure in case of fire. 
Ihe recent fires at Gaylord are ascribed to 
incendiaries, and the village council has offered 


$500: reward for their detection. The club 
passed a resolution. requesting the National 


Board to duplicate the offer, in accordance with 
its custom. 

Owing to the absence of W. C. Fowler of 
the German-American, the Petoskey matter was 
laid over until the next meeting, which will 
be held at Grand Rapids on September 6. 





DETROIT CONTROVERSY NOT ENDED. 


Technical Points in (lub Constitution and By- 
Laws Prevent the Matter’s Coming to an 
Issue Immediately. 
The outcome of the controversy between 
the Detroit Insurance Agency and the Detroit 
Fire Underwriters Club will not develop for 


some time, as certain days of grace must 
elapse before matters can be brought to a 
focus. The agency was fined a little less than 


two months ago, and, according to the rules, 
had thirty days in which to pay the fine. By 
its failure to do so it ceased to be a member 
of the club. Club members thereafter were 
prohibited from representing any companies 
that are also represented by the Detroit In- 
surance Agency, but are allowed thirty days 
in which to clear their offices. If they have 
not cleared by that time, complaint may be 
filed against them and they may be fined by 
the executive committee, or, as is more likely, 
their cases will be referred to the club for 
action. 

There may be a further delay through the 
club going back and straightening the record 
rhe imposition of the fine was irregular and 
extra legal, as the requirements of the by-laws 
vere not followed. If the club reimposes the 
fine in regular form and for the correct 
mount there will be another sixty days’ delay. 
lhe members of the club, however, seem dis- 
posed to let the matter stand, claiming the 
fine should have been paid and an appeal 
taken, as provided by the rules. The agency, 

the other hand, claims it is not bound to 
recognize an action which was not sanctioned 
the constitution or by-laws. This is only 
hnical point, as the important question is 
ther the agency will be supported by its 
companies or not, When they are brought to 

‘ision, victory or defeat will be recorded 





ior either party. As it looks now the ques- 
tion of expediency will be of as much impor- 
tance as that concerning the legitimacy of the 
ippraisals, 





DAY BECOMES SPECIAL AGENT. 


loyd S. Day, formerly of Boulder, Colp.. 
heen appointed special agent of the Con- 


tincntal in Michigan to assist State Agent 
Bloom. Special Agent Hayes has resigned. 


++ ++ 
FRICTION AT MENOMINEE OVER SOLICITOR. 
ere is some friction at Menominee over 
the refusal of the local club to allow J. J. 
Mertinek, one of its members, to employ an 
Officer of a labor union as a solicitor. The 





official is employed on a salary, while the rules 
of the club require solicitors tu give ail the 
time to the insurance business. The official. 
on account of his position, would have a strong 
pull on some desirable business, and Mr. Mar- 
tinek threatens to resign from the club on 
account of the refusal to grat the desired 
permission. 
++ +++ 
WATERFALL GETS TWO COMPANIES. 

E. A. Waterfall of Detroit has secured the 
sole agencies of the Security of Baltimore and 
the North German of New York. The 
Security is just entering Detroit but the North 
German heretofore has been represented by 
Swales & Preston and Briscoe & McKee, as 
well as by Mr. Waterfall. 





BATTLE CREEK FIRESEN FEEL EASIER 


‘ 
The Astrologer Who Foretold a Conflagration 
Before July 13 Made a Mistake and 
the City Still Stands. 


An astrologer of Plainwell recently prophe- 
sied that Battle Creek would have the largest 
fire in its history this month. The exact date 
Was not set, but the fire was to occur before 
July 13, and some of the firemen of that town 
have been on anxious seats for a few days. 
During the first week of July cight alarms 
were turned in from “suspicious” boxes. Two 
of these came from the boxes most dreaded 
iv the city—No. 312, on “Sanitarium Hill,” 
and No. 22, the private box of the big Malta 
Vita plant. Heretofore every time the “Sani 
tarium Hill” box has worked it has meant a 
big blaze—the destruction of the Battle Creek 
Sanitarium, the sanitarium hospital, two or 
three food factories, the sanitarium stables 
Sco on this last occasion every fire company 
in the city, from chemicals to steamers, re- 
sponded to the alarm, only to fight a puny 
blaze in the roof of West hall, a sanitarium 
dormitory. The Malta Vita fire was equally 
insignificant. Jattle Creek firemen breathe 
easicr now that July 13 is passed. 





WRIGHT SUES ON THE CLAIM. 

John C. Wright, the adjuster for the as 
stred at Detroit, has sued the North British 
for $1,000. Mr. Wright purchased the claim 
of Howard Williams of West Bay City, who 
had a $1,000 policy. Fire burned the property 
and the North British denies liability on the 
ground of excessive claim and irregularity in 
filing proof. 

++ ++ 

SAY RATES ARE TOO HIGH. 

The Business Mens Association of Calumet 
has heid a meeting to discuss the probability 
of getting insurance rates reduced. A com 
mittee has been appointed to investigate the 
subject and confer with local agents. The 
claim is made that rates are higher than in 
other similarly situated towns. 

++ ++ 

RECENT SUN APPOINTMENTS. 

Lewis F. Margah, state agent of the Sun of 
England for Michigan, has recently made the 
following appointments in that State: James 
S. Gorman, Chelsea; Edward H. Schwartz, 
Three Rivers; Ringrose Morley, Delray; Al- 
bert S. Hinds, Shelby; Frank A. Milland, Cor 
runna; O. P. Carver & Bro., Traverse City 
and McCune & Smith, Petoskey. 

++ ++ 
IMPROVEMENTS NEEDED AT CLARE. 

Since the recent disastrous fire at Clare the 
city council has ordered the purchase of 500 
feet of additional hose. Many citizens are ad 
vocating an entirely new waterworks system, 
it being argued that the present plant is inad- 
equate. One of the improvements certain to 
take place will be the extension of the mains 
to parts of the town now without protection. 

++ ++ 


MICHIGAN AGENCY APPOINTMENTS. 


American, Pa.—C. G. Livingston, White Cloud. 

American Central—J. (. Crebassa, Keweenaw 
tay: Chas. F. Corgan, Ontonagon: C. T. Schnied 
lin. Rockland: W. R. Thompson, South Range. 
Citizens, Mo.——-Geo. W. Wood. Lake City. 
German, Freeport—Geo. Cuttle, & Son, Stand 
ish: Sanford Gasser. Sherman. 

Hartford—R. E. Jossman, Clarkston: Berridge 
& Shoup, Dryden; Albert T. Glasscoff, Springport. 





Hanover—Aldrich & Smith, St. Louis 

Mercantile F. & Chas. F. Corgan, Ontona 
gon: W. R. Thompson, South Range; J. T. Kirby, 
West Bay City. 

North B. & M., Eng I> 


Ss. MeClure, Marlette; 


Geo W. Bristol, Mason; M. VI. Anderson, Mid 
land. 

Royal—Wm. R. Mitchell, Norway; M. A. Ste 
vens, St. Louis 


Star—Welton & Eckles, Port Huron 





MICHIGAN NOTES. 


W. A. Shinkman ‘has resumed the fire in 
surance business at Grand Rapids 

Sprinklers are being installed at the paper 
mill plant of the Dayton Folding Box Com 
pany at Allegan. 

Burr Oak is well protected 
a new gasoline fire engine, Soo feet of hose, 
five wells, a railroad hydrant, streams neat 
by and an efficient fire company. 
Flint has voted to 
No. 2 on North Sag 
inaw street, which was closed about two years 
ago, in 


The town has 


The common council of 
re-establish hose house 


a spasm of municipal economy 

After working for more than a year on a 
plan to provide the village of Houghton with 
an additional water supply, the village council 
has at last referred the matter to a commission 
of engineers 

The Lamb Fence Company of Adrian has 
given up hope of securing fire protection 
through the city council and plans are now 
being made for an independent water supply 
Other factories in the vicinity may do like 
wise. : , 

Commissioner Barry of the state insurances 
department has petitioned the Circuit Court 
for the appointment of receivers for the Mon 
roe and Lenawee Counties Farmers Mutual 
Fire and the Farmers Mutual Fire of School 
craft, Delta and Menominee counties, The 
two mutuals have defaulted, it is alleged, in 
the payment of losses. 





WITH THE INDIANA AGENTS. 











EVANSVILLE GETTING REQUIRED RATES. 
It has been 
Evansville, Ind., 


reported that the agents at 
were not uniformly securing 
the advanced rates ordered by the governing 
committee of the Union to take effect June 1 
W. H. Birch, secretary of the board, Says that 


this report is unfounded, as all daily reports 
going through his office are at the required 
raics, 


++ at 


INDIANA AGENCY APPOINTMENTS. 
American, Da The Crawfordsville Trust 
pany, Crawfordsville 
American Central 
nier: Geo. C. Bal 


Gom 


larry J. 
, ll, Richmond 
British America—E. *, Jewell, Indianapolis 

Farmers of York—The Crawfordsville Trust 
Company, Crawfordsville 


Stansbury, Ligo 





Hartford—S, Ifoward, North Indianapolis : 
Robert W. Stowe, Ossian: Daniel W. Murphy, 
Waveland; P. B. Parker, Raub , 

North America—Rader & Wilson. Jefferson : 
Charles G. Morris, Greenwood; Gustave Gramel 
spacher, Jasper 


National, Ct Rader & Wilson, Jeffersonville : 
Kugene A, Wilson, New Harmony 

North B. & M.—David S. Allen. Attie: Rader 
& Wilson, Jeffersonville: Oscar A. Covert, Frank 


Crothersville 

Harry Huntington. Ladoga 

Norwich Union——M Creager, Bluffton; Al 

hert Egley, Terne. 
Phenix—D. C. Kirkpatrick, 

Radcliff, Petersburg 
St. Paul—bD. ¢. 


lin: Wm. Hl. Warner, 
N. W. National 


Rushville; Wm. A 


Kirkpatrick, 
++ ++ 
INDIANA AUDITOR’S REPORT IS OUT. 

The report of the auditor of ‘state 
of Indiana for the year 1903 was delivered last 
Saturday 


Rushville 


annual 


The insurance people say it is the 
most complete and most convenient report yet 
gotten out. The report shows that three Indiana 
fire insurance companies did business in the 
State last year, sixty-five companies of other 
States and twenty-eight foreign companies 
On business in Indiana the premiums received 
by the Indiana companies amounted to $8o, 
617, losses incurred $36,107, premiums received 
bv companies of other States in Indiana $4,- 
280,558, losses paid $1,774,005. The total pre- 
miums by all companies operating in this 
State were $5,313,480, as against $4,958,936 in 


1902. The losses were $2,173,035, as against 
$2.575,560 the preceding year. 





The annual meeting of the Indiana agents of 
the Ohio Farmers will be held at Winona on 
August 9 and 10, 
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STATE TOPICS OF ILLINOIS. 


DEMAND INVESTIGATION AT [MATTOON. 








Field Men Want Arson Stamped Out of the 
Town—City Authorities Seem Lax 
in the Matter. 


Special agents of fire insurance companies 
are still in doubt as to what course will be 
pursued at Mattoon owing to the incendiary 
there. ‘The companies have paid several 
Mattoon and demand that an investi- 
gation be made as to their cause. So far noth- 
ing has been heard as to whether any investi 
gation has been carried on. The field men 
will wait for a week or so before taking any 
action, but it is likely that some companies 
will retire from the town unless a strenuous 
effort is made to stamp out arsen in that city 
and rid it of firebugs. Mattoon has not been 
a profitable town and the companies are indif- 
ferent as to whether they should remain there 
or not, 


fires 


losses at 





RATE-CUTTING FIERCE AT RANTOUL. 
Three or Four Companies Get in on the Ground 
Floor and Make the Fur Fly 
in Great Style. 


has been lively since com- 
relieved of their obligations at 
town has caused the fire in- 
much trouble. Attempts 
from time to time to 
situation and have the 
stamping bureau. 
and the de- 


Rate cutting 
panies 
Rantoul. 
surance 
been 


were 
Vhis 
companies 
made 
out the 
through a 
prove successful 


Lave 
straighten 
agents report 
This did not 


moralization became so general that it was 
decided to,open the bars. 

Last week Special Agents Briggs of the 
North British, Burke of the Fire Association 


and McAnally of the Contine:tal rounded up 
the bulk of the business, writing brick mer- 
cantile buildings at 75 cents for five years and 
dwellings at 25 cents for five years. The Con- 
tinental had the town pasted over with dodg- 
ers announcing the rate war, and there was a 
general rush to have policies canceled and re- 
written at the new rate. Stocks of merchan- 
cise and special hazards did not figure in the 
rate war. Quite a number of companies have 
given their agents privilege to write business 
in Ranioul at the cut. The National of Hart- 
ford and the Niagara were on the ground after 
the rate war had been in progress for a few 
days, but did not gobble up as much _busi- 
ness as the three field men who arrived first. 
lhe Continental pulled away from its old 
sgent and secured a retired farmer, George 
Webster, to gather in the premiums. The 
North British and the Fire Association went 
to R. E. Trickle, and he was kept busy hand- 
ling their business. 

lhe idea is to give the town a taste of 
fierce rate war and punish the offenders. 
lhose held responsible for the war are J. R. 
Moore & Son, Z. T. Rowlett and W. W. Reed 
& Son. It came to light that the elevator at 
Rantoul and some farm property had been 
written in Lloyds and surplus liners 

Moore & Sons resigned all their companies 


except the Connecticut for farm business to 
seve paying unearned commissions. Several 
other agents let some of their companies go 


they feared they would be 
unearned commissions. 

C. A. Van Anden of Chicago, manager of the 
Union Fire Association and Sterling Fre Un- 
derwriters, has instructed his agent. Z. T. Row- 
lett, not to write any more business during 
war 


where called on for 


the rate 
REPORT ON CORNING FIRE. 

The report of the Western Adjustment 

the Corning distillery fire at 

Peoria states that the newspaper accounts were 


Company on 


very unreliable. The fire started in ware- 
house “B,” gaining considerable headway be- 
fore it was discovered. It was probably 


caused by a workman's lantern, but the only 
workman that carried a lantern was burned in 
so definite information 


the tire, as to its cause 


not he gotten. The newspaper accounts 
eft the impression that an explosion preceded 
the fire The Western Adjustment Company 
tates that this is a fallacy. Explosions of 





gaseous vapor followed the fire. The fire 
was spread to warehouse “A” from “B.” 
+ + 
MAY BRING SUIT. 

Trouble is said to be brewing between the 
owners of the Mattoon broom corn warehouse, 
recently destroyed by fire, and the insurance 
companies. The owners valued the brush de- 
stroyed at $12,000, but the insurance companies 
do not agree to this, and so far have failed 
to settle. The owners of the broom corn are 
talking of bringing suit. 





SENDING IN ANOTHER EXPENSE BILL. 


Western Coal :& Dock Company Repeats Its 
Action of Several Montns Ago While 
the Case Is in Court. 

_the Western Coal & Dock Company in 
Waukegan, Ill., has sent in another claim for 
about $8,000 for expense in moving soft coai 
from its docks. Several months ago this coal 
took fire and it was supposed at the outset that 
there would be but litthe damage. The fire 
has continued, however, until it was found 
necessary to remove the coal. The dock only 
was insured and the coal company hands in 
this bill of expense for handling the coal, on 
ithe ground that it was necessary to save the 





dock. 
It will be remembered that this same issue 
arose over a similar loss that this company 


had months ago, which has never been settled. 
It removed its soft coal, sending in a bill for 


$7.500 as expense in removing the coal. The 
companies declined to pay and it went into 
an appraisal. An award of $2,400 was 


brought in as being the companies’ share in 
handling the coal. The Western refused to 
accept the award and stit was brought, but 
the case has never come to trial. Most of the 
companies canceled off the line when this con- 
troversy arose. 





REBUILDING THE WARNER PLANT. 
‘he Warner Sugar Refinery Company is 
now rebuilding its plant which was destroyed 


by fire a few months ago at Waukegan. 
suilders’ insurance has been taken out on the 
plant in process of construction. The new 


plant will be larger than the old, in view of 
the increasing business of the concern, and it 
will be constructed with a view to minimize 
the darger of fire. The starch house, which is 
regarded as the most hazardous feature of a 
sugar refinery, will be isolated from the main 
plant and is being built of fireproof material. 
No insurance will be carried on this house. 
The line will be placed again through the 
Western Factory Association 
“#4 ++ 
MINK PROTECTIVE ASSOCIATION. 
Several Illinois field men, local agents and 
managers, are organizing the A. C. Mink Pro- 
tective Association, which will be incorporated 
at about $2,500. The motto will be “Farewell 
to ‘Touchers.”. A large membership is 
assured. Stock subscriptions range from $25 
to $300. ; 





FE. H. Kessberger of Springfield, Ill., has the 
svmpathy of the fraternity in the death of 
his wife. 





TO INSURE FAIRS AGAINST RAIN LOSSES. 


A new kind of insurance has been proposed 
by H. B. Cowan, superintendent of the agri- 
cultural societies of the province of Ontario: 
Recognizing that these societies are frequently 
heavy losers by rains during their fairs, the 
department proposes to ascertain the yearly 
loss, total loss and average loss from rain sus- 
tained by all fairs in the province in the past 
six years, and from these figures try to for- 
mulate some scheme by which the loss may 
he distributed among all of them. 





HAIL LOSSES IN IOWA. 


The Des Moines Hail Insurance Company 
suffered heavily June 28, much damage being 
— to crops in the northern part of Iowa, in 

Calhoun, Pocahontas, Osceola, Plymouth, and 
Dickinson counties. The losses of the hail 
ee in general, however, do not compare 

ith those of a year ago, 





FIELD NOTES OF WISCONSIN. 


FIRE SHOWS EFFECTS OF RATE WAR. 








It Is Discovered That Business That Had Not 
Been Insured Before Was Written 
During Rate War. 


On the night of July 4 a fire occurred 
Weyauwega, Wis., which shows some of thx 
peculiar effects of the rate war in progress in 
that town last December. This rate war was 
between the board and non-board agents, A. \ 
Balch being the principal party of the non 
beard contingent. 

The fire burned three buildings, namely: 
Miles Phillips’ grocery store, loss $1,500, in 
surance $500 on building in the German Amer 
ican; blacksmith shop of George Clow, loss 
$550, insurance $300 on stock in Balch agency: 
Tordyce & Balch, law and insurance office 
loss $1,200, insurance on building and con 
tents $950, also in the Balch agency. 

All of this business was written at war 
rates, but it was not known until after the 
fire that Clow, who had $300 insurance on his 
stock, had any insurance. ‘This risk was not 
insured before the rate war, but it now turns 
out that during the war Balch wrote the risk 
at less than one-half of the regular tariff. 
Field nen claim that the board agents con- 
fined their writings during the war to risks 
previously written by the non-board agents, 
but they say that Balch appears to have 
used the rate war for the purpose of writing 
at cut rates a number of risks which had not 
theretofore been written at all. As a matter 
of fact, the Clow risk was physically one of 
the poorest in town, and it is claimed that it 
would not have been accepted by any of the 
board agents even at full tariff. 





DECREASE IN LUMBER PREMIUMS. 

The usual premiums on lumber in Wisconsin 
show a decrease this year, owing to the fact 
that several sawmills are not in operation, as 
the supply of logs has run short. Some of 
the mills are being moved to a new location. 
Special agents are giving considerable atten- 
tion to inspections of these mills owing to the 
existing conditions. 

++ a+ 
WISCONSIN AGENCY APPOINTMENTS. 


Atlas—George C. Cole, Sheboygan. 


Atlanta Birmingham—Theodore Herfurth, Madi- 
son, 

British American, N. Y.—Willard G. and Fred- 
erick Jackson, Fau Claire. 

British America—A. N. Andersen, Ladysmith; 
W. A. Blackburn, Bruce. . 

Commercial Union, Eng.—Theodore & Henry 


Kersten, Chilton. 
Concordia—Charles F. 

waukee: Warren P. 
Consolidated F. 

Juneau. 
German, 


& Walter Suelfiow, Mil 
Knowles, River Falls. 
© M.—Christian F. 


Freeport—W. E. 

German, Ind.—John G. 
Rud. F. Topp, Columbus; Henry Johnson, Edger- 
ton; S. F. Groves, Grantsburg: Waldo FE. Webster, 
Hudson ; Max Schoetz, Jr., & F. E. Sensenbrenner, 


Neider, 


Fennimore. 
Mutter, Burlington: 


Lathrop, 


Meansha; B. Skogmo, River Falls. 
Ilamburg-Bremen—George Randall,  ludsen; 
George C. Cole, Sheboygan. 
German Farmers’ Mutual—Henry Opperman. 


Kewaskum, 
North America—Peter E. Ibach, 
Lottridge, West Salem. 
National, Ct.—H. F.. 
North German 
EE. E. Williams, 
Edgerton ; 


Alma; Leonard 
Milwaukee. 

Madison : 
Jobnseon, 


Washburne, 
~Theodore Herfurth, 
Beaver Dam; Henry 
Louis J. Butts, Waupun. 


Palatine—Lawrence Grimsrud. Westby. 
Pennsylvania—Irancis J. Favell, Royalton 
Charles F. Depue, Mauston; Winfield W. Gilman. 
Boscobel; Frank P. Hocking, Levi W. Pollard, 
Dodgeville; Bridie Oftelie, Abraham Severson, 
Stoughton. 

Phenix—-Henry Farr, Wittenberg. 
Philadelphia Underwriters—Charles F. Depue, 
Mauston; Joseph Ruth, Arcadia; Roy Bowen, 
Sangor. 

Prussian National—G. A. Trayser, Qaukauna: 
Cc. O. Sowder, Washburn. 


Royal—William R. Wilson and H. E. Lasche. 
Milwaukee; J. L. Haile, Almon Smith Crandon 

Royal Exchange—William C. Holbek, La Crosse 

St. Paul—William O. Kelm, Portage: Willi 
Henry Miller, Racine; George C. Cole, Sheboys*! 

Scottish—Ernest Sauer, Iron River; Clayton 
Udell, Beloit. 

State—Paul Browne, Rhinelander. 

United Underwriters—Frank A. Philbrick, 1 


boo. 

Western Assurance A. Blackburn, Bruc 

Westchester—-George E. Dawson, Brillion 
_City of Jefferson Mutual—W. H. Speng 
Neenah; S. ©. Torrey, Hortonville: H. I. Sn 
De Pere; Henry Dehde, Princeton. 

De Forest Mutual—C. J. Christianson. Wi: 






conne; Carl Herker. Horicon: Max H. Streb 
De Pere; A. J. Caldwell. Oconto: N, F. Pie 
Algoma; Louis Bandow, Peshtigo. 











heed 14, 1904. 


THE WES TERN UNDERWRI- VE ER. 





Mayviile Mutual—R. W. Lueck, Waterloo. 
West Bend Mutual—J. H. Martin, Milwaukee. 


++ ++ 
MUTUALS IN THE NORTH. 

The mutuals are gradually invading the 
northern Wisconsin field and are writing quite 
freely in that territory. Owing to the affilia- 
tion of the mutuals they are able to take a 
fair-sized line. Stock companies are feeling 
their inroads. 





PATROL HOUSE IS FORIALLY OPENED. 


Underwriters and Citizens of Milwaukee Enjoy 
the Hospitality of Capt. Jere Shine 
and His Men. 


The Fire Insurance Patrol house No. 3 was 
formally opened by a reception to the Mil- 
waukee agents and the interested public on 
Tuesday of this week. Although the patrol has 
been in active service some two or three weeks, 
the finishing touches had not been put on the 
building and equipment and the public inspec- 
tion was delaye! 

Captain Jere Shine is in charge and has 
under his direction five men, three horses, two 
wagons and one hundred and_ fifty covers. 
The patrol is housed in a new two-story brick 
building, plain but substantial, and equipped 
wit 2ll conveniences for the comfort of the 
men and the expedition of the: work. 

A large number of representative agents ai- 
tended the reception and were served with 
iiquid and solid refreshments that were duly 
appreciated. A diversion was created by an 
alarm that came in during the festivities, and 
the patrol did the proper thing by getting 
tarted to the fire in less than ten seconds. 
This new patrol covers a large territory on the 
South Side that has long been in need of such 
protection. 





CONDITIONS HAVE INDEED CHANGED. 


Records of Milwaukee Board in 1870 Show 
Some Sharp Contrasts from the Pres- 
ent Situation. 


An old record of the Milwaukee Board 
of Underwriters, dated 1870, furnishes some 
interesting information by way of contrast and 
comparison with the present condition of the 
insurance business... Thirty-four years ago 
the board consisted of fourteen agencies repre- 
senting seventy-one companies and there was 
one agency outside representing twelve com- 


panies and writing nearly $100,000 in pre- 
miums, 
io-day there are over one hundred agents, 


lepresenting one hundred and forty companies, 
all in the board. Of the eigthy-three com- 
panies represented in 1870 only eighteen are 


in business to-day. They are as_ follows: 
Ktna; Allemannia; Connecticut; Commerce; 
Continental: Detroit F. & M.; Firemans 
Fund; Hartford; Home, N. Y.; 1s 
\merica: L. & L. & G., Eng.; N. B. & N 
Ing.; Northwestern National; Phenix’ 
Conn.; Phenix: Queen, Eng. (now Queen of 
\merica) ; Royal; Springfield F. & M.; West- 
« hester, 


hen there were only sole agencies, while 
now only forty-six of the 140 companies con- 
fine themselves to one agent, and a number of 
them by the use of so-called “underwriter 
agencies” have six or eight agents. 

lany rates were practically the same as 
to-day, but frame rows were rated much 
higher than now that the fire protection is 
so much better; buildings were usually rated 
iizher than stocks, which is the reverse of the 
rmedern practice. 





WILL INCREASE ITS CAPITAL. 


he Metropolitan Fire of Chicago will un- 
(uhtedly inerease its capital to $200,000 ‘at 
th, end of this year. The company has been 
dong an excellent business on half that 
amount of capital, and now the general man- 
agors, John Naghten & Co., feel that the time 
ha: come to increase the stock in order to ex 
ter its operations in some measure. The 
Nienagers have been conducting the company 
On a very conservative basis, writing small 
lincs and keeping well to the shore, 





THE WEST AND NORTHIWEST | 


GETS TAXES ON MARINE PREMIUMS. 


Insurance Companies Agree to Pay Minnesota 
Taxes on Premiums on Duluth Hulls 
and Cargoes. 


Marine insurance companies in the East 
have agreed to report for taxation in Minne- 
sota premiums on cargoes loaded at Duluth 
and on boats registered at that port. This 
agreement has been arrived at between In- 
surance Commissioner Dearth of Minnesota 
and the insurance companies, who held a con- 
ference in New York recently. 

When Mr. Dearth was preparing his annual 
report he noticed an apparent falling off in 
Minnesota marine business, and after making 
an investigation, ascertained that approxi- 
mately $150,000 in premiums had not been re- 
ported for taxation in Minnesota. Much of 
this business was placed in New York, and 
under the law of that State the premiums 
were to be taxed there. The attorney-general 
of Minnesota held that premiums on cargoes 
loaded at Duluth and on hulls registered at 
Duluth constitute Minnesota business, and 
should be taxed in that State. 





NEBRASKA RECIPROCAL LAW IS VALID 


State Supreme Court Sustains Tax Law in Case 
Brought by Insurance Company of 
North America. 


Insurance Deputy Pierce of the Nebraska 
department figures that the State will get 
$14,653.50 under the retaliatory tax law which 
the Supreme Court of the State has just sus- 
tained. The syllabus of the court’s decision 
is as follows: 

State ys. 
Original. 
comb, C. J. 

1. Where a part of an act is unconsiitutional 
because contravening some provisions of the fun- 
damental law, the language found in the invalid 
portion of the act can have no legal force nor 
cfliciency for any purpose whatever. 

2. The part of Section 38, Article 1, Chapter 
77 of the _Revenue Act (Compiled Statutes, 1901, 
Chapter 77, Article 1), providing “insurance com- 
panies Shall be subject to no other taxes, fees or 
licenses under the laws of this State, except taxes 
on real estate and the fees imposed by Section 32 
of an act regulating insurance companies, passed 
February 25, 1873,” being unconstitutional because 
attempting to exempt insurance companies from 
the payment of taxes on personal property is void 
and of ne effect for any purpose and cannot there- 
fore operate as a repeal by implication of the pro- 
visions of Section 33, Chapter 438 of the laws of 
1873 or any portion thereof. 

3. ‘The fact that a less reserve fund is required 
of domestic companies organized under the laws of 
this State than is required of all companies do- 
ing business in the State of Pennsylvania under 
its laws, does not militate against the enforce- 
ment of the provisions of the .reciprocal tax law 
on companies organized under the laws of Penn- 
sylvania and doing business in this State, such 
reciprocal tax law being otherwise applicable and 
enforceable. 

4. The provisions of said Section 3, Chapter 43, 
laws of 1875, for a reciprocal tax on insurance 


America. 
Hol 


. 
Company of North 
sustaining demurrer. 


Insurance 
Judgment 


companies organized under the laws of other 
States whose laws discriminate against insurance 


companies organized under the laws of the State 
of Nebraska, apply and become operative from 
the time of the enactment of such laws by such 
other States requiring companies of this State to 
make deposits, or pay fines, taxes, penalties or 
license fees not required of all other companies, 
whether any company of this State shall have 
established agencies there or not. 

5. ‘The act menticned is in force and effect and 
requires a foreign insurance company doing busi 
ness in this State to pay the same license fees, 
ete., required by the laws of the foreign State of 
companies of this State doing business therein, 
whenever the existing or future law of such 
other State shall require companies of this State 
to pay license fees, etc... for the privilege of doing 
an insurance business therein. 





MINNESOTA AGENCY APPOINTMENTS. 


American Central—F. B. 

Fire Association—C. IT. 

Coneordia—-Alfred BE. 
Prairie. 

German, Ill-——-E. E. Abbott, Dodge Center; 
M. A. Bussen, Richmond; F. B. Carlblom, Cokato; 
L. F. Kliebenstein, Walters; E. B. Shanks, Fair- 
mont: H. L. Sorkness, Madison; M. J. Molitor, 
Green Isle. 

Hartford Charles Spillane. New Richmond: 
John Walch, Elgin: Joseph Underleak. Chatfield 
. W. Swanson, “Badger : Bendix Holdah!l, Roseau ; 
Thorwald Christensen, Ellendahtle : Timothy 
(Connor, Renville: Henry Hahn, Sargeant 

Indianapolis. The Vrinee Joy Ageney, 
wi . y. 


Volz, Janesville. 
Ruhberg, Storden. 
Johnson, Blooming 


Still 


& L. & GM. A, Wollan. Glenwood; Lewis 
Lob Fosston, 
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Milwaukee Mechanies—McD. Williams, Dodge 
Center 

Merchants State Mutual—Ernest F. Couler, St. 
Paul, 

National, Ct.—R. T. Zempel, Torah. 

North America—Alfred W. Norton, Northfield. 

N. W. National—-V. A. Deterling, Gaylord. 

Northwestern F. & M.—-Peter Geschwind, 


@ 

Sleepy Eye; Carl Diehl, Ruthton; A. G. 
gren, Adrian; T. J. Conlin, Faribault: G. H. 
Kuster, Spring Grove; C. T. Tupper, Worthing. 
ton: John Rose, Winona: George FE. Weather- 
hill, Preston; A.’ E, Johnson, Blooming Prairie ; 
Ek. B. Hartwell, Harmony. 

North B. & M.—Lyman B. Warren, Owatonna. 

Norwich Union—State Bank of Warroad, War- 
road. 

Orient—Frank F. Hanson, 


Breckenridge. 
Queen—Bert Rodman, Akeley 


Rochester German—John M. Scobie, Mont 
comery. 
Western Underwriters—-C. E. Reeds, Hastings. 





TOPEKA AGENTS ALL GET TOGETHER. 





Agree to Observe Rates and Good Practices— 
The City Will Be Rerated Under Ap- 
proved Schedules, 





There 
io rates 


has been considerable complaint as 
being observed by some agents in 
especially after the 20 percent flat 
advance was made for defects in the water 
supply and fire department. The various in- 
terests have gotten together and the local 
agents have agreed to observe good practices. 
The city will be rerated under schedule, and 
due consideration will be taken of all de- 
ficiencies. In the meantime the old rates, plus 
the 20 percent advance, will be observed. 

Last week Fire Marshal Wilmarth of Topeka 
tested the two new Ahrens fire engines that 
the city has just purchased. The machines 
threw four streams of standard size 100 feet 
high. Two lines of hose were attached to 
hydrants and threw streams to the top of 
five-story building by direct pressure at the 
same time. This was done without the aid 
of the Harrison street pumping station. Dur- 
ing the test 2,000 gallons of water were being 
thrown and the pressure did not fall below 45 
pounds. Charles E. Eldridge, manager of the 
Eldridge Rating Bureau, witnessed the test 
and expressed satisfaction with the work of 
the engines. He does not appear to have ex- 
pressed an opinion as to the effect on rates 
thai the purchase of the new engines would 
have. It is intimated at Topeka, however, 
that rates will be issued soon amounting to 
about 10 percent advance over old rates in- 
stead of 20 percent, as at present. 

shatanats Se contends fit 


Topeka, 





MISSOURI AGENCY APPOINTMENTS. 


Atlas—Bales & Hogsett, Kansas City. 
Citizens, Mo.—Silas Riggs, Altamont ; 
Calhoun, Kirksville. 
Delaware—Gustav H. Oberbeck, 
and Christian Windmuller, St. 
Hoffman, Chillicothe. 
German American— 


Sigler & 
John P. Thul 
Louis; Hiram C. 


Paul R. Smith, Lexington ; 


Fred’k. W. Miller and Daniel G. Hammacher, 
St. Louis. 
Hariford—C. R. Chureh & Son, Stockton; 


Frances M. Kerlin, 
Cowgill: Lee D. 
Handy, Gallatin. 

North America—Mrs. 
Wm. 8S. Drozda, St. Louis. 

Iowa State Mutual—A. V. Schneider, Weston. 

Merchants, Mo.—David M. _ Rush, Suffalo ; 
Charles G. Symns, Nevada. 

National, Ct.—Tullock & Burke, Bismarck; 
Alice Kirkpatrick, Bonne Terre; J. C. Steele, 
Breckenridge: J. L. Gibson, Browning: W. J. 
Wyatt, Hamilton; R. Earle Hodges, Mokane; 
Carpenter & White. New Franklin: Geo. D. Ew 
ing. Pattonsburg: G. W. Alley, Princeton. 

Reising, St. Louis. 


Norwich Union-—Anton 

Queen—M. M. Mann, Glenwood: W. M. Sax- 
bury, Queen City; Chas. BE. Johnson, Greencastle. 

Traders—J. CC. Swabe & Bro., Columbia; 
John G. Houston. Jr.. Carrollton; Wm. fF. 
Jameson, Fulton; Lane & Adams, Mexico; Elbis 
A. Williams, Wadrrensburg; John J. Funk, Webb 
City and Carterville. 

+ ++ 


ATLAS-MANCHESTER IN KANSAS CITY. 


Portageville ; 


Joseph D. Allen, 
(Edenkoven, Rr. 


Republic: W. 


Henrietta Cook and 


The first adjustment of the local agency ar- 


rangements of the Atlas-Manchester has 
taken place at Kansas City, Mo., where the 
Atlas goes into the agency of Bales & Hog- 
sett, who now represent the Manchester. 
++ ++ 
DAMAGE FROM FLOOD. 
The recent flood at Kansas City, which 


caused serious damage to property on both 
sides of the and especially to 
dale, where there are packing plants 
suburbs of City, 
which the insurance companies will have to 
take into consideration, The Kaw river seems 
to be a dangerous force, as a year ago it was 


river, Armour 
and othe 


Kansas Kan., 1s a factor 
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on a rampage, causing dire destruction along | arrest after an investigation. The charges DIS: Rochester, —— $ nh : $18- 
e rr . . . ° <° . . ochester, 2 i y 
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WILL CONFER AGAIN ON AUGUST 10. 


Representatives of Companies Writing Iowa 
Farm Business Are Dissatisfied with 
the Present Conditions. 





Representatives of fire companies writing 
farm business in Iowa met in Des Moines 
July 6 to get together, if possible, on the 
method of writing farm business. No con- 
clusion was reached, as there were but two 
or three companies represented, and it was 


decided to postpone the conference until Au- 
gust 10, when another meeting will -be held. 
There has been much dissatisfaction with the 
lack of uniformity in the writing of this class 
of risks, especially risks on live stock, through- 
out the State, and it is expected to go over 
this field thoroughly, arriving, if possible, at 
some definite conclusion with regard to a uni- 
form system of handling such business. Many 
of the companies believe that the rates on 
farm risks, especially live stock, should be 
advanced unless the farmers aid in reducing 
hazards, and it is expected that an agreement 
will be effected in this regard which may re- 
sult in a betterment of conditions. The prin- 
cipal losses to the fire, lightning and tornado 
companies now are on live stock. 





REPORTS OF FIRE PREVENTION BUREAU 


Missouri Field Men’s Organization Is in Good 
Condition and Is Accomplishing Results— 
Several Towns Reported On. 
The Missouri Fire Prevention Bureau re- 
ports a successful year’s work and funds de- 
rived from membership fees ample to pay all 
expenses until the close of the year. The re- 
ports made to the association show that in St. 
Joseph the association has been successful 


having a new generator ordered, and as soon 
as it can be installed the grounding of the 
motor circuit will be eliminated. The survey 


committee also made additional reports on the 
electric plants and lighting apparatus of the 
following towns and improvements suggested 
and accomplished: 


Iluntsville-—The owner of the plant in = con- 
struction assured the committee that the plant 
will not be operated until all the work of con- 
struction is completed. 

Trenton. The city attorney has promised to 
introduce and have passed a new electric ordi- 
nance, 

Adrian.—-The owner of the new plant in course 
of construction was furnished with full informa- 
tion, rules and lists of standard fittings, and 
agrees to be guided thereby. 

Sedalia.._The three electric companies which 


have been fighting among themselves are prepar 
ing a scheme of consolidation, and as soon as 
the consolidation is consummated the Sedalia 
Prevention Bureau promises to prevail upon 
management to establish an independent metallic 
circuit, which will do away with the grounded cir 
euit. The city council will be asked to pass a 
new electric ordinance. 


The chairman of the survey 
been instructed to prepare an “unsafe condi- 
tion. report” blank. Hitherto the bureau has 
depended for its information upon the Locket 


committee has 


Inspection Bureau, but the association will 
establish a system of its own to report on 
defective and bad risks. The reports will be 


full and complete and will deal mostly with in- 
adequate water supply in all waterworks 
towns and inefficient fire departments. 





DES MOINES AGENT UNDER ARREST. 


H. Gibson, agent for the Des Moines Mutual 
Hail Assurance Company, is being held in Des 
Moines, Ia., to answer the charge of having 
written four alleged fake hail insurance pol- 
icies, signing the names of four men and 
collecting commission on the policy, amount- 
ing to nearly $25. It is alleged that on June 
14, 15, 16 and 1 Gibson wrote the 
four policies, signing the names of M. T. 
Goss, Marion Galliger, W. Faust and J. F. 
Allbright. Before the deals were finally closed 
a suspicion arose and Gibson was placed under 





Fire Underwriters, held July 5, a resolution 
providing for the closing of all offices of Des 
Moines fire companies on Saturday afternoons 
during the months of July and August was 
adopted. It had been expected that opposi- 
tion would develop to the plan, but it failed 
to mature, and the resolution was adopted 
with practical unanimity. It went into effect 
the past Saturday, when the office forces 
emerged from work at noon with jubilant 
countenances. 
++ t+ 
ANOTHER LOSS AT BRAINERD, MINN. 
Ill-starred Brainerd, Minn., had another loss 
a few days ago, supposed to be of incendiary 
origin. This town has had a 
the loss question. Firebugs 
department are enough to 
surancewise. 


record on 
and a sub-standard 
ruin a town in- 


poor 





FOR MINNESOTA FIRE DEPARTMENTS. 


Nearly $92,000 Was Received from the Tax on 
Fire Insurance Premiums Paid on 
Last Year’s Business. 


Paid and volunteer fire departments will 
share handsomely in the 2 percent tax paid 
by fire insurance companies on premiums re- 
ceived in Minnesota during the year 1903. 
The State collected a total of $91,197.51 from 
the companies, and under the law of 1903 
the state insurance department has issued 
orders on the state treasury for this amount, 
to be disbursed among the paid and volun- 
teer fire departments maintained in towns, 
villages and cities throughout the State. The 
fire departments under this new law receive 
double the total paid under the former law, 
which provided for simply a 1 percent tax. 
Checks will be sent out by the state auditor 
late this month. 

Minneapolis will receive $28,718, the largest 
of any in the State. St. Paul comes second, 
its share being $15,661.88. Duluth comes 
third, $10,315. Other cities, whose fire de- 
partments will be enriched $100 or over, are 





as follows: 
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Cities in which the premiums in 1903 


amounted to $10,000 or more follows: 
St. Paul. $783,094: Minneapolis. $1.435,904 ; 
Duluth, $515,754: Winona, $84, 749: Stillwater, 











S73,619 ; “Mankato, $47.076 ; $40,870 ; 
Cloquet, $40,886: Red Wing. $39,337: Crookston. 
$33,353: Faribault, $33,336: Little Falls. $31 

793; Albert Lea. $29.252; New Ulm, $28,625: 
Fergus Falls, $26,886; Bemidji, $24 488; Owa- 








CLASHING OVER RATES IN NEBRASKA. 


Small Town Business Qauses Keen Competi- 
tion Among the Various Interests, Re- 
sulting in Much Bushwhacking. 


Conditions in Nebraska, as reported by spe 


cial agents, are not very satisfactory. As 
will be remembered, rates where thrown off 
in Nebraska outside of three or four cities 


that have iocal boards, 
all classes of companies doing more or less 
bushwhacking, with the result that rates are 
not observed by any class of companies. 
Nebraska is essentially an agricultural State 
Its towns and industries are supported by the 
farmers. ‘The towns are small and hence the 


This has resulted 


skirmish is confined largely to the village 
business. Chere are numbers of township 


and local mutuals throughout the State that 
write farm and village business, securing a 
good portion of the premiums. Then there 
are the strong state mutuals, which are no 
small factor. The main ones are the German 
Mutual of Omaha, which has a capital of 
$25,000, enabling it to issue a stock policy. 
The Trans-Mississippi of Lincoln is another 
company issuing both mutual and stock poli 
cies. The Nebraska Mercantile Mutual of 
Lincoln does a good business, as does the 
State Mutual of Hastings. The Union Mutua) 
Fire of Lincoln writes farm property and de 
tached dwellings at 4 percent for five years 
Then there are the state stock companies, 
which are very popular and find a good talk 
ing point in home sentiment. These companies 
are the Columbia of Omaha, Farmers & Mer 
chants of Lincoln, Nebraska Underwriters of 
Omaha and the State of Omaha. 

Then come the outside companies, resulting 
in the clashing between Union and non-union 
interests, There is very little special hazard 
business in the State, mostly confined to 
Omaha, and this to the packing industry. 

There are only three or four cities in th: 
State that have a population of over 8,000 
There are only about twelve that have a 
population between 5,000 and 8,000, so it will 
be seen that the competition is limited largely 
to the small town business. There are not 
enough premiums to satisfy every contingent 
and the supply of underwriting capacity 1s 
much greater than the demand. Hence th 
struggle for existence, resulting in the forcing 
down of rates. 


ANOTHER DES MOINES CONSOLIDATION. 
The Fire Underwriters 


Agency, which has 
been managed by J. M. 


Lucas at Des Moines, 
la., has been merged into the firm of Willcox 
a & Hopkins, one of the largest agencies 
§ Des Moines. Mr. Lucas had been handling 
the business of three large companies, the 
National of Hartford, Citizens of Missouri 
and Firemens of New Jersey. The firm nam 
is left unchanged. This makes the third im 
pertant insurance agency consolidation in Des 
Moines during the past month. 
te +e 


FLOW LINE FOUND SATISFACTORY. 


The new 48-inch flow line from Quindaro 
Kaw Point in Kansas City has been tested 
and found satisfactory. A pressure of 140 


pounds was put on the pipe from the engin 
station. The new line will feed the old f 
line at Kaw Point, and thus relieve the sit! 
tion. It is also thought the new pipe will | 
tapped and an auxiliary flow line brought ‘| 
the city by the way of the Great Western 
bridge and connect with one of the 30-inc! 
flow lines in the heart of the city. 
++ ++ 

MISSOURI! SITUATION SOMEWHAT BETTER. 

The rate situation in Missouri shows son 
improvement in spots. In some of the tov 
where rates are off, better conditions are said 
to prevail, while in some rate cutting is sti!! 
in its height. In most of the affected towns 
the companies are writing business on the old 
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rate before the 25 percent advance was ey 
while in some instances cutting has been done 
even below the old tariff rate. It is said that 


some of the companies contemplate with- 
drawing from one or two of the Missouri 
towns unless the situation improves, because 


the companies refuse to cut rates, and conse- 
quently are not getting their share of the new 
business. 


++ a+ 
KANSAS MEETING TO BE HELD. 
\ meeting of the companies operating in 


Kansas will be held at Excelsior Springs, Mo., 
August 9, to discuss the situation in Kansas. 
Affairs in that State have been 
very much since the different 
gotten together and decided to observe good 
practices. It is hoped that during the era of 
good feeling that some profit will be made in 
the State. 


improving 
interests have 


++ +e 
SPRINKLERS PUT OUT A FIRE. 

The sprinklers put out a fire in the Rosen- 
heim building, northeast corner of Ninth and 
Washington avenue, St. Louis. The fire 
occurred on one of the upper floors in a milli- 
nery establishment. During a test of the meter 
a short circuit was formed resulting in a 
fuse being blown out, the hot metal igniting 
a box filled with tissue paper. One sprinkler 
head opened and put out the fire with a small 
oss. 


++ ++ 


IMPROVING PROTECTION OF STATE FAIR. 

The Minnesota Agricultural Society is im- 
proving the fire protection and fire prevention 
facilities in the exposition buildings at the 
Minnesota state fair. The grandstand and 
all the principal buildings are being supplied 
with large quantities of hose and other fire- 
fighting apparatus, and it is planned to train 
the employes in charge of the buildings how to 
use the apparatus. 

A new steel-frame and fireproof structure 
for the display of manufactures is being erected 
on the grounds and several of the other build- 
ings are being remodeled so as to be as nearly 





fireproof 'as_ possible. Fire destroyed the 
woman's building with a large quantity of 
exhibits a year ago, and the authorities are 
taking special precautions this year. 

S. W. Atkinson, special agent for the Con- 
necticut Fire, with headquarters at Nevada, 
Mo., has had northern Kansas added to his 


territory, which formerly consisted of south- 
ern Kansas and Oklahoma. 





CHANGES IN NORTHWESTERN OFFICE. 


J.B. Faatz Becomes Manager of the Under 
writers—W. H. Bromley Returns to the Field 
After an Absence of Many Months. 





John B. Faatz of Chicago, special agent of 
the Northwestern National and Northwestern 
Underwriters for northern Illinois and north- 
ern Indiana, has been appointed manager of 
the Northwestern Underwriters at the home 
office in Milwaukee to succeed the late L. S. 
Higgins. Mr. Faatz is one of the leading 
field men of the company and has been called 
to the home office two or three times to assist 


in the work there. He has done excellent 
service in the field, and will keep up the same 
record in the office. Mr. Faatz began his in- 


surance career as local agent in Des Moines. 
He traveled for the Delaware and Reliance in 
the West, and for the past eight years has 
been in the field for the Northwestern Na- 
tional. 

W. H. Bromley of Cincinnati, special agent 
of the Northwestern National for southern 
Indiana and southern Ohio, who has been ab- 
sent for many months on account of ill health, 
has returned from Hawaii fully restored to his 
old strength. He will have northern Indiana 
added to his field. 

Mr. Faatz’ field in northern Tllinois has not 
yet been filled. 

Edward H. Hoffman, who has been con- 
hected with the Northwestern Underwriters 
at the home office, has been appointed assist- 
ant manager of that institution. 


Frank A. Colley & Co of New York an- 
nounce that the Commonwealth of Bel Air, 
has resumed business. 


1 biaS 











FIRE LOSSES FOR JUNE. 


The Journal of Commerce and Commercial 
Bulletin says: 

The fire loss in the United States and Can- 
ada for the month of June, as compiled from 
our carefully kept records, shows a total of 
$10,646,700. The following table exhibits 
losses by months for the first six months of 
the years 1902, 1903 and 1904: 








1902. 190: 1904, 

January -$15,032,800 $13,166 $21,790,200 
February 21 "0102. HOO 16,090, “90. 0 51, 000 
March 12,056,600 9,907, 650 1 : 
BONE 3s 30 Ee 84, Goo e 
May ..... 14,8 
June 10, 14,684,350 

Totals ..8S87,105,850 SS83.754, 956 $172.5 534, 4° 50 


While the total charged against wetag is less 
than for the same month last year, the loss to 
fire underwriters seems to be heavier. This 
is largely due to expensive forest fires in June, 
1903, which, of course, involved no insurance. 
Fires, this June on property, which, as a gen- 
eral rule, was fully insured, cause insurance 
companies to complain that their losses are 
nearly double those in June, 1903. 

A startling feature of the statistics is that 
deducting the cost of the Baltimore conflagra- 
tion, the losses for the first half of 1904 are 
almost $19,000,000 more than those for the 
same period in 1903. ‘That fire underwriters 
should be greatly discouraged in view of the 
fact that insurance rates remain practically 
unchanged is not surprising. 





ALLEGED WILDCATTER IS ARRESTED. 


W. M. Cowell of the Wisconsin Insurance 
Agency Company Runs Against the United 
States Postal Authorities at Kenosha. 


The postal authorities have arrested W. M. 


Cowell of Kenosha, Wis., president of the 
Wisconsin Insurance Agency Company of 


Kenosha and Chicago, for alleged fraudulent 
use of the mails in writing wildcat insurance. 
This outfit has operated mainly from Chicago, 
although it is claimed that Cowell, 
resident of Kenosha, wrote business from that 
point. The Wisconsin insurance commis- 
sioner has been after Cowell. This gang first 
started in Chicago, with the notorious 
“Deacon” W. A. Lowell as the grand mogul 
representing the United Fire Underwriters, 
Union Lloyds, People’s Insurance Company 
and the National Investment & Insurance 
Company of Delaware, Fred G. Babcock then 
took hold of the reins. E. M. Greene was the 
last manipulator, but he got in the toils for 
alleged swindling people in writing bogus in- 
surance on the industrial plan. 


who is a 





The Western Underwriter Company sells line 
books, block books, grain books, in fact, all kinds 
of local agents’ supplies. 








Agents’ Comparative Record, 
Designed for keeping a complete rccord 
of the business of the Agency. Shows 
gross premiums, return ee net 


premiums, expenses, 
sions and balance due mc company in 
the Agency each month duri 
Sample pages sent on sogieaiion. 
Tue Western UNverwettze Co. 
Johnston Bldg., 164 La Salle St., 
CINCINNATI. CHICAGO. 











RECORDS FOR THE ASSURED 


Our Form 620 is a small record of in- 
surance policies to be presented to your 
customers. A most excellent advestitha 
medium. The size of the book being a 
x4 inches, closed, it can easily be filed 
away with the policies i in the safe. Con- 
tains 8 pages, with ruling for five items, 
besides important hints to the assured, 
tables, etc. This book has easily been our 
best seller. Sixty-five cents per doz., $3.00 
for 50; $5.00 per 100. On quantities of 
50 or over, we print your presentation 
card on outside cover, free. A _ single 
sample book for 10 cents. 


Tue WEsTERN UNDERWRITER Co., 


Johnston Bldg., 164 La Salle St., 
Cincinnati. Chicago. 

















LIFE INSURANCE CIRCLES. 


WHY MUTUAL LIFE LEFT GERTIANY. 








President McCurdy in a Letter to Actuary 
McClintock Sets Out the Company’s 
Reasons for Its Action. 


The reasons for the withdrawal of the Mu 
tual Life from Germany, after a 
troversy, are set forth in a letter 
dent McCurdy to Actuary McClintock, who 
has been in Germany for some time looking 
after the company’s interests. The letter is as 
follows: 


Emory MeClintock, 
Dear Sir: 


long con 
from Presi- 


Actuary. 

I acknowledge receipt of your letter 
of the 3d inst., inclosing a translation of a 
letter addressed to you by Dr. Gruner, president 
of the German Imperial Supervising Office for 
Private Insurance, dated April 8 last. 

Leaving aside the discussion of technical ques 
tions, I come to the consideration of the important 
principle involved in this proposition. Briefly, 
this is the surrender of the privileges, duties and 
powers of the board of trustees of this company 
to the imperial supervising office. The accept 
ance of the terms of Dr. Gruner’s letter would 
imply concurrence by me in the opinion, evidently 
held by the supervising office, that the trustees 
of this company, acting in accordance with the 
authority and powers conferred upon them by 
the company’s charter, are either incompetent or 
unworthy of managing its affairs. 

Since the company was originally expelled from 
Prussia, in 1895, the principle involved has been 
practically the same as it is to-day, and it is 
against this principle that the Mutual Life has per 
sistently and constantly contended. ‘To agree to 
make the management of the company subservient 
to any governmental regulations which now exist 
or may at any time hereafter be imposed by the 
German empire. or subservient to the will or 
political aims of the imperial chancellor, without 
the right of recourse to any court of law, and 
under penalty of expulsion and the confiscation of 
business established, would be beyond the legal 
authority of the present board of trustees, and, 
if attempted, would be a departure from principles 
which are national, and are as old asthe founda 
tion of this country as an independent republic. 

The charter of this company is analogous, in 
its fundamental principle, to the constitution of 
the United States and of the constituent States. 
This principle recognizes the right of individuals 
or corporations to manage their own affairs to 
suit themselves, provided the laws necessary for 
the conservation of society are not infringed. It 
is this basic principle which has fostered and 
stimulated the industries of this country: it is 
this independent, responsble direction of corporate 
affairs which has placed this country, in many 
branches of commerce and industry, ahead of any 
other country in the world. and it is this inde 
pendence of direction, involving a corresponding 
sense of moral, as well as legal responsibility, 
which has made the Mutual Life Insurance Com 
pany the largest, and probably the most successful 
corporation of its kind in any civilized country. 

In the business of life insurance, which is 
fiduciary in its character, it is universally recog 
nized that the greatest publicity should be given 
to the condition of the company, and to the actions 
of its trustees and officers, in order that the public 
may have a clear insight into the affairs of the 
corporation : but so long as such public statements 
show the solvency of the institution and the 
honesty of its management. the action of the 
board of trustees, which is the freely elected rep 
resentative of the policyholders at large, is Inde 
pendent and cannot be questioned. 

During our negotiations with Prussia. and sub- 
sequently with the German empire under a new 
insurance regulation, the company has endeavored 
in every way to meet the requirements of the 
government. Inquiries into methods and practices 
have from time to time been multinlied and ex 
panded; to these -inquiries the fullest possible 
answers and explanations have been made. That 
age of the negotiations seems now to have been 
nassed. and we are confronted, as sine quo nen 
for admission to the empire, with the demand 
that the management of the comnany shall he 
practically turned over to the authorities of the 
German empire. This we respectfully and post 
tively decline to do. 

T should be glad if you will communicate this 
decision to Dr. Gruner by the hands of our di 






rector-zeneral for Germany. Baron von- Gablenz, 
who will make a formal statement to the same 
effect. Yours very truly. 


Rrenarp A. McCurny, 


President. 





GET OUT DUAL INCOME PLAN. 

The Northwestern Mutual has gotten out a 
rider which it is attaching to its endowment 
policies, providing that at maturity the amount 
can he converted into a life income, payable an 
nually either to the assured or beneficiary 
whom he may nominate. At anv time the 
unpaid amount may be commuted and paid 
in one sum, 

++ ++ 
MISSOURI STATE LIFE MEETING. 

The Missouri State Life held its World’s 
Fair convention in St. Louis all of last week 
except the Fourth. Tuesday and Wednesday 
were devoted to business and addresses, 


Wednesday evening there was a theater party, 
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followed by a smoker. Thursday forenoon was 
given up to papers, and the afternoon and 
evening were spent at the fair. Friday was a 
day of papers and addresses, with a banquet 
in the evening, and Saturday was devoted to 
visiting. 





DELAYS OLD WAYNE REORGANIZATION 


Judge Carter Insists on Being Shown Some 
Things, Much to the Embarrassment 
of the Management. 


The Superior Court of Indianapolis has not 
yet turned over the affairs of the Old Wayne 
Mutual Life to the reorganized management, 
and so the spectacle is presented of officers 
and directors of an insurance company being 
without a company to officer and direct. It 
looks now as if the original plan of the in 


surance department in proceeding against the 
company—to wind it up—may yet he carried 
out. It was interfered with by the protesta- 


tions of worthy and influential gentlemen, who 
succeeded in showing, temporarily at least, to 
Auditor Sherrick that a reorganization was 
feasible. One of the things threatening the 
reorganization scheme is the apparent necessity, 
under the Indiana law, of a medical re-ex- 
amination. This would knock out a large and 
profitable (under the old plan, which it is pro- 
posed to partly retain) number of policyhold- 
ers. The new and higher rates (under which 
it is hoped to be able to pay ALL of each 
claim against the company in the future) 
would knock out another large percent of pres 
ent policyholders. [t is not known that Judge 
Carter is from Missouri, but he acts like a 
member of the “Show Me” Club in the way 
he persists in being shown several things be- 
fore he will consider handing over the 
pany to the new promoters. 


com 


SCOVEL MENTIONED FOR THE PRESIDENCY. 


Charles W. Scovel, manager of the Provi 
dent Savings ‘Life at Pittsburg, will read a 
paper before the National Association ef Life 


Underwriters at its annual convention. Mr. 
Scovel is being prominently mentioned for the 
presidency of the association for the forth- 
coming year. Vice-President D. M. Baker. 
who was being groomed for the place by nu- 
merous friends, refuses to allow his name to 
be presented. 
++ ++ 

MEMBERS OF ORDER MUST PAY CLAIM. 

Judge Tarrant of Milwaukee has given 
judgment in favor of the receiver of the or- 
der of Druids on behalf of the widow of 
Friedrich Wuerfler, who held a policy for 
$1,000 in the order. Previous to Wuerfler’s 
death in 1897, the order abolished its insur- 
ance feature and divided the funds among 
the members. Suit was brought against all 
the members in an effort to collect the amount 
of the policy. In the lower court the mem- 
bers won, but that decision is now overruled 
and the judgment runs against the members. 
This is only one of a number ot similar cases. 

++ ++ 
MEAL TICKETS AND INSURANCE. 

There is absolutely nothing in the report 
that A. P. Albertson, local agent for the Pru- 
dential Life Insurance Company, will throw 
up his position to go to Ironton, to engage in 


the restaurant business. He likes his job, 
which he has held for fourteen years; likes 
Portsmouth, and will stay right here. Mr. Al- 


bertson’s wife is in the restaurant business at 
Ironton, and as he had some meal tickets 
printed for her here, the report probably grew 
out of that circumstance.—Portsmouth (Ohio) 
Times. 
++ ++ 

CHANGES IN EQU TABLE’S MEDICAL DEPARTMENT 

The Equitable Life has announced several 
changes in its medical staff, made necessary by 
the increase in business. Dr. T. H. Rockwell, 
medical director for Great Britain and the 
Netherlands, and Dr. Franklin C. Wells, gen- 
eral manager of the inspection department at 
the home office, become assistant medical di- 
rectors. Dr. A. W. Billing of the reviewing 
staff in the medical director’s office succeeds 


Dr. Rockwell as medical director for Great 
Britain. and Dr. Maxwell H. Allen is pro- 








moted from assistant manager to general 
manager of the inspection department, to suc- 
ceed Dr. Wells. 
++ ++ 
GERMANIA LIFE IN ILLINOIS. 

The Germania Life is taking‘a new pace in 
Illinois. E. A. Nelson, who became superin- 
tendent of agents for the West at the first of 
April, has been devoting practically all his 
attention to Illinois thus far and has ap- 
pointed about twenty-five new agents in the 
past three months. Offices have been opened 
at Rock Island, Peoria and a number of other 
smaller cities. Mr. Nelson was formerly with 
the Equitable of New York. 

++ ++ 
DWIGGINS' SCHOOL SUCCEEDS 

Manager Elmer Dwiggins of the Equitable 
Life Assurance Association entertained the 
lowa agency force at a banquet at the Savery 
Hotel in Des Moines last week. The affair 
lasted from 1 to 5 o'clock in the afternoon, 
about fifty being present, and a program of 
excellent toasts being enjoyed. Manager 
Dwiggins has made a hit with his insurance 
correspondence school, and is now trying to 
bring the students in the various sections of 
the State in touch with the experienced agents 
of the company at the different points. 





NATIONAL LIFE MEN AT ST, LOUIS. 


Program of the Meeting of the Agents’ Asso- 
ciation Has Been Prepared and Promises 
to Be Very Interesting. 





The program has been prepared for the 


fifth annual meeting of the Agenis Associa- 
tion of the National Life of Vermont, which 
will be held at the Southern Hotel, St. Louis, 
July 26 and 27 


The morning session will be taken up with 
an address of welcome by Jolin S. 
manager of the company at St. Louis and 
president of the association, an address by 
President De Boer of the company and reports 
of officers and committees and other routine 
business. 

The afternoon 


Poindexter, 


session will open with an 
address by James B. Estee, second vice-presi- 
dent of the company, after which a number of 
papers will be read as follows: 

V. Alexander, “A Citation of Personal 
Obstacles Experienced in the Continuous 
Soliciting of Life Insurance;” F. A. Dickey, 
“How to Overcome Obstacles Experienced in 
Continuous Soliciting of Life Insurance ;” C. S 


Sutton, “Value of Knowing Your Stock in 
Trade:” G. D. Adler, “The Applicant, the 
Agent, the Company;” E. B. Hamlin, “What 


Are the Best Methods to Be Employed Which 
Will Assist in Making a Success of New Men 
in Our Profession?” F. E. Busby, “A Bit of 


History from Personal Experience;” A. D. 
Walker, “A Good Little Company;” C. B. 
Fitch, “Life Insurance as Compared With 


Other Professions.” 

At the smoker in the evening, there will be 
discussions as follows: Earle C. Kinsley, 
“Take Settlements With Application, 
or Prompt Settlement of Policies ;” 
H. V. Hucker, “Causes Which Make 
for ‘Not Taken’ Business;” William R. 
Lane, “How Can the _ Settlement of 
Death Claims Be Utilized in Securing 
New Business:” F. McKernan, “How 
to Keep Business on the Books When 
Once Written;’ W. B._ Henderson, “The 
Three Best Arguments for Taking Life In- 
surance ;” F. A. Dickey. “The Best Way to 
Open up Business in a New Town, or the In- 
suring of Strangers.” 

Wednesday forenoon will be given up to 
addresses as follows: “Col. O. D. Clark, sec- 
retary of the company, “The Story of the 
National ;” J. Howard Edwards, paper (sub- 
ject not announced): B. H. Brigham, “Du- 
ties of Cashier in General Agent’s Office ;” 
P. H. Burnet, “A Follow-up System for 
Agents and Prospects;” John S. Poindexter, 
“Sugestions for the Improvement of the Na- 
tional Messenger ;” Charles E. Ady, “The Re- 
lation of the Policyholder to the Management 
and the Relation of the Management to the 
Policyholder ;” T. hompson, “Medical 
Selection from an Agent’s Standpoint.” 

_ The election of officers will close the morn- 
ing session 


In the afternoon there will be an 


automo- 





bile ride, and in the evening the banquet wi 
be held. James B. Estee, second vice-pres 
dent of the company, will act as toastmast 
The speakers will be T. C. Thompson, Georg 
H. Olmsted, W. H. Reed, A. F. Sheldo: 
Rev. Samuel Palmer and Hon. Joseph A. |) 
Boer, president of the company. 





MABIE IS ELECTED VICE-PRESIDENT. 


R as A 





iated with the National Bond & 
Trust of Chicago—Something About the 
Company’s Affairs. 


C. FE. Mabie, formerly president of the Lowa 
Life and later president of the National Life, 
U. S. A., has purchased stock in the National 
Bond & Trust Company of Chicago and has 
been elected vice-president and manager. 

The National Bond & Trust was organized 
some time ago as a life insurance company 
with trust privileges in its charter. The au 
thorized capital of the company is $1,000,000 
Of this amount $600,000 has been sold and 
paid for either in cash or in demand notes 
About $160,000 has been received in cash. 
The remainder of the stock is to be sold in 
small lots in connection with the company’s 
bonds. Applications for these bonds are being 
taken now, but none will be issued until more 
money has been collected on the stock and the 
company is ready to start by the of eight 
or ten millions of its bonds. 

The company has purchased $110,000 par 
value of Chicago Sanitary District bonds for 
$115,208.84, of which $100,000 will be deposited 
with the State as a preliminary deposit and 
the remaining $10,000 will be deposited as the 
beginning of the deposit for 
registered bonds. 

The company will issue at the start cleven 
different forms of bonds. A medical examina- 
tion will be required, but the premium will be 
the same for all ages. ‘The bonds are in the 
nature of endowment life insurance policies, 
paying during the first three years of insur- 
ance only the premiums paid plus 25 percent 
in case of death. 

Vice-President Mabie says that while the 
company will issue only bonds at the start, it 
will eventually issue all kinds of life insurance 
policies. 


issue 


reserves on the 





USES THE ‘‘TRUSTEESHIP’’ PLAN. 

The Western Union Life has taken over 
about 1,000 policyholders of the notorious Old 
Wayne Mutual under a “trusteeship.” It is 
stated that the Old Wayne had about as roi 
ten a lot of business as was ever placed on 
a company’s books. The Western Union 
claims that its deal merely contemplates the 
collection of premiums and the setting aside a 
certain portion for losses. 

++ ++ 
IOWA LIFE BUSINESS GOOD. 

It is claimed by Iowa life insurance com 
panies that the past six months have been the 
most satisfactory period in their history, the 


lome companies doing an especially good 
Lusiness. The injury which was done the 
home companies by questionable concerns tor- 


merly located there has been almost 
eliminated, and the attitude of the public to 
ward the present ones doing business in the 
State is much better than it has been in years. 
++ at 

PRESIDENT FOUSE TALKS ON POLITICS. 

President L. G. Fouse of the Fidelity Mu 
tual Life was one of the Fourth of July speak- 
ers at a convention of the Brotherhood 0! 
Andrew and Philip at Naomi Pines, Pa His 
subject was “Politics for the Man Who Prays, | 
and he crowded into a short speech as much 0! 


entirely 
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Are you making money? 
Are you building up an income’ 


If not, see what Security Mutual 
can do for you. 


WM. BOSWELL 


Agency Director. CINCINNATI, OF 
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sound advice concerning the political duties 
of good citizens as could well be put in so 
few words. 

Mr. Fouse is a man of varied attainments. 
One of his last previous efforts outside the 
channels of his regular business was making 
a report on the mortality of Presbyterian min- 
isters before the general assembly of that de- 
nomination, as the basis of a fund for disa- 
bility benefits and pensions for dependents. 

++ ++ 
PHCENIX MUTUAL LIFE AGENTS ASSOCIATION. 


The Association of Managing General Agents 
of the Phoenix Mutual Life has now secured 
in its membership all the company’s general 
agents except the newly appointed one at 
Cincinnati and three connected with the home 
office. The officers of the association, who 
constitute the temporary executive committee, 
expect to meet shortly and arrange for the 
first regular meeting of the association this 
fall. The place and time will then be decided 


upon. President Girardin favors Hartford as 
the place. 





QUARTER-CENTENNIAL IS CELEBRATED 





Hon. Morgan G. Bulkeley Has Rounded Out 
Twenty-five Years as President of 
the tna Life. 





On June 7 the home office people of the 
Etna Life celebrated the twenty-fifth anni- 
versary of the presidency of Hon. Morgan G. 
Bulkeley. In commemoration of the event 
they presented him with a handsome antique 
silver service, the presentation being made 
by Secretary English. After a reception and 
luncheon at the Putnam Phalanx Armory the 
party, consisting of about 200, went to the 
lrinity grounds and enjoyed a ball game. 

When ex-Governor Bulkeley became presi- 
dent the AEtna Life had $25,000,000 of assets, 
$4,000,000 annual income, $79,000,000 life in- 
surance in force and no accident department. 
Now, after twenty-five years of his adminis- 
tration, it has $68,000,000 assets, $14,000,000 
annual income, $225,000,000 of life insurance 
and almost as much accident insurance, to say 
nothing of its liability business 





MISUNDERSTANDING ABOUT LECTURES 


Publication in Full of Two Lectures in the Yale 
Course Through a Mistake Has Caused 
Some Annoyance. 





A misunderstanding concerning the lectures 
11 the Yale insurance course has arisen 
which has caused those in charge considerable 
annoyance. When the course was started it 
was desired that the lectures should be pub- 
lished in full and eventually be gathered to- 
gether and sent out in book form. It was 
not desired, however, that any company or 
individual should get advertising in connec- 
tion with the name of Yale, nor was it de- 
ited that the lectures should be published 
wntil after the students had been quizzed on 
them each week. It was finally arranged that 
they should be published under copyright in 
the Yale Alumni Weekly, which paper would 
he re mbursed for the expense of publication 
tting out the book containing the full set. 
rhis plan was adhered to until almost the 


end of the course, and insurance papers pub- 
lished only synopses or extracts of the lec- 
tures. Toward the end, however, Presidents 
o—_—_ 

ee. 








LIBERAL RENEWAL 


Commission Contracts. 


noee® to first-class men for General Agencies in 
districts contiguous to 


Rockiord, Rock Island, Springfield, Decatur, 
Quincy, Danville, Peoria and Galesburg. 





Phoenix Mutual Life Insurance Co. 


JULES GIRARDIN, Mgr., 


Rooms 328 and 329, 184 La Salle St. -» Chicago, Ill. 





GOOD TERMS TO AGENTS IN CHICAGO. 


eee 





McCall and Alexander of the New York Life 
and Equitable, respectively, had their lectures 
published in pamphlet form and gave them 
wide distribution. This gave rise to a report 
that they had refused to be bound by the 
same rule-as other lecturers. All connected 
with the lecture course repudiate this view, 
holding that these two eminent officials over- 
looked or misunderstood the terms under 
which they were requested to appear in the 
course. 

It is intended that when the course is re- 
sumed to make the conditions plainer so that 
in future there will be no misunderstandings. 





WHAT THE LIFE OFFICES HAVE DONE. 


Comparisons of Six Months Just Past with 
Same Time Last Year in New Business 
of Chicago Offices. 





A canvass of a number of the life offices 
of Chicago, most of which cover the State 
of Illinois or a considerable part of it, shows 
that generally the first six months of the pres- 
ent year have been good. Most of the offices 
show some gains, and some show very large 
ones. A few show some falling off. 

Manager D, M. Baker of the Pacific Mutual 
Life wrote a shade less than $500,000 for the 
first six months from his Chicago agency. He 
also wrote $18,000 in accident premiums. Mr. 
Baker will round out the year with $1,000,000 
of life insurance written. The Pacific Mu- 
tual reports an increased business for the first 
six nionths. 

Manager J. W. Jackson of the Home Life 
in Chicago reports a 20 per cent increase in 
lis agency over last year. Manager Jackson 
is building up a prosperous agency by con- 
servative methods. 

Manager F. L. Morrell of the Manhattan 
reports a falling off in business. “Ask me the 
reason,” said Colonel Morrell, ‘‘and I'll tell 
you it is because I have not worked as hard 
as I should. When I work diligently busi- 
ness is always good.” 

J. W. Janney of the Provident Life & Trust 
reports a slight decrease for the first six 
months, but he always closes the year in good 
shape. 

The National Life of Vermont wrote $11,- 
212,026 for the six months, an increase of 
$085,885. It was the best six months the 
company ever had. It had $129,454,092 in 
force July 1. D. G. Drake, the Illinois man- 
ager, reports an increase in his agency. 

President Hamilton of the Federal Life is 
pleased with the outlook. The company closed 
the first six months very satisfactorily. It is 
building up a corps of loyal agents. 

The Pheenix Mutual is a climber. It is de- 
veloping all the while and ended the six 
months with fine increases. Manager Girardin 
at Chicago beat the record for last year, and 
states that the summer is the best season of 
all for him. It is his harvest. 

The Mutual Life of New York more than 
doubled the increase for the first six months 
of 1902 and 1903. Manager Carlile at Chicago 
is $1,000,000 ahead of the game, and he had a 
phenomenal June, writing $2,500,000. 

The Equitable is showing great gains. Last 
year it wrote about $14,000,000 in Illinois. At 
the present time it is writing at the rate of 
$20,000,0c0 a year. Besides the general office 
in Chicago the company has four general 
agencies in the city and nine in Illinois out- 
side of Chicago. Much of this plant has been 
built up by H. H. Hoyt, the western superin- 
tendent, and he is strengthening it all the 
time. 

H. B. Johnston, who has the management 
of Cook county and some outside territory 
for the Hartford Life, has confined his work 
almost entirely to Cook county. His agency 
has not run ahead of last year’s record and is 
perhaps a little behind. A number of his 
agents have not done a great deal this year, 
while Mr. Johnston himself has done much 
more writing than last year. 

The Northwestern Mutual, under Kimball 
& Norton, managers for Illinois, has had a 
good six months, and shows an increase in 
new business over the amount written in the 
same time last year. June was a good month 
in the agency. 

The Berkshire, under W. D. Wyman, gen- 











eral agent, did practically the same business 
as last year. This agency keeps a pretty 








steady pace of $1,000,000 a year. 
good. 

Everts Wrenn, general agent of the State 
Mutual, is well ahead of last year on new 
business. He expects to come near doubling 
the business of last year by December. 

Smith, McCary & Co., general agents of the 
Penn Mutual for Illinois, have written about 
IO percent more business than in the first 
six months of 1903. All this gain, and more, 
too, was made in the first four months, as 
May and June showed a falling off as com- 
pared with last year. ‘They have practically 
the same men as a year ago, and they at 
tribute the slump to the general conditions of 
business. 

E. A. Bennett, manager of the Fidelity Mu 
tual for Illinois, reports a gain of about 50 
percent in volume of new business written, 
with a larger gain in new premiums. Janu- 
arv was his poorest month this year, while 
May and June were unusually good. The 
gain is ascribed to larger production by each 
agent, as very few agents were added during 
the year until within the past few weeks, when 
efforts were made to increase the force 

The Connecticut General shows a gain for 
the six months of about 50 per cent. Man 
ager R. H. Gulley expects to write about 
$300,000 more this year than last. 

J. B. Pendergast, state agent of the John 
Hancock, reports a little increase. He now 
has H. C,. Bartow as_ superintendent of 
agencies appointing agents, but he has not 
been in the field long enough to show a great 
change in volume yet. 

The AZtna Life shows gains during the last 
six months, largely due to the West. In Chi 
cago its business has kept about even. Man 
ager Lynas reports an increase in Wisconsin 
and northern Michigan. 

Moore Sanborn has been putting on steam 
amiong the Security Trust & Life forces and 
its six months, therefore, have been happy ones 


June was 





MUTUAL LIFE VS. BLAIR IS ON TRIAL. 





Roberts, Former Clerk of Blair’s and Later In- 
former Against Him, Tells Story of His 
Alleged Crimes. 





The Mutual Life of New York, which is 
contesting the payment of a $200,000 policy 
held in that company by the late James L 
Blair of St. Louis, in the testimony in the 
United States Circuit court in St. Louis has 
reopened the story of Blair's alleged crimes 
and forgeries through depositions taken from 
James T. Roberts, a former clerk in Blair’s 
office and afterwards the informer against 
Blair. All of the story of Blair’s misdeeds 
and methods of securing money from Dick 
Bros. & Co. of Philadelphia was told, and 
how his repeated forgeries from 1896 to 1901 
netted Blair thousands of dollars was set 
forth in vivid language. It will be remem 
bered that this $200,000 ream by the 
Mutual Life is a policy written by the com 
pany in 1902, and the company has withdrawn 
its suit on a policy held by Blair for $50,000, 
which was much older. It is presumed that 1 
will be impossible for the court to have Blair's 
books produced in court and thus show his 
methods of bookkeeping, as it is thought the 
books were destroyed by Blair, so that the 
testimony of Roberts is all important to the 
insurance company in presenting its case. The 
defense offered an occasional objection to 
Robert’s testimony and will cross examine the 
witness later. 





LIFE APPOINTMENTS. 


OHIO. 

Equitable, N. Y.—T. C. Phillips, Cleveland 

Mutual Benefit—-Thomas Raymond (Carroll, 
Dayton; Evan J. Job, Niles: Wm. H. Johnson, 
Girard. 

N. W. Mutual—Chas. R. Mouser, 

New York—Ford Fisher, T. M. 
James F. Calecutt, Cleveland; Thos. E. Baron, 
Steubenville; John R. Smith, Akron; J. C. Kelly, 
New Philadelphia. 


Marion. 
Robbins and 


Travelers—Robert E. Slater, Cincinnati: James 
C, Lockhart, Bellefontain 
Provident L. & T.—J. W. Crook, Toledo. 


Pittsburg L. & T.—L. W. 


: Keenan, 
Ernest H. Hamner, Marysville. 


Toledo ; 


Security Mutual—-Charles E. Kreitzer, Dayton: 
A. Marburger, Commercial Point 

MICHIGAN 
Bankers, lowa— John 8S. Schulte, Detroit 


Interstate, Ind.—-E. H. MeConkey, Detroit. 
Ilinois—Fred 8S. Kebler, Grand Ledge (a 
Walter, Traverse City. 
Mass. Mutual—Lena L. Forrest, Detroit; Julia 
H. Coon, Flint; Jno. A Hodemaker, Grand 
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Rapids ; Mason; F. W. 
and i. Oe 


Shelby; I. B. 


Robt. D. Briggs, 
Cabe, Owosso; Rose C. Osterhout 
ton, Port Huron; Geo. M. Long, 
Gilvert, Traverse City. 

Manufacturers—Wm. Roberts, Hermansville; J. 
Hf. Nekervis, Laurium; G. B. Hicks, Manistee ; 
J. KE. Poultney, Manistique; Orla Bailey, Oak 
Grove. 

Mutual Benefit—Wm. A. 
Geo. ID. Lockwood, Ypsilanti. 

National, Vt.—Geo, . Hart, Detroit; W. J. 
Olmsted, Jackson; A. E. Lyon, Saginaw. 

National, ‘ Ss. A.—A. J. Bradford, 
eC. Gurney, Hillsdale. 

N. W. Mutual—u. A. Rasweiler, Battle Creek ; 
Norwood B. Salot, Detroit. 

New York—Jacob Holmlund, Atlantic; L. G. 
Bessenger, R. R. Wayward, Detroit; T. C. Dis- 
pennett, Kalamazoo. 

Security Mutual—J. P. 
. H. Washington, F. W. 
and J. H. Hascall, 
sing. 

Sun 
man, 


Blackburn, Alpena; 


Jaldwin ; 


Jacobs, G. A. Walters, 
Benjamin, L. J. Browne 
Detroit; &. J. Kneeland, Lan- 


Ilarry J. Cox, Indian River; 
Onaway; Frank Smith, 
Security T. & L.—ZJ. W. 
fred Baldrey, St. Joseph. 
Union Mutual—Geo, A. Delbert, 
INDIANA. 
Videlity Mutual—G. C, Strieder, Ft. Wayne. 
New York—Charles EK. Ferrell, Indianapolis; 
Milo W. Stark, Elkhart; George C. Ball, Rich- 
mond; Clyde D. Foster, Lowell. 
MISSOURI. 
Cornelius J. 


" 


Gale Free- 
Pickford. 
Strong, Muskegon; Al 


West Bay City. 


sankers, Towa- Smart, Albany. 
Equitable, Lowa Treasure, Kirksville. 
Kansas City—CeDora D, Lieuellen, Hl. N., 
wards, Kansas City. 
Mutual, N, Y¥.—Geo. I. 
Wm. W. Coffman, Mount 
Zeitonia. 
New York 
Ss. Green, 
wa 3 


Ed- 


Cobb, 


West Plains: 
View; C. J. 


Zeitinger, 


Baxter lL. Cameron ; 
Salisbury; S. Z McDaniel, 
Gideon, St. Louis: W. 8. 
Geo. T. Wilson, Quincy, pl 
enn Mutual—Walter Henderson, 
Provident L. & T.—W. T. 
field; S. O. Ilunter, Moberly ; 
Gi. Harvey Brown, St. Louis. 
Security T. & L.—Bernard B. 


Alfred 
Adrian ; 
Comeford and 


Ellis, 
A 


Glasgow. 
Quisenberry, Brook- 
Eugene White and 


Baxter, Owens- 


ville; John Hl, Turner, DeSoto: Wm, R. Baker, 
Callao; Joseph B. Dines, Mine LaMotte. 
Travelers—-Zealer M. Boyer, Marshall; Edward 


lL. Clary, Boonville. 
WISCONSIN. 
Fidelity Mutual—Fred (C. Gerlach, 


Milwaukee. 
Manhattan—William Drake, 


La Crosse. 


Mutual, N. Y.—Andreas Laursen, Walworth; 
Rush E. Martin, Oshkosh; Herbert B. Perry, 
meenah ; Wilbur F. Levings, Columbus; James C. 


Getteys, Portage; Alex Kasberg, Madison ; 
I’, Broughton, Kendall; Aaron Heyward, 
wood ; George H. Cronyn and Mrs A, D. Farnum, 
Milwaukee; M. L. Fugina, Fountain City; Roy 
Miller, Alma Center; Charles E. Harlow, Osh- 
kosh; W. S. Wadleigh, Galesville; Robert B. 


George 
Green- 





Lowry, La Crosse; John C. Murphy, Rosiere. 
Mutual Benetit—John Rommelfaenger, Sheboy- 
gan. 
York—Edwin Pierce, Merrillan; Chas. 8. 


lew 
I [louse worth, 
Frank F. 


Osseo: 
Congdon, 


Albert C. Fuller, Wonewoce ; 
Beaver Dam; F. B. Hudson, 


Two Rivers; Melvon E. Brown, Manawa: M. / 
Fleming, Amherst: Herbert S. Perry, Merrillan: 
Charles T., Dyer, S. Milwaukee; Otto A. Fiedler, 
New London; Gerhard Willrich, John If. Brock, 
Milwaukee. 
N. W. Mutual—B. J. Cook, North Freedom. 
Pacific Mutual—Alfred Knackfuss, La Crosse. 


Penn Mutual 
Travelers 
Wisconsin 


James W. McGiveran, 
Carolus F. Stone, 
Gustav Niebuhr, 
MINNESOTA. 


Green Bay. 
Wausau. 
Middleton. 


Fidelity Mutual—J. S. Anderson, Fisher. 

John Ilaneock—A. H. Keefe, Morton: G. O. 
Johnson and A. G. Morey, Minneapolis ; Allan 
Ter Bush, St. Paul. 


Mutual 
Harrington, 


senefit—J. B. Hove, 


Hampton ; eS. P. 
Hutchinson: W. F 


toss, Mer riam 


Park ; » Scriver, Minneapolis; A. G. New- 
solt, Owatonna; C. Il. Sanders, Owatonna; West 
tabcock, ..0oux Falls, S. D. 

Provident L. & T.—F. W. St. Paul. 


Ilanenstein, 
++ ++ 


ASSESSMENT GHOST WILL NOT DOWN. 
Suit Has Been Brought in Kansas to Collect 


from a Concern That Departed This 
Life Years Ago. 


‘The 


So is it 


after them.” 
associations. Seven 
ago a man named Moulten, out 
applied for $ 


that men do lives 
with assessment 
years or more 


in Kansas, 


evil 


$2,000 insurance in the 
Kansas Masonic Mutual Benefit Association. 
He is to have received word from the 
secretary that he had been accepted as a mem- 
ber, but, before his certificate was issued, he 
died. ‘The association refused to pay the 
claim, and W. W. Harvey, as trustee for 
Henry Moulton, minor son of the decedent, 
brought suit. He lost in the lower court, but 
the supreme court of Kansas gave judgment 
in his favor for the full amount with interest. 
Meanwhile the association had sold out to the 
Northwestern Life Assurance Company of Chi- 
cago, and it had become bankrupt. The Moul- 
ton claim had not been scheduled among the 
claims of the old Masonic association, and 
there was nobody representing the association 


said 


to meet the judgment. When the association 
sold out to the Western Life it had $25,000 
cash and $48,000 in mortgages. These mort- 





gages were afterward sold. Harvey then tried 
in the courts of Kansas to have the sale of 
the mortgages annulled, have them turned 
back to the association and have a receiver 
appointed, so that he could collect his claim, 
which now amounts to $2,500 or more. On 
July 2, however, Judge Hazen at Topeka held 
the directors not liable for the debts of the 
concern and held the sale of the association’s 
assets to the Northwestern Life of Chicago 
legal. 





AMERICAN CENTRAL LIFE IN OHIO. 

The American Central Life is making good 
progress in organizing its Ohio field. It has 
just closed a contract with Marcus A. King 
of Cleveland, for fourteen years with the John 
Hancock and a good writer, to be district agent 
there. At Columbus it has appointed as dis- 
trict agents S. A, Cooley, who was formerly 
with the ordinary department of the Pruden- 
tial, and C. T. Ensminger, who was with the 
Interstate Life of Cincinnati. It has also ap- 
pointed Reed & Bartine at Canton, A. E. 
Lower at Marysville and J. E. Stanton at 
‘Tacoma. 





SUES FOR SHARE OF COMMISSIONS. 


Frank E. Bosworth Claims $8,101.25 from 
Agent Who Wrote Banker Colgate for 
$1,500,000 in Mutual Life. 


Frank E. Bosworth of New York has brought 
suit against Harry Taylor, the agent who 
wrote James H. Colgate, the banker, for $1,- 
500,000 in the Mutual Life a few months ago 
for commissions, which he alleges are due him. 
Boswerth claims that he originated the scheme 
to get Mr. Colgat? to insure and that agreec 
with taylor for the 'atter to close the busi- 
ness and give him a commission of 17% per- 
cent of the premium. He says that he did 
the talking at the start and introduced ' ay- 
iow, closed 


he 


who tne besimess. Atcerding te 
his statement, the first policy sold to Mr 
Colgate was ior $270,000, and Bosworth got 
his commission. On Mareh 9 the second, for 
$730,000, dated back to December, 1902, was 
taken, and two days latcr a thirag poucy for 
$500,000 was applied for. Bosworth clainis 
that the Mutual Life paid Taylor $55,150 in 
commissions on the last two policies, being 


85 percent of the premiums. He Taylor 
paid him $1,550 of this and still owes him 
$8,101.25. 


says 





ASSESSMENT MAY BE MADE. 

Judge McHenry of Des Moines has ordered 
the receiver of the American Mutual Fire of 
Des Moines to dispose of all claims by Sep- 
tember 1. It is likely that steps will be taken 
to levy assessments on policyholders to meet 
the obligations. 

++ ++ 
WANT DE BOER TO SPEAK. 

The Cincinnati Life Underwriters Associa 
tion has tendered an invitation to Joseph A. 
DeBoer, president of the National Life In- 
surance Company of Vermont, to address its 


next meeting. The time for this meeting has 
not as yet been decided upon and will be 
arranged to suit the convenience of Mr. De- 
3oer. As he is one of the foremost life insur- 
ance men in the country, the association is 
anxious to have him present. 
++ ++ 
NATIONAL HAD A FINE JUNE. 
The National Life of Vermont had - the 


largest June on record. It 
with premiums $87,173. J. F. 
York City led in amount of premiums, 
Cotterell of Helena, Mont., in amount of in- 
surance, John S. Poindexter of St. Louis in 
number of policies personally written. 

++ ++ 


wrote $2,200,726, 
Makley ot New 


STEVE ESSEX RETURNS TO SECURITY T. & L. 
Steve Essex of Des Moines is back with 
the Security Trust & Life as manager for 
southern Iowa. He used to be with the Se- 
curity Mutual, but resigned last January and 
went to the Security Trust & Life. Recently 
he resigned and went to the Des Moines Life 
as a special agent, sold his office furniture and 
turned over most of his agents to the Security 











AS. 





Mutual Life. It was expected that he would 
shortly go with the Security - Mutual 
in Mississippi, but last week Moor 
Sanborn, manager of agencies of the Security 

Trust & Life, went to Des Moines and in 
cuced him to return to that company in his 
old capacity. He opened a new office in the 
Century building, and his cashier and several 
of his agents have returned to his service. 





ROYAL UNION MUTUAL’S IMPROVEMENT 
Company Is Now Seeking Quality Rather Than 
Quantity and Is Getting a Better 
Class of Agents. 


The Royal Union Mutual is now beginning 
to show the good effects of changes of pol- 
icy that it has been making for the past five 
years. For some years too much attention 
was given to getting volume of business and 
not enough care was given to the quality as 
regards persistency. It was a trick of new 
agents, perhaps no more with that company 
than with others, to write their friends, and 
te write several doctors on the prospect that 


they would be appointed medical examiners 
and given an opportunity to earn more 
than enough to pay their premiums. ‘The 


agents got their commissions, but much of the 
business lasted only one year, and the com 
pany carried it at a loss. In recent years 
a stop has been put to this. On such business 
agents are obliged to send in a check for 50 
per cent of the premium with the applica- 
tion, and if the business renews, the balance 
of the commission is paid out of the renewal 
premium. Agents who have written crooked 
business have been discovered at the end of 
the first year, when the business failed to 
renew, if not sooner that that, and have been 
discharged. The result is that the company 
has secured a generally higher class of agents 
and better quality of business. While the 
average premium five years ago was about 
$18 a thousand, in 1903 it was over $34 a 
thousand. The company is now looking for 
quality rather than quantity of business, and 
takes more satisfaction in the growing re- 
ceipts from renewal premiums than in those 
on new business. 





NEW FEATURE AND DEFERRED DIVIDENDS. 


The Pacific Mutual Life is writing its per- 
manent disability feature and accident and 
health adjuncts only in connection with its 


The agents of the 
have sold and talked an 


deferred dividend policies. 


company, as a rule, 


nual dividends, and hence find it difficult to 
deal with tontine contracts, notwithstanding 
the new talking point. 
+ ++ 
DEPARTMENT !S DEVELOPING. 

The total abstinence department of the 
Security Mutual Life seems to be developing 
and will become an important factor. One 


month this department furnished one-t: nth of 
the business written. 
++ ++ 
A VERSATILE Cuss. 

Dent Lease has accepted a position with 
the Prudential Insurance Company, with 
headquarters at Findlay, beginning his duties 
the first of the week. In addition to this, he 
will be employed in one of the Findlay bar- 
her shops on Saturdays. He will continue 
to reside in North Baltimore, however, which 
will friends ot 


be gratifying to the many C 
himself and Mrs. Lease.—North Baltimore 
(O.) Times. 





LIFB NOTBS. 
The Federal Life has a World's if con- 
test on the boards which will close October 3! 
Finley H. Mutchler has resigned a district 
manager of the Security Mutual Life at Colum 


bus, Ohio. 

B. Bales, with the State Life of Indiana, 
becomes secretary of the Life Insurance Com 
pany of Pennsylvania. 

ome ° - of atly efi 

he American Central Life has recent!y h 
tered Kansas. This makes nine St ue 
company 1s operating in. 

The American Central Life reports * -* 
encouraging condition of its busines ine 


first six months of the The business 


year. 
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shows an increase overt 
same period of over I13 


secured up to July 1 
that of 1903 for Aut 
percent. 

Arthur A. Butler, assistant superintendent 
of agents of the Conservative Life, died on 
board train near Denver a few days ago. 

George W. Riggs, field superintendent of 
the Reliance Life, has taken offices in the 
Merchants Loan & Trust building, Chicago. 

J. T. Jacobs has accepted the state agency 


for the Security Mutual Life of New York, 
with offices in the Majestic building, De- 
troit. 

Julius H. Appleton, vice-president of the 


Massachusetts Mutual Life, died on July 6. 
He had been a director of the company for 
thirty years. 

John H. Tupper, manager of the reinstate- 
ment department of the Conservative Life and 

i brother of the famed Wilbur S., is touring 
the central West. 

J. W. Crook, who was appointed general 
agent of the Provident Life & Trust at To- 
ledo a short time ago, has secured an office at 
720 Spitzer building. 

Secretary J. L. English of the A®tna Life is 
on a tour of inspection among the western 
agencies, in company with Superintendent of 
Agents T. B. Merrill. 

John S. Poindexter, manager of the Na- 
tional Life of Vermont at St, Louis, reports 
having written $700,000 new paid for business 
during the first six months ‘ 1904. 


I, 1904, J. Phelps & Co. 
of Boston have sold thirty- sais annuities for 
the National Life of Vermont, being twice 
as many as all the other agents of the com- 
pany combined. 

Superintendent E. G. 
Rapids office of the Prudential, accompanied 
by nineteen assistants in the western Michi- 
gan office, left July 9 for Detroit, where they 
ioined the home office excursion. 

F. W. Siegel has resigned his 
with the Metropolitan Life at Flint, Mich., to 
take the position of district manager of the 
Security Mutual Life of New York. His 
headquarters will remain in Flint. 

The Federal Life expects to have its in- 
corporated general agency and _ subsidiary 
state agency plan in good running order by 
September 1. It now has its incorporated 
agency on this plan operating in Indiana. 


Since January 


Squires of the Grand 


position 


The report of the State auditor of Indiana. 
just out, shows that the six Indiana legal re- 
serve life companies wrote $9,450,222 of new 
business in the State in 1903, and forty-five 
companies of other States wrote $63,868,143. 


The Physicians’ Commercial Club of Des 
Moines has discussed the subject of raising 
rates for medical examinations for life in- 
surance companies and has referred the mat- 
ter to a committee to consider it and report. 


5: Hyman, general agent of the National 


Life a Vermont at Milwaukee, while exam- 
ining his revolver previous to an intended 
fishing trip on July 7, accidentally discharged 
it. The bullet went through his head, caus- 
ing instant death. 

William F. Holcombe, special insurance rep- 
resentative of the Interstate Life of Indian- 
ipolis, has taken up his residence in Colum- 
hus, Ohio. He recently entertained a_ large 
itty of insurance people and other persons, 
ming from all parts of the United States 
lhe Maine Association of Life Underwrit- 
s has fixed August 1 as the date of the an- 
ual meeting, and that of the New ‘Hampshire 
sociation will be held at Manchester on the 
llowing day. President H. Ward, of the 


tional association, will make addresses at 
th meetings. 
The Central Life Assurance Society of Des 


ines shows a large increase in its volume 
business for the past six months. The in- 
ease during that period has been nearly equal 
that of the entire year previous. The as- 
‘s of the company have increased as rapidly 
the volume of business. 


Vice-President R. W. Stevens, Secretary O. 
\rnold, Chicago, Manager M. G. Lamb and 
sistant Agency Manager K. B. Karrady of 
Illinois Life have been enjoying an outing 
several days at the Traverse Bay resorts. 
ey were entertained by T. J. Henderson, 
ney manager for Michigan, and other II- 
ois Life men of the State. 











NATIONAL SURETY MAKES NEW RATES 


“AMONG THE CASUALTY MEN. 





| Company Requests Its Agents Not to Quote 
Rates for Long Terms Until They Re- 
ceive New Schedule. 





| The National Surety has recently sent to 
its agents the following letter over the signa- 
; ture of President Joyce: 

At an early date it is our purpose to send 
agents a new table of rates. For the past few 
years surety rates have been steadily on the de 
cline, due to “bargain-counter” competition. In 
| many instances, we regret to say, this company 
| has permitted itself to be influenced into offering 

rates to meet competition of “cheap” companies. 

Fortunately, this company is in a very strong 
| 
| 
| 
| 


financial condition, while certain other surety 
companies are having their “own” financial 
troubles, and the longer they continue writing 
business at the rates now being quoted, it is our 
opinion, the shorter their corporate lives will be 

Kindly do not quote rates on business for long 
terms until after you get our new rate schedule. 
This action will be independent of the action of 
any other surety company. Our loyal agents will 
approve of our determination not to allow our 
financial affairs to be adversely affected because 
some other surety company is willing so to do. 
It is the purpose of this company to continue in 
business for many years to come, and our policy 
is not a temporary one. 


CASUALTY APPOINTMENTS. 
| WISCONSIN. 
| Atlas Casualty—A. J. Henrich, Lake 
| Chas. G, Serns, Cambridge; Peter A. 
| Luther Dunbar, Waupaca. 
j Fidelity & Deposit—H. J. Strauss, 
| Maryland Casualty—Victor E. 
} waukee. 

! Metropolitan 
| roe; Joseph 
| 

} 


Mills ; 
ilammer, 
La Crosse: 
Watertown. 

Fishbeck, Mil- 


Plate Glass—L. A. Hodges, Mon 
Fiedler, Mineral Point: W. E. 
Fennimore; David Schreiner, Lancaster. 
Mutual Life—Alfred Knackfuss, La 


Lathrop, 
Pacific 
Crosse, 
Travelers—Carolus__ F. 
S. Casualty—IL. 
| Newschwander, Green Bay. 
is a), @, Health & Accident—J. A. 
| ville: Joseph W. Pollard, Linden. 
Wisconsin Casualty—William F. 
Whitcomb. 





Stone, Wausau. 
t. Erichsen and W. W. 


Kimball, Neills 





Graham and 
R. FE. Gittens, 


| 
| Woodmen Accident—A. L. Pardee, Waukesha. 
| INDIANA. 
Standard Accident—M. E. Linn, Newport. 
| Travelers—George ID. Marey, Indianapolis; J. 


Logansport. 
. S. Casualty—Stephen D. East. 
| U.S. Health & Accident—.Jos. W. 
| 
| 


Castle. 


|} Fred Murdock, 
v Alton. 
Walker, New 


MISSOURL. 
Continental Casualty—F. K. 
Fidelity & Deposit—Wm. C. 
Standard Accident—S. R. 
. S. Health & 
Linney, 


Weiser, Salem. 
Miller, Fayette. 
Rowley, Maryville. 
Accident—D. W. Snyder, and 
Kansas City: J. C. Morgan, Kidder. 
MINNESOTA. 
Casualty Co. of America 
Minneapolis. 
Ocean Accident—J. Borovysky, 
MICHIGAN. 
Casualty—C. W. Alderton, 
U. S. Health & Accident—J. H. 
| “itv: Riley Sweer, Traverse City. 
American Mutual Aid—Carl Preston, Grand 
Ledge: G. S. Joslin, and A. J. Morris, Kalamazoo. 
American Relief—T. J. Saliard, Say «City: 
Maurice McViear, Cheboygan: Morris Sherwood, 
Lansing: Fred De Ford, Maple Ridge; C. C. 
Daume, Trimountain: C. H. Mason, Bay City. 
Fidelity Accident & Protective—W. H. Ennest, 
Applegate; C. H. Hale, Cedar Springs: A. 
Strand, Calumet; J. J. Robinson, 
Smith, Fenton: Lucey Inglis, 
Snider, Jonesville: F. H. 


Ss: W. 


Hallum & Olson, 


Minneapolis. 
U. &. Saginaw. 
Tripp, Rapids 





Frederic: Louis 





Pyers, Farwell: J. Hi. Bos, Kalamazoo. 
Workingmens Mutual Protective—A. F 
telding: Geo. Wayeott. Cedar 
Parker, Ovid: D. B. Wright, 
++ ++ 

LIABILITY TROUBLES AT CLEVELAND. 


Springs: H. 
Schoolcraft. 





While this 


tactics on the outside, it has only 
in the city. It is said that, 
| is a member of the liability 
pany has balked on a 
as a 
hi: ve 


shoule 


board, the 
member of any erganization that 


get for business. 





Escanaba : Wm. 


Fox, Mayville; Geo. Cat- 


lin, Mt. Pleasant: Geo. King, Plymouth: Jas. 
Kirby, Rexton: G. *. Warner, Rexton: Ryley 
Iflowland, St. Johns: Lottie Inglis, Wolverine. 

Ilome Accident & Health—cC. J. Blakely, Sagi 
naw. 

Mich. Benevolent—H. C. Lawn and C¢. E. 
Jewell, Charlotte: H. J. Klee, Rogers. 

Phenix Accident & Sick Benefit—-Robt. Laugh 
ray and Geo. Hl. Trussler, Bay City: J. J. Ritter, 
Detroit: Patrick Mahady, Trenton. 

U. S. Accident—Il. B. Johnson and Fred'k. 


Morgan, 
i 


Some trouble is developing among the lia- 
bility underwriters of Cleveland, for which one 
of the older and larger companies is blamed. 
same company has given the under- 
writers something to do to keep up with its 
recently 
been discovered that the same conditions exist 
while the manager 
com- 
Nowing itself to be known 
would 
auvthing to savy n regard to the rates it 
It has not taken into 
consideration that all the agents desire is that 


| politan 





| sistant 





each company 
ever they 


should get its book rates, what- 
may be. 
++ +t 
OPENS AN ACCIDENT DEPARTMENT. 
Willard L. Sherrill, who was formerly as 
agency manager of the Illinois Life, 
has been appointed Illinois state agent of the 
personal accident department of the Metro 
Plate Glass & Casualty Company 
Headquarters have been secured in the Mo- 
nadnock building at Chicago. Charles P 
Knight, a former Indiana insurance man, will 
be assistant manager. These young men will 
begin at once organizing the field, and will 
work up a corps of solicitors in Chicago and 
appoint agents in the outside field. 
++ ++ 
PAYS THE LEE CLAIM. 

The Standard of Detroit has paid its $5,000 
accident claim to the estate of Dr. E. H_ Lee, 
the physician who was killed by falling down 
stairs from the sixth floor of the Chicago 
Athletic Club in Chicago. The North Ameri 
can Accident may deny liability on this claim 
on the ground that the assured was intoxicated 
and fell on account of his condition. 


FARMERS SAID TO BE UNPROFITABLE. 


Philadelphia Casualty Gives Some Points on 
the Subject and Shows Where the 
Hazard Comes in. 


The Philadelphia Casualty in 


speaking of 
the farmer as an 


accident or health risk, 
says: 

“All companies writing accident insurance 
provide in their policies that if the assured is 
injured while engaged in performing duties 
more hazardous than, those described in his 
policy, the company shall prorate his indem- 
nity according to the rate fixed for the more 
hazardous duties. For example, a capitalist 
is covered at a “select rate, when his duties 
are described as “financial care of property,” 
and if he is the owner of a farm, it is possi 
ble that he may have his ideas of the scope 
and meaning of the words “financial care of 
property” so distorted as actually to feel that 
he would not be out of his class if injured 


while superintending some work upon his 
farm, or possibly, while actually doing farm 
work, although such duties are classed as 


“medium.” 

“It would not be fair to the assured to pro 
vide for prorating upon any other plan than 
a fixed basis that has been established by the 
company, and for this reason we classify 
many occupations in our manual that would 
not otherwise be classified. Take the farmer as 
an illustration: You may know 


some farmers 
with irreproachable character and abundant 
means, so that in their case the moral hazard 
under accident policies would be equal to that 


of any other occupation, but the experience of 
all insurance companies (which experience is 
much larger than yours) shows that farmers 


are not a profitable class for either accident 
or health insurance. While we classify the 
farmer in our accident manual, look upon 


him as an unprofitable risk, and for that rea 
son ask you to refrain from soliciting his in 
surance. By some unaccountable operation of 
the law of chance, more farmers are injured 
by accidenis about the of a busy season 
than at any other time, and, strange to say, 
the average period of disablement for any 
given class of injury is longer than in the 
case of other occupations, ‘This is just the 
opposite of what one would expect, because 
the farmer is usually in good physical condi 
tion, and the feeling of contentment that 
ought to go hand-in-hand with the possession 
of an accident policy and the consciousness 
of having nothing more arduous on hand than 
drawing indemnity should hasten recovery, 
but the claim adjuster knows to the con- 
trary. 

“There is still another factor that influences 
the general result, and must therefore be 
reckoned with in considering the farmer as a 
risk, His habitation is remote from the com- 
pany’s medical examiner or its claim  ad- 
juster and there is perhaps only one doctor 
within easy reach of him, and that doctor 
makes his living by serving the community 
in which he lives. Knowing this, he will at 
lease resolve any existing doubts as to the 
nature and extent of disability in favor of his 
neighbor, the farmer. What has been here 


cl se 








20 
stated with reference to the farmer as an 
accident risk is applicable to the same indi- 


risk, and these 
remarks are intended indicate, with all 
possible fairness to the farmer an indi- 
vidual, our apeeton to him as a risk.” 


insurance 
to 


. vidual as a health 


as 


CUTTING LIABILITY RATES IN OHIO. 
Bad Conditions Reported from Several Points— 
Record of the State Does Not War- 
rant Cut Rates. 


Frequent complaints have been made of rate 
cutting on liability business in northern Ohio 
towns. This is demoralizing the business to 
quite an extent and placing agents who want 
to live up to correct methods in a bad posi-. 


‘tion. In Mansfield it is said that the rate 
was cut to one-third of what it should be 
and in another town further north even a 


lower rate was offered. In other cases flaws 
were picked in policies and agents have been 
forced to ask for a change in the form to meet 
competition. C ompeting comp inies and agents, 
of course, admit the right of another agent 
to argue policy forms, but insist that they 
must be honest in their statements. Here 
is where the complaint comes in regard to 
this matter. 

Ohio has not made a good record in lia- 
bility insurance and it would seem that it is 
high time that agents get down to strictly 
legitimate business and redeem some of the 
losses they have made in the premium income 
by getting the figures the various companies 
fix on certain classes of risks. 


AZETNA INDEMNITY’S NEW OFFICERS. 
The directors of the Aétna Indemnity last 
week clected Vincent R. Schenck of New 
York vice-president and William Turnbull 
treasurer. Mr. Schenck was formerly an of- 
ficial of the American Steam Boiler Insurance 
Company and later of the American Casualty 
Company. After the failure of the latter he 
entered life insurance work and made a great 
record in New York for the Michigan Mutual 
and later as general agent of the ordinary 
department of the Metropolitan. Mr. Turn- 
bull is connected with a tryst company in New 
York. 


ae ++ 


CLEVELAND DEPOSITORY BONDS 

The city of Cleveland deposits its funds, 
amounting to about $6,000,000, with various 
banks, such funds being secured by surety 
bonds, and in some cases by collateral. The 
surety bonds furnished on behalf of the vari- 
ous banks were written by the companies in 
the following proportion: American Surety, 
$2,460,000; Fidelity and Deposit, $1,490,000; 
United States Fidelity and Guaranty, $1,430,- 
000; National Surety, $140,000; Bankers 
Surety, $100,000; Federal Union Surety, $100, 
000; American Bonding, $50,000. 


Two large trust companies pledged col- 
lateral and one other trust company an equal 
amount of collateral and corporate surety- 
ship. 

++ +e 


CASUALTY BUSINESS IN INDIANA. 

The report of the auditor of state of Indi- 
ana, which was issued last week, shows that 
the two Indiana casualty companies, the Con- 
tinental Casualty and the Federal Union Surety. 
received in premiums in the State $113,894 and 
incurred losses of $40,209. The twenty-eight 
foreign companies collected in premiums $940,- 
241 and incurred in losses $318,508. 


++ ++ 


COMMISSIONS ON HEALTH POLICIES. 
Companies 
pay the accident 
When health insurance began to be-issued gen- 
erally 15 percent was paid agents. On 
some of the more hazardous classes only that 


sum is paid now. 
- 


health insurance 


commission 


writing now 


same on 


as 


only 


of 


BROWN GOES WITH FIDELITY & CASUALTY. 

Manager Charles H. of the Fidelity 
& Casualty Company at Cleveland, has ap- 
pointed Major C. Brown special agent for 
southern Ohio, with headquarters at Colum- 


King, 
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bus. He will take up the work of more 


thoroughly organizing that territory at once. 
Mr. Brown began his insurance career as a 
member of the firm of Wall &. Brown at 
Gallipolis. Later he was employed in the in- 
surance department and after that purchased 
the Union Casualty & Surety agency at Co- 
lumbus. The reinsurance of that company 
made a change in his plans. Altogether Mr. 

3rown has been engaged in the casualty busi- 
ness about four years. 


Sam ~~ 


DECREASE IN CONTRACT WORK. 

The liability and surety companies are com- 
plaining in some of the large cities of a loss 
of business due to labor troubles. Contractors 
are afraid to undertake any work, fearing that 
they will be involved in strikes. This has cut 
down the revenue considerably. 


MINNESOTA’S RAILROAD ACCIDENTS. 


Labor Commissioner O’Donnell Issues State- 
ment of Injuries Received on Railroads 
in 1903—Increase Shown. 


Deaths from railroad accidents in Minnesota 
increased from 55 in 1902 to 77 in 1903, and in- 
juries from 765 to 1,085, says Labor Commis- 
sioner John O'Donnell of Minnesota in a re- 
port issued a few days ago. 

Mr. O’Donnell classifies the 


accidents from 
the tollowing causes: 


Killed. Injured. 

IEA lata ee halo a een. ease ea 6 70 
IND ae eas we eracaidin wiesse 13 77 
Cars breaking down.............. ws 10 
i eee 1 102 
Jumping I es i ioe 5 3 99 
we eae 20 46 
Overhead obstructions ........... 1 22 
8 aaa eee ae 23 
Handling machinery ............. 2 104 
ane | Eee 1 80 
Getting off cars at rest........... on 12 
PO QI. ve ivcviewccexavacesces 10 t2 
Of the 77 employes killed, 46 were trainmen, 
12 were switchmen or watchmen, I was a 


station agent, 2 were shopmen, 8 were track- 
men and 8 were engaged in other occupations. 





MAY CHANGE THE BENEFICIARY. 


“A certificate issued by an accident associa- 
tion providing for the payment of indemnity 
in case of accidental death, gives to the bene- 
ficiary named therein a vested interest, not 
when the accident happens, but when death 
occurs in consequence of the accident.’’ 

“In this State, by express statute, members 
of mutual benefit associations have the right 
at any time, with the consent of the associa- 
tion, to substitute one beneficiary for another.” 

By the findings in the syllabus in the re- 
hearing of the case of the Woodmen Accident 
Association, plaintiff in error, against Mrs. 


B. & O. S=W. 


“WORLD’S FAIR ROUTE” 
WAY OF THE FAST FLYERS 


TO 


ST. LOUIS 


$600,000 in New Equipment 


For Handling World’s Fair Business. 


Elegant Coaches with High Back Seats, 
_ Luxurious Parlor and Sleeping Cars, 
Magnificent Dining and Grill Cars, 


MEALS SERVED A LA CARTE AT POPULAR PRICES 


LOW RATES EVERY DAY 
STOP-OVER PRIVILEGES AT 


ON TICKETS TO WESTERN POINTS. 
NEW TRAIN SCHEDULES 
Effective May 15th. 
Write far World’s Fair 0. P. McCARTY, 


General Passenger Agent 
Folder and Hotel Guide. Crncinxatt, O. 











Helen Hamilton, the Rida Court of 
Neraska decided that the holder of an acci- 
dent policy may change the beneficiary. of the 
same after the accident which results -in death. 


~~ te 


SECURING BUSINESS BY MAIL. 

The Physicians Defense Company of Fort 
Wayne, Ind., is conducting a hot campaign 
through the mails for business in Ohio. The 
company sends to a physician a copy: of: the 
summons in a case.for malpractice instituted 
against him. The case is fictitious, but this 
presents the subject in a striking way.. The 
compariy follows up this bogus summons with 
letters, and claims to be securing a large 
number of applications. 


+ ~~ 


CASUALTY COMPANY OF AMERICA’S BUSINESS. 
The Casualty Company of America 
nounces that its premiums in the--first six 
months of its existence have reached the sum 
oi $500,000. This remarkable record has been 
niade with only part of the field organized, and 
with some of its best agencies in operation 
only a short time. It has been picking up 
sqme immense lines all over the country, and 
the large premiums on these risks have helped 
to make this phenomenal record. One of the 
latest risks secured is that of the Otis Stecl 
Works at Cleveland, one of the largest inde- 

pendent steel mills in the country. 
Saal 


an- 


i ad 
DEPOSITORY BOND RATES LOw. 


It is the general opinion among managers of 
surety companies that depository bonds are 
written at entirely too low a rate. Consid- 
erable of this business is taken at ten cents, 
which is not commensurate with the hazard. 
These bonds are given in case the United 
States government deposits funds with banks 
or where the bankruptcy courts require the 
funds to be deposited in banks. The surety 
companies guarantee that the deposits will he 
forthcoming at the time needed. 


MAKE RATES ON MAINTENANCE BONDS 








Chicago Surety Association Puts a High Figure 
on Contracts Where a Long Guarantee 
of Work Is Required. 


The Chicago Surety Underwriters Associa- 
tion has adopted a scale of rates for so-called 
“maintenance” bonding, which covers paving 
contract work where a guarantee is re- 
quired for a period of years. Chicago, 
for example, demands ‘that contractors 
having asphalt, brick and granite paving 
contracts guarantee the work ffor ten 
years, not even allowing for wear and tear. 
At the end of ten years the pavement must be 
as good as new. It requires a two-year gua- 
rantee on macadam paving. Other cities usu- 
ally allow for wear and tear, although they 
demand a guarantee, The Chicago associa- 
tion has made a rate of 5 percent on asphalt 
and brick and 3 per cent “on granite with the 
ten-year guarantee on any of them. It makes 
a rate of I percent on macadam with a_ two- 
year guarantee. 


CASUALTY NOTES. 


The Grand Rapids Accident & Health In- 
surance Company has _—s a branch agency 
at Manistee, Mich., with S. A. Chase of Evart 
in charge. 

The National Surety is writing a policy in 
New York City 


indemnifying an owner 
against theft of teams. A limit of $1,000 is 
rade. The rate on the first $500 is 244 per- 
cent, and above that 2 percent. The policy 
covers horses, vehicle and harness. 
Lyman B. Brainerd, treasurer of the H 


ford Steam Boiler and former manager of 1 
bond department of Equitable Mortgage ¢ 
pany of New York, has been elected presi: 
of the Hartford. Charles S. Blake has 
made supervising general agent of the « 
pany. 

Superintendent Luling of Kansas is goi'g 
after the American Plate Glass -Insurasce 
Company of Kansas City, an authorized 


pany that is soliciting business in Kano:s 
through the use of the mails. The sup: 
tendent has reported the company to ‘'¢ 


United States district attorney. 
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IMPORTANT EVOLUTION IN LIABILITY. 





Growing Demand from Employers for More 
Than First Surgical Aid Rendered In- 
jured Employes. 





Agents who are competing actively in the 
field for liability insurance report a growing 
demand for policies reimbursing the assured 
for more than first surgical aid rendered in- 
jured employes. As is well known, the stand- 
ard form of liability contract, issued by the 
companies belonging to the Liability Confer- 
ence, as well as by the Travelers, provides 
for the payment of first aid bills only. The 
— situation is due to a large extent to 

the Ocean, which, when it began business in 
this country a few years ago, did so by writ- 
ing an “8o per cent” contract, viz.: one 
under which the company guaranteed to reim- 
burse the employer in the case of any accident 
whatsoever for 80 per cent of the amount paid 
ior surgical aid (immediate or subsequent), 
or ambulance, hospital or funeral services, 
such 80 per cent not to exceed $100. Although 
this provision was recognized to be in viola- 
tion of one of the first principles of this form 
of insurance—that the only thing the em- 
ployer is obligated to do in accidents involv- 
ing no liability on his part is to furnish imme- 
diate surgical relief so as to avoid the charge 
of neglect—it was worked assiduously by the 
company’s agents and proved a good busi- 
ness getter. When the Atna Life, the next 
company to enter the liability field, began bus- 
iness, it found occasion to duplicate the 
Ocean’s policy or at times to issue a “full 

aid” policy, in_ competition with that and other 
companies. Following the Atna came the 
C Commemy Company of America, which is said 

) be duplicating any policy issued, so that at 
7 cohen there are at least these three companies 
from which a prospective insurer may obtain 
more than a “first aid” policy. 

All of this has brought about a condition 
which is thought to be the forerunner of im- 
portant changes in the liability business, pro- 
vided the departures already made are con- 
tinued in. Employers who have had a taste 
of the “So per cent” or the “full aid” policies 
are usually disinclined to go back to “first aid” 
only, they having found it very convenient 
when dealing with their men to be backed by 
an insurance company ready to pay all sur- 
geon’s, ambulance, or similar bills, even though 
the employ ers were not to blame for the acci- 
dents and therefore under no obligations to 
do more than furnish first surgical aid. This 
is particularly true when no extra charge is 
made for the more liberal policies, which has 
been the usual case. As the companies issuing 
the “first aid” contracts claim there is no 
profit in their business even at the confer- 
ence’s uniformly higher rates, it is plain to see 
that a readjustment must come sooner or 
later. When that time arrives the issuance of 
he “80 per cent” and “full aid” policies either 

ust stop or the employers who are now edu- 
cating their employes to the idea of “get hurt, 
ect paid.” will have to pay considerably more 
jor their liability insurance from these com- 
sanies, as will, of course, all others who wish 
s siealian protection. 

Another phase of the matter is that which 

ould develop in case the companies now 








writing these liberal policies decided to dis- 
continue doing so and to go back to “first aid” 
only, or to give up business altogether. The 
employer whose men had become accustomed 
to getting their injuries fully attended to and 
their bills paid, would find himself with an ex- 
pensive but firmly established practice on his 
hands and no one to relieve him of it. Or, 
since the innovation seems to gratify a consid 
erable demand, the other companies may be 
forced to come to it if they wish to stand an 
equal chance in competition. In this event also 
the cost of the insurance would increase event- 
ually. The desire for policies granting reim- 
bursement for more than first aid seems to be 
a tendency of the times and, as the several 
companies mentioned above cater to it and 
thus make such contracts more general, the 
matter is one which cannot do otherwise than 
have a marked effect on the entire business of 
liability insurance. 





Talks with the Personal 
Accident Agents and Officials. 











Personal accident companies pay out a big 
sum every year on claims where the assured 
has died of natural causes. They do this 
rather than go into court. The possibility of 
making a claim under an accident policy 
probably occurs to the estate after the death 
of the assured. A shrewd lawyer may sug- 
gest such a course. Witnesses are found who 
will swear to sufficient facts to establish a 
good case. A jury will give its verdict very 
frequently for the assured even though they 
may think death came from other cause than 
accident. They want the widow or depen- 
dents to have the death benefits, feeling 
that a corporation can well stand the loss. 
Thus it is that money is paid when a com- 
pany is not liable. To contest even a claim 
of this kind greatly harms a company’s busi- 
ness in a community. The only alternative 
seems to be a compromise. Most of these 
claims come from preferred risks. 

_ e 

Secretary Forest of the North American 
Accident is well pleased over the outcome of 
his reinsurance of the Loyal Mutual Accident 
of Piqua, Ohio. A large percentage of this 
business renewed. In reinsurance deals i 
is usually the case that much of the business 
does not renew. Policyholders, get suspicious 
and other agents turn their batteries on it so 
that it is difficult for the reinsuring company 
to get the policies renewed. 

* * * 

Almost all companies are hedging on heaith 
policies. They are growing more careful in 
the risks that are accepted. Most companies 
now refuse to write health alone, but will 
only write it in connection with an accident 
policy. Such companies as the Travelers and 
Preferred only take health jointly with acci- 
dent, thus being giv en a double chance to will 
Health insurance is a very precarious line. 

x * * 

In former years the accident companies had 
all their premiums on an annual basis. The 
new defunct United States Mutual Accident 
and others started the quarterly payment plan 


as a great talking point. The Star of Chicago 
and others followed suit. This forced the old- 
established companies to meet the competition, 
and this very act probably was one of the 
main causes for the failure of the companies 
that started the plan. They had no other 
talking point. Probably now 4o per cent of 
the business is written on the quarterly pay- 
ment basis. Companies much prefer annual 
premiums. They get the interest on the 
money, the lapse ratio is four times less and 
there is a fourth as much clerical work. At 
the same time there are many persons who 
will pay a quarterly or installment premium 
who would not pay an annual one. The latter 
appears too large. To remit $6.25 is vastly 
different to such than $25. Companies that 
started to write the accumulative feature poli- 
cies based them on an annual premium, but 
the later converts do not make this a condi- 
tion. 
* * 


_A personal accident adjuster is a shrewd in- 
dividual. He can usually tell by some in- 
tuition when he looks at a claimant whether 
he is honest. A few questions will soon bring 
out the vital points. If there is suspicion, the 
adjuster draws out all his resources and forces 
the claimant, if possible, into a corner where 
he will settle for a small amount or be glad to 
retire without prosecution. The work of the 
adjusters has done much to decrease the num- 
ber of dishonest claims. There are still scores 
of these, but not so many as formerly. Some 
claimants are roughly treated and no mercy 


is shown. The adjuster uses methods to suit 
the individual c 


case. 
ok * oa “ 
_In the old days, when travelers’ accident 
tickets were sold so abundantly, the accident 


adjuster had a great field for the play of his 
ability. ‘These tickets are sold indiscriminately 


to all. The .results showed many obvious 
fraudulent claims. The most common, per- 
laps, was the purchase of a ticket after the 
accident and claiming the accident occurred 
| later. The plan is to wait several days, 
| pay cash for the surgeon’s services, so that 
often he will make no note of the time and 
then serve the notice. These tickets: are 


| 
| 


hedged about with all sorts of restrictions, 
hence complaint often follows the settlement 
of an honest claim. Companies have not found 
it a desirable form, and there are very few 
tickets now sold. 

* * * 

The manager of an industrial accident rein- 
surance agency where the premiums are col- 
lected weekly stated that the claims in his 
branch were not nearly so many in proportion 
in the ordinary department. The limits 
of an industrial policy are such that it hardly 
pays to get hurt. Even a heavy claim does 
not involve a large monetary loss. 


as 
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NOTICE, ACENTS 

We have opened an exceptionally good Lead 
prospect in the Fortuna, Mo.. mining district. 
Have 15 ft. face lead ground 25 ft. wide run- 
ning both ways, plenty of lead ore and a 
proposition ready for a mill. We can show & 
prospect which will produce $3,000 net per 
month at thestart. We want a buyer for this 
proposition. To the party who can furnish us 
the same we will pay a good commiss'oa. 
Address, H. 8. Blair, Bucyrus, O. 
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nrough insolvency of customers. 
merchandise accounts. 


«tie. ambitious, capable men as agents, 


COLONIAL TRUST BLODG., 


GARFIELD BLDG., 
{ ST. LOUIS, MO. 
a 


CLEVELAND, OHIO. 





AMERICAN CREDIT-INDEMNITY CO. 


OF NEW YORK. 


CAPITAL, Full Paid, $1,000,000. 


S. M. PHELAN, President. 


Imsures Manufacturers and Wholesale Merchants against excessive loss 
Our Bond of Indemnity is Collateral on 


Our business is inicreasing rapidly and we have some good openings for ener- 


MARQUETTE BLOG., 
CHICAGO, ILL. 








THE NORTH AMERICAN 
ACCIDENT INSURANCE CO. 


OF CHICAGO, ILL. 
Accident and Sickness Insurance 


Good Producing Agents Wanted 
For Terms and Territory Address 


BABBITT & BROWN 


STATE AGENTS FOR OHIO 
84 St. Paul Building ~--.. 





CINCINNATI 
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TO SUCCESSFUL WRITERS 


OUR AGENTS ARE MAKING MORE MONEY PER 
CAPITA than the agents of — other company, for 
the simple reason tbat THEY ARE WRITING MORE 
BUSINESS PER CAPITA than-+the agents of any other 
company. THE REASON for this is that WE HAVE 
ONE OF THE MOST SALABLE PROPOSITIONS IN 
AMERICA. Shall be glad to furnish information to 
any man of good character who desires to ally himself 
with a PROGRESSIVE OLD-LINE CAPITAL STOCK 
COMPANY, with EXCELLENT CHANCES FOR PRO- 
MOTION. — Address 


F, L. SMART, 2242 Land Title Bldg., Philadelphia 


POLICY LABELS. . 


No matter how small the volume of 
your business may be, you should use 
policy stickers. Compared to the ulti. 
mate returns you will receive, the small 
cost of the labels is of no consideration 
whatever. It pays a local agent to be- 
come known and recognized as one of the 
agents of his city. A neat, attractive 
sticker on your policies will do a great 
deal towards bringing about this end. It 
establishes your name in the minds of 
your customers. 

We handle almost the entire policy label 
business for the insurance trade and 
guarantee satisfactory work. A folder of 
samples will be sent you, free. But you 
must ask for it. 

Tue WestTeRN UNDERWRITER CoMPANY, 
Johnston Bldg. 164 La Sallie street, 

Cincinnati. Chiz 

Tel. Main 2077. 








Tel. Main 2914. 











CRITCHELL, 
MILLER, 
WHITNEY & 
BARBOUR, 


174 La Salle Street, CHICAGO. 


SOLE AGENTS FOR ELEVEN FIRST-CLASS 
COMPANIES. 


Expert handlers of Large Lines. 
Sprinkled Risks a Specialty. 














The Jefferson 
Fire and Marine Insurance 
Corporation 


OF RICHMOND, VA. 


CAPITAL - - - = $100,000 


Surplus lines throughout the 
United States and Canada. 


DAVID C. TAYLOR, General Agent 
68 William Street, + + NEW YORK 


ARE YOU SATISFIED 
with your present position and salary? If not, write 
us for plan and booklet. We have openings for 
Managers, Secretaries, Advertising Men, Salesmen, 
Bookkeepers, etc., paying from $1,000 to $10,000 a 
year. High grade exclusively. 
HAPGOODS (Inc.), 
Suite 511, 309 Broadway, New York. 











R'GHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between the agent and the com- 
pany and between the agent and the as- 
sured. Quantity prices on application. 
Single copies bound in art linen covers, 
50 cents. 

THe WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 











White, Johnson, MeGastin & Gannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. O 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Walpole Wood. Fred A. Bangs. 
BANGS, WOOD & BANGS, 


Attorneys 
and Counselors at Law 
Suire 807, 159 La Satutz SrTReEzEt, 
National Life Bldg. 
CHICAGO. 


Phone Central 2775. Insurance Law a Specialty. 





CRANE & NORRIS 


Attorneys and Counselors 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich, 
Special Attention given to Insurance Litigation. 





HOLMES JONES 


Counsel in Insurance Law 
27 WILLIAM ST., - NEW YORK CITY 


Retainers Accepted in New York Only. 





Nicholas R. Wall. F. Churchill Whittemore, 


We solicit business from 
agents in other cities. 


WALL & WHITTEMORE 
General Underwriters 
208 North Fourth Street, St. Louis. 


Long Distance Represent 19 Leading 
hones. Companies. 





R. MOODY CRITCHELL H. H. RIMINGTON 


CRITCHELL & RIMINGTON 
Fire Underwriters and Surplus Line Brokers, 
56-58 Pine St., New York. 


EXCLUSIVE REPRESENTATION OF 


Eaglish and American Stock Companies and Special 
Group on London Lloyds. 





E. T. MARSHALL & CO. 


Surplus Lines, 


189 La Salle St., Chicago. 
Special facilities. Prompt and faithful service. 





THE EVARTS TREMAINE CO., 
General Insurance. 
805-7 WILLIAMSON BLDe., CLEVELAND, O#IO. 


Facilities for placing large lines unsurpassed. 
CORRESPONDENOE SOLICITED. 





POLLOCK AND CORTIS 
Surplu. Lines 


Dutch Underwriters and European Stock Companies, 


54 Maren Lane, New York Ciry. 


HARRY M. COUDREY & CO., 


943-4-5-6-7-8 Century Bidg., ST. LOUIS. 
General Insurance Agents & Brokers 


Commissions Paid Non-Resident Agents and Brokers. 
Long Distance Telephone. 
Correspondence Solicited. 

Representing Norwich Union, Hamburg Bremen, 
Newark, Indemnity, Star, Springfield, Frankfort, N. Y. 
Plate Glass, U. S. Fidelity and Guaranty Co. 











LOCAL AGENCY SUPPLIES. 


THe WesTeRN UNDERWRITER CoMPANY 
carries a full line of local agency sup- 
plies. We can furnish you with every 
book and blank you use at rock bottom 
prices. We sell the local agents’ manual, 
“Right to the Point,” for 50 cents. 

















1846 THE 1904 


WESTERN MUTUA 


FIRE INSURANCE CO. 
OF URBANA, O. 
WRITES OHIO BUSINESS ONLY. 


Fifty-eight Years Continuous and Successful_ Operation. 


W. R. ROSS, Prest. C. A. ROSS, Seey. 
B. T. O’KANE, Special Agent. 





ORGANIZED 1876. 


The Ohio Mutual 
Fir- Insurance Company 


SALEM, OHIO. 


$811,793.00 
47,689.00 
J. R. VERNON, President. 
During its entire history the Company has can- 
tinuously fulfiled every estimate of 
saving to the Policyholders 


Ohio business only through local agencies. 





CHARTERED 1851. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 
J. W. Jenner, 


G. A. Clugston, 
H. C. Hedges, 


Assets, $1,600,000.00. 


H. R. SMITH, Prest, R. SMITH, Seog. 


N.S. Reed, 
8. A. Jennings, 
H. R. Smith, 





E. J. FORNEY, Pres. J. M. CooK Sec’y. 


INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 


OF MANSFIBLD, OHIO. 
Insurance 84,060,000 
Premium Notes 535,000 

AN AGENCY COMPANY. 
BUSINBSS CONFINED TO OHIQ@. 





“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Bullding, CLEVELAND, OHIO. 
CAPITAL - $500,000.00 FULLY PAID 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 
$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 


BUILD UP 


A renewal income that will sup- 
port you in old age or sickness, 
or those dependent upon you 
when you are gone. Communicate 
with the Pittsburgh Life & Trust 
Company, Pittsburgh Life Floor, 
Keystone Building, 324 Fourth 
Avenue, Pittsburgh, Pa. 





























ption to the monthly issue con- 
taining life supplement $1.00 per year. 
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Subscription to the weekly issue 
and supplement $2.00 per year. 











ife Underwriters’ Supplement 


Co Che Western Underwriter 


Thursday, July 14, 1904 


CHICAGO AND CINCINNATI 


Single Issue 20 Cents 


URANCE FIELD WORKERS. 





EGAL reserve. life insurance is con- 


tinually menaced by serious conditions 

and as continually overcomes them. 

Sometimes these dangers are internal, 
sometimes external, but scarcely does one pass 
before another appears. 

In an address before the National Conven- 
tion of Insurance Commissioners at Milwaukee 
in 1898, President McCall of the New York 
Life, in giving a review of life insurance from 
1871, said: 

“At the time of the meeting of the first 
convention of insurance officials, in May, 1871, 
American life insurance had passed through 
two distinct periods, and had nearly reached 
the end of the third. In the first period life 
insurance was done almost entirely by pro- 
prietary companies, organized primarily for 
the transaction of fire insurance, banking and 
trust business. Following this came the pe- 
riod of the early mutuals and other profit- 
sharing companies, doing a _ life insurance 
business exclusively. The marked success of 
these organizations, between 1843 and 1862, 
caused a great multiplication of life compa- 
nies. From 1862 to 1870 the number of com- 
panies reporting to the New York department 
increased from eighteen to seventy-one. 

“The nine years immediately following the 
first convention (1871) must be accounted the 
most trying period in the history of American 
life insurance. The number of companies 
which ceased doing business in New York 
was forty-six. Only four of these reinsured 
in companies that remained solvent; only ten 
others paid their liabilities in full. Receivers’ 
reports are incomplete, but a careful exam- 
ination of such as are accessible show that 
the total loss to policyholders by failures among 
American life companies to be about thirty- 
five million dollars, nearly all of which oc- 
curred during this period.” 


Of the American life insurance companies 
now actively engaged in business, all of those 
were organized previous to 1850 are mutuals. 
Most of these’ organized between 1850. and 
1860 are of the same class, and more would 
have been but for the passage of a law in New 
York in 1853 which required a capital of at 
least $100,000. 

The men who organized these early com- 
panies, which stood the strain of the later 
Seventies, had a conception of life insurance 
which is now unfortunately becoming over- 
shadowed. To them life insurance was not a 
business to be conducted for profit to the 
companies. A life insurance company was 
merely an aggregation of men gathered to- 
gether ‘to insure each other’s lives, to distrib- 
ute among the many the burdens which, placed 
upon the few, would be crushing. The man 
who entered a company started on a journey 
that would cease only with death. He sought 
only the protection of his dependents, and in 
doing this he undertook something that could 
bring no personal gain to himself, for he ex- 
pected nothing in return for his premiums 
except the payment of a claim when he was 
dead, if his dividends were considered merely 
as_a reduction of premiums. This was the 
old conception of life insurance. 

‘2 
About 1868 a change in the 


; ; change conception 
of the functions of life insurance commenced 





to take place. That was the time of the in- 
troduction of the tontine system, the very 
essence of which is the forfeiture of the 
profits of the unfortunate to be added to those 
of the fortunate. While the idea of mutuality 
between company and policyholder still pre- 
vailed, that of mutuality between the policy- 
holders themselves began to disappear. Life 
insurance commenced to present attractions 
to a man who sought gain for himself. 


‘e 


While legal reserve companies, many of 
which had been started because of the success 
of those already in existence, were going to 
pieces and companies and general agents at 
the end of each year’s hard work found they 
had less insurance in force than at the begin. 
ning of the year, life insurance men saw the 
bluest days in the history of the business 
Searcely had those days passed and the public 
had commenced to forget the Charter Oak 
failure, the last of the great failures, when 
assessmentism reached its greatest period of 
popularity. 

Assessmentism was built on a_ desire to 
get something for less than it was worth. To 
be sure, the victims paid all it was worth, and 
more, too, before they got through with it, 
but cheapness was what gave popularity. The 
most economically conducted old line com- 
panies, which were still selling good insurance 
at actual cost, were condemned as _ robbers. 
Assessmentism made no end of trouble for 
life insurance men, but it is practically gone, 
while the legal reserve system is stronger than 
ever. 

4 


Scarcely half a dozen assessment compa- 
nies of any standing remain, but in their place 
has come a swarm of fraternals, built on the 
same plan, but with added features to make 
them attractive, and they are now making the 
agents of regular companies work much 
harder to accomplish the same results. Some 
of them are getting in a bad way and some 
are already numbered among the departed. 
At present the older ones are engaged in-a 
struggle to place themselves in a secure posi- 
tion by more nearly adopting the rates and 
plans which have made the old line companies 
successful through all these years. Some of 
these may succeed in saving themselves, many 
will go down; but in the near future will come 
others which will be conducted on a strictly 
legal reserve basis, and then there will “be 
competition worth talking about. 

—_ 


While the fraternal system has been grow- 
ing a change has been taking place among 
some of the legal reserve companies, which 
may have an effect on the future of life under- 
writing. As has been said, the growth of the 
tontine system meant the decay of the mutuality 
existing between the members of a company. 
Each saw that if he only lived and persisted 
he would make a profit out of the losses of 
those who died or quit. That prospect of 
profit, however, grew less than it used to be, 
and certain companies saw what they thought 
was a way to improve upon it. They issued 
board contracts, under which certain persons 
who got in on the ground floor were promised 
profits on the business of the general body 
of policyholders, nominally in consideration 
of the influence of the aforesaid “ground floor” 
people. Many of the States have now put a 





stop to this proceeding, and it has fallen into 
disrepute. 
4 

Now a new proposition is brought forward. 
Stock in the insurance company or of a general 
agency company is offered for sale to men of 
influence, and possibly others, on condition of 
their buying a certain amount of insurance. 
To induce people to buy stock, the great profits 
of the companies or general agencies are set 
forth. By these representations people are led 
to believe that great dividends are in store 
for them. ‘The life insurance side of the deal 
is of minor importance. It is not a policy so 
much as a share of stock that the purchaser 
is looking at. 

All this is helping further to change the 
conception of life insurance in the minds of 
the public. The old idea that insurance is 
an unselfish system by which a man may pro- 
vide for those who are dependent upon him 
for the necessaries or comforts of life gives 
way to the idea that life insurance is a good 
proposition to make money out of, like bank 
stocks, or any other apparently good invest- 
ments. This new idea is just getting a good 
start. If the companies that have adopted it 
make a success of selling their stock, others 
will try it. In the next five years it is not 
unlikely that the country will be flooded with 
life insurance stocks. Until it gets too com- 
mon there will be a temptation to overcapitali 
zation, for, when the first issues of stock are 
exhausted, there will be a clamor from the 
agents for more. It will be a hard drop from 
selling life insurance with an attractive chromo 
and selling it without any special inducements 
at all. 

‘Ne 


But the time will have to come when the 
issues of stock must cease. Then these com- 
panies must do business on the same plans as 
others. To be sure, they will have a large 
amount of insurance in force, sold in connec- 
tion with stock; but they will also have a 
large number of hungry stockholders looking 
for their dividends, such as the A=tna or the 
Prudential has paid, or an advance in the price 
of their stock toward a point such as some 
would-be wrecker has offered the Hydes for 
Equitable stock—and been turned down, The 
most of these companies that may embark in 
this plan cannot earn any such dividends as 
the companies they have held up as examples. 
‘there is very little i: the industrial business 
for new companies now; otherwise, why would 
nearly all the small ones have been swallowed 
up in the past few years by the Metropolitan? 
The accident business, out of which the Aftna 
made and still makes money, is not a mint for 
a new company. 

‘ 
selling of stock in in 
umiece comoaunicc goes on, there is going to 
be a large number of disappointed people. If 
tiie companies that sell their sieck with an 
ica that it will earn big dividends, do pay 
large dividends on stock, it is likely they will 
pay small dividends to policyholders, and vice 
versa. No company starting in these later 
days can, in the face of the competition of 
the old companies, make money in such quan 
tities as to enable it to both 
li ilders and policyholders 
‘e 
While the sale of stock is going on, it 


cause much annoyance to the agents of 


As surely as the 


satisfy stock 


will 
com 
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panies who. have no chromos to sell. They * 
will have to do considerable reasoning to prove 
to some that the great profits will prove a 
mvtb. But when the stock is sold and the 
dividends do not come, it will be the agents 
who sold it that will have the explaining to do. 

The business of life insurance on the mu- 
tual plan is not at an end just yet. The com- 
panies that have for thirty, forty or fifty years 
conducted business on the old plan, without 
any attempts at board schemes or high finance, 
will still be here doing business in the same 
way when these plans have gone to the place 
of wornout rainbows. 

The company that is conducted on eco- 
nomical lines and does the right thing by its 
policyholders is the one that will persist and 
the one that it is good for an agent to tie to. 


es Fe Ss 
AGENTS SHOULD ENDEAVOR 
TO SELL POLICIES THAT FIT. 


One of the chief duties of a good life in- 
surance man and one that will in the end pay 
the largest rewards is the selling to prospects 
of policies that fit their cases. It is generally 
admitted that many men who are insured have 
not the class of policies that they should have. 
There are men with endowments who should 
have: straight life policies, and others with 
term policies who should have secured en- 
dowments. 

It is often very hard for an agent to tell. 
just what is best for a man; and, when he 
has earnestly endeavored to do so, later events. 
will show that he has erred. This, however, 
should not deter him from trying. There are 
several reasons why so many misfits are sold. 
In the first place, many agents try to sell what 
has the most money in it for them. Others 
are in a rut and have some particular policy 
that they talk to everybody. Still others are 
intellectually lazy and will not go to the trouble 
of giving a case the attention it ought to have, 
and some know so little about the business 
that they are not aware that a peculiar case 
can be fitted. : 

Admitting that the twenty-payment life pol- 
icy is the best for the majority of men, that 
does not prove that it is the best in every 
instance. When the agent strikes that pecu- 
liar case where it is not best, he should get 
out of his usual groove and sell the policy 
which will fit. Some agents sell endowments 
almost exclusively, because they believe in 
the general principle and because endowments 
call. for a large premium with a fair com- 
mission. The commission should be considered 
of only minor importance when compared with 
giving the prospect the very best for his money. 

Business that is sold with an honest desire 
to do the best for the assured is the kind 
that will make friends for the agent and will 
persist and pay renewals. 

se SS 
EASY TO GET IN, HARD TO GET OUT. 

In the June issue of System is an instructive 
article by David R. Forgan, senior vice-presi- 
dent of the First National Bank of Chicago, 
on “Speculation or Investment?” In it the 
writer, whose ability to speak with authority 
will not be disputed, discusses the advantages 
and disadvantages of the more common forms 
of investments, as government, state, municipal 
and railroad bonds, real estate and mortgages, 
gas stocks, etc. His opinion of building and 
loan associations will be of especial interest 
to life insurance agents, as they are contin- 
ually in competition with these associations in 
some parts of the country. Of them Mr. 
Forgan says: 

“One of the worst forms of investment in 
real estate, in my opinion, is building and loan 
associations. They are gotten up in most at- 
tractive form to catch the month’s savings of 
thrifty people of. moderate incomes. I know 
there are some of these in the older parts of 
the country that are apparently successful, but 
my experience with them in the West leads me 
to consider them as a whole almost the easiest 
concerns to get your money into and the 
hardest to get it out of that I know. Their 
plan seems so simple that anyoné can under- 
stand them; nevertheless, one of my friends 
in Chicago, who is a thorough accountant, lost 
the savings of years in a building and loan 


association of which he himself was the annual 
auditor.” 

















“LIFE INSURANCE COMPANIES . 
AND LOANS ON REAL ESTATE. 


The following quotations are made from an 
article in Bonds and Mortgages, a Chicago 
financial paper: 

“Probably no other investment interest is 
so large as that of the insurance companies. 
During the past two decades there has been 
a constantly increasing fund in the companies’ 
coffers which the officers were compelled to 
invest for the protection of their policyholders. 
The business of life insurance is governed by 
and conducted under the same general prin- 
ciples and conditions which control all busi- 
ness. The companies have no royal road to 
fortune. The money paid for life insurance 
premiums must be invested under the same 
general conditions as money invested in any 
other business, the results in either case de- 
pending upon the stability of the investment, 
its productiveness and the economy with w hich 
the business is managed. 

“Because of this self-evident fact, there has 

been sought by the investment departments 
of the companies such a field for placing the 
reserves and surplus as should bring to the 
companies the largest possible returns, to- 
gether with the least loss. To attain this is 
the ambition of every company, and the suc- 
cess secured measures the prosperity of the 
institution. 
_ “Many years ago the advisability of secur- 
ing loans with the most substantial of securi- 
ties, real estate, appealed with force to the 
companies, and the growth of the realty loans 
in their resources has been most marked. 
Some of the companies make a specialty of 
farm loans, and one or two of these companies 
may be taken as examples, their experience 
being sufficient to indicate the benefit to be 
expected from such investments. 

“The Union Central, for instance, which has 
80 percent of its assets in loans, has most of 
this amount on farm mortgages in the West. 
In a recent statement of the treasurer he gave 
the following figures: 

““The number of mortgage loans now in 
full force is 22,788; the amount invested is 
$31,054,239.43; the total security for same is 

valued at $112,304,754, being $96,150,415 for 
land, and $16,154,339 for buildings. 

‘The rapid increase in this investment is 
illustrated by the fact that the mortgage in- 
terest ($1,767,057.15) collected in 1903 is more 
than the total assets of the company ($1,711,- 
132.09) were in 1882. 

“*The interest paid by farmers to the com- 
pany has contributed $13,580,350.29 to its in- 
come, which has been more than enough to 
pay all of the death losses incurred by- the 
company since its organization, thirty-seven 
years ago.’ 

“The Northwestern Mutual is another com- 
pany that has been partial to the farm mort- 
gage as a form of investment. In the annual 
statement issued by the treasurer we find this 
testimony to its experience in the past and its 
confidence as to the future: 

“*The amount of mortgage loans held by the 
company on December 31 was $85,718,617.07, 
an increase for the year of $0,175,268.47. 
These loans are secured by first mortgages on 
real estate, conservatively valued at $251,904,- 
140, with fire and other insurance as collateral 











INSURES AGAINST ANXIETY. 


Life insurance primarily insures a man 
against anxiety concerning the welfare of 
his loved ones if the provider should be. 
taken away, and against solicitude for his 
own old age; it provides him with peace 
of mind, increases his working powers and 
adds to his health, strength and_ happi- 
ness. In fact, it insures to him, or to 
his, a continuance, under adverse circum- 
stances, of all the other insurances which 
make life worth living; and then, after 
having provided him with comfort, 
strength and peace, it gives itself, return- 
ing to him that which he has paid for 
these blessings already enjoyed, and gen- 
erally more. It is like paying for a 
ticket to the opera, and then, after en- 
joying the evening, having your money re- 
turned to you together with some profit 
thereon. THORNTON CHASE. 
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security amounting to $54,620,639. These 
Inortgages are realizing a satisfactory rate of 
‘interest, which is promptly paid, there being 
but $22,089.03 of interest due and unpaid on 
this class of securities at the end of the year. 
In view of the fact that the total interest 
earnings on mortgage loans amounted to $3,- 
491,190.82, this showing is a remarkable one, 
the interest overdue on the entire list being 
but six-tenths of 1 percent of the amount 
earned. It is doubted if so favorable a show- 
ing has ever been made on such a volume of 
real estate mortgages and it gives sufficient 
evidence of the care and discrimination wit! 
which the loans are made and of their de 
sirability as a medium for the investment o/ 
trust funds.’ ; 

“These loans are ‘distributed as fallows: 
Illinois .$29/646,285.16 Tenn. .. 1,776,875.00 
Missouri. erty 998.12 Nebraska. 1,695,084.04 
Minn. .. 7,967. 8377.76 Kansas. py thg 315.00 
Ohio ... 6,659, 303.23 Wash. 452,800.00) 
Iowa ... 5,807 ,050.00 ; be" 273.49 
. . See 4,504,696.41 Kentucky. 582,945.01 
Indiana . 4,306,044.28 Georgia’. 541,450.00 
Colorado. » 3,671,012 ‘50 Oregon .. 307,250.00 
Michigan. 3,324,357.08 Alabama. 19,000.00 
N. York. 1,885,000.00 N. Carolina 14,500.00 

“The loans made by the company since 1890 
show some good reasons for choosing this 
form of investment: 


Amount 
Loans Loans loaned, 
Year. made. repaid. Dee. 31. 
50035 5.<0-2 9,899,700 $ 4,477,481 $35,455.653 
CO) ere 10,284,024 5,021,619 40,718,057 
1892 10,213,172 5,854,658 45,076,571 
1893... .<. 11,303,198 4,966,981 51,412,788 
oe 10,530,509 6,096,606 55,846,691 
19953..0%. 11,182,558 7,988,136 659,041,112 
Res é5-s0-8 13,745,417 5,914,555 66,871,974 
oer ,476,715 9,562,692 66,785,998 
i Sas 16,427,119 11,200,513 72,012,604 
100s .%..:0% 10,813,071 12,266,711 70 558,964 
1000s ..2.). 10,262,686 8,337,253 tg 484,397 
|, PSS 11,681,245 11,557,230 2,608, 4 , 
eee 14,313,191 10, 378,255 76. 543,: 
1903...... 17,112,641 7,937,372 esri8 bit 


“The insurance companies have few fore 
closures. One small western company recently 
made this statement: ‘Since the organization 
of the company, nineteen years ago, it has 


‘never foreclosed a mortgage, nor been com 


pelled to buy in a piece of property at mort- 
gage sale. On the first of this year it had 
only $121 of interest in arrears. This cer- 
tainly is a strong commentary upon the safety 
of western investments, when made with the 
proper degree of care and foresight. A ma- 
jority of the loans made by this company bear 
a rate of interest from 6% to 7 percent, and 
not a single loan has been made at. less than 
6 percent. 

“This company had at the time about $6,- 
000,000 in farm loans, mostly in eastern Kansas 
and Oklahoma. The reason for the excep- 
tional showing made by the insurance com- 
panies in the matter of foreclosures is that 
they are exceedingly careful in the placing 
of their loans. When a borrower has filled 
out one of their application blanks he has told 
about everything that it is necessary to know 
about this land and himself, and the company 
need make no mistake. He is asked questions 
that, when properly answered, give a clear 
insight into the intimate affairs of his business 
and prospects.” 

ss Ss 


USES OF LOW-PRICED INSURANCE 

All, or nearly all, the companies issue some 
form of low-priced insurance, either non-par- 
ticipating or term insurance in some form 
While most companies do not pay very good 
commissions on this business and the premium 
on some of it is so low that even a fair per- 
centage would not amount to a great deal, it 
is well for.an agent to be familiar with thicse 
forms.. Sometimes, in competition, another 
company. can be knocked out merely by offering 
a non- participating rate. Some agents ma ike 
quite a practice of. this. Then, by careful argu- 
ment, they convince the prospect that he will 
really do better to take participating insura ne. 
In the same way a man who has formed ‘is 
notions of the cost of insurance from thie rates 
of fraternals or wants to make a comparatiy ly 
small amount of money go a long way, ba 
scarcely listen to arguments in favor of o1 
nary participating rates. He may in some in- 
stances be interested quite readily in cn- 
vertible term or non-participating insurar 
and, from acquiescing in these rates, he 1 ay 
by careful handling; be led on to accept ‘he 
participating rates, to which he would not h 
at first. These low priced forms may be us 
as a stepping stone by an agent who does ot 
really believe in them. 
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PROBLEM IN THE TRAINING OF 
COUNTRY INSURANCE AGENTS. 


One of the problems for the general agent 
to solve is to get the right kind of men in the 
so-called country districts removed from the 
general office, to sell life insurance. A man 
is employed as agent who has had but little or 
no experience in life insurance. He is trained 
for a few days and then is favored with a rate 
book and literature and told to go forth to 
conquer the world. He enters the work with 
great hope and an eye to a splendid living. He 
lasts two months and then tapers out into a 
city clerk or carriage painter. 

There must be some reason for the failure 
of the vast majority of country agents to make 
good. Most of them are men of some cali- 
ber and standing but they will not stick. 

The answer is near at hand. They have 
never been trained. Most of the have not 
been their own boss. They have not had the 
schooling to know how to manage a business 
with no superior to direct, map out and stimu- 
late. They may have been successful as 
clerks or subordinates where each day’s work 
was a definite quantity or where there were 
clear-cut duties to fulfil. : 

A. great corporation realizes the necessity 
of training a man for years before placing 
him in power to direct others. It is a step-by- 
step process. He learns to be a _ boss by 
gradations, having more and more responsi- 
bilities placed upon him. He is in daily touch 
with the guiding spirits. If he has initiative 
and executive ability he will eventually seek 
his level. 

The life agent is drawn from another busi- 
ness and is transformed into an underwriter 
in a week. He is left alone without the daily 
advice, help and encouragement of the general 
agent. He meets all sorts of problems which 
he cannot successfully treat by letter, for the 
story is too long and he finds there is too 
much to learn. He becomes bewildered and 
discouraged. He is alone, far away from his 
commanding officer and has not learned to be 
his own boss, 

The whole system of training agents will 
have to be altered if lasting results are to be 
obtained. The new men will have to grow up 
in an office, be trained there until they can 
master themselves and the business or be 
schooled in their own neighborhood by a field 
man not for three days nor a week, but for 
such time as will require to teach them to 
map out their work and keep busy ten hours 
a day. - 

In a word, life insurance agents will have to 
be trained for their work as are men who 
enter other lines. Simple business principles 
and good sense must be used. 

Companies or general agents could well 
afford to conduct schools in a city for a 
month to develop their country agents. Let 
them solicit while being taught. Every prob- 
lem will arise and competition will be keen. 
The agents will have the opportunity to talk 
to experts about all these snags. 

\ blacksmith takes time to learn his trade, 
but a life agent is expected to know his voca- 
tion in a week. 


* Fs 
IMMENSITY AND INFLUENCE 
OF THE NEW YORK GIANTS. 


lhe Wall Street Journal in its issue of 
June 18 contained an interesting article on 
the immense financial influence of the three 
t life insurance companies of New York. 
At the end of last year these companies had 
ass.ts of $1,135,600,744, practically under the 
abslute control of three or four men at the 











heal of the companies. Their assets had in- 
cressed 7 percent during the year and had 
doubled in the last nine years. The resources 
Ot these companies now amount to more than 
I percent of the entire wealth _of the coun- 
try ond are growing faster than the national 
wea:th. By the middle of the century, they 
are likely to have 3 percent of the entire 
wea th under their control, At present their 
asses amount to nearly one-half of all the 
mony in circulation in the United States, and 





any of the nations of the earth except the 
d States, England, Russia, France, Ger- 
Many, Italy and British India. The resources 
three insurance companies are almost 


combined income is greater than that of | 


—s 


the same as those of the forty-two national 
banks of New York. 

The article states that Vice-President Hyde 
of the Equitable is a director in forty-seven 
corporations, including five trust companies, 
ten banks, four other insurance companies, be- 
sides railroad, telegraph and traction com- 
panies. President Alexander is a director in 
thirteen corporations, mostly closely allied 
with, the Equitable. President McCall is 
director in several banks and trust companies 
and has close connections with J. P. Morgan 
& Co, President McCurdy is a director in 
fifteen institutions. 

“It is scarcely possible,” says the Wall 
Street Journal, “to overestimate the influence 
of these men in the financial world. The direc 
tion of these vast assets and the control of 
this vast income gives them a _ tremendous 
power. - Within recent years the insurance 
companies have been becoming more and more 
a controlling factor in the money and security 
markets, as well as in the direction of the 
policy of great corporations. . Their powers 
are not only at home, but as large owners 
of government securities, they exercise no 
small influence abroad. 

“That these insurance companies have wisely 
controlled in the main, is proven by the 
extraordinary progress that they have made, 
and that they have not become dangerous and 
demoralizing factors in business, is due to the 
fact that adventurers in finance have 
been able to obtain control of them.” 


$2 8 
SOME GOOD POINTERS FOR AGENTS 
FROM WILLIAM V. HOLLEY. 


The following is from a bulletin recently 
sent out by William V. Holley, manager of the 
Pacific Muiual at Los Angeles: 

“Make your engagements in the other fel- 
low’s office. You are more apt to remember 
to go to him than he is to come to you. 

“Business must be written before it can 
be paid for, but business paid for as soon as 
written is the kind that earns the commis- 
sions. 

“A desk is a good-place to keep application- 
getting ammunition. It should be closed with 
a bang at 9 a. m., and re-loaded at 5 p. m., but 
not with blanks. 

“A good place for a beginner to begin work 
is next door. He is better acquainted there, 
and his shortcomings will be looked upon in 
a more charitable light while he is learning. 

“When a man buys life insurance, he buys 

an addition to his estate. There is no more 
reason why he should not make an advance 
payment on a life insurance policy than there 
is for him to refuse to pay for an option on a 
house and lot he wishes to purchase. In the 
one case his policy is issued or the money re- 
turned. In the other case his money is re- 
turned if the title is not made. 
_ “What would you think of the business abil- 
ity of a man who sold real estate on an open 
account, allowing it to be tenanted without 
rent and turned back to him in a few months, 
thereby losing interest on his investment, 
taxes and other charges? Every time you 
deliver a policy without a settlement, you do 
an unbusinesslike thing, which may cost your- 
self and your company money. 

“Tf more attention was paid to securing 
small policies, fewer agents would make daily 
water hauls. Don’t despise small applications. 
A $500 life policy each day may make you 
$2,500 per annum. Much time is wasted look- 
ing around for ‘big game,’ while whole coveys 
of small fry are fluttering all about you. 

*Life- insurance without an advance pay- 
ment of some sort must be thrice sold: Ist, 
when the name is signed to the application; 
2nd, when the medical examination is secured ; 
3rd, when you go to deliver the policy. With 
an advance payment the medical examination 
is as good as done, and the policy being sold 
and paid for, can be mailed to the assured, 
thus two-thirds of your time will have been 
saved, which should result in your doing three 
times as much business.” 
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The money that men waste in foolish invest- 
ments would provide a substantial increase to 
their life insurance. 


never 





Why not discard un- 
wise ventures and substitute a surety for a 
hazard, a guarantee for an experiment, a pol- 


icy for a stock certificate. The average result 
is certain to be more satisfactory. 








WASTE OF GOOD MONEY IX 
POOR COMPANY PUBLICATIONS, 


No other company in the business is so 
thoroughly hated by the agents of other com- 
panies as the New York Life. The reason for 
this is that the company is so “perniciously 
active” and its men are forever getting in 
some other man’s way. There is perhaps no 
other prominent company that treats competi- 
tors more decently than does this same New 
York Life, for it issues no competitive liter- 
ature and its men have no time to waste in 
dissecting other companies and tearing them 
to pieces. Nevertheless, it is hated, just as 
the Russian army hates the Jap soldiers for 
always being around where they are not 
wanted. 

It would be a good thing for some of the 
other companies to adopt certain of the New 
York Life tactics. There is much in them 
that they would find valuable in their busi- 
ness, It is not necessary to adopt all the spec- 
tacular features, like red, white and blue bulle- 
tins, but many of the principles are of the 
very highest order. 

The New York Life never forgets that it is 
the business of an agent to get business. Some 





companies do seem to forget this. They 
seem to think that their agents should 
be made into little actuaries or should be 


warned of the horrible things that all other 
companies do. If they issue. bulletins or com- 
pany papers they make them long-winded, 
tiresome, full of discussions and comparisons. 
They seem to do almost anything rather than 
“whoop things up.” That is where the New 
York Life beats them. Its bulletins are “hot 
off the bat.” They are printed in large enough 
type so that they can be easily read, and they 
are short enough so that they can be quickly 
read. They tell their whole story in a min- 
ute and their whole tendency is to make 
agents work all the time and take advantage 
of every opportunity and circumstance. 

There are other companies that have an ex 
cellent bulletin service. There is no doubt 
that the Prudential’s industrial publication has 
spurred on thousands of agents, when they 
were about ready to give up. The monthly 
letters of Mr. Tarbell of the Equitable are 
gems in their way. Their whole tendency is 
to make stronger men of the agents. Others 
might be mentioned also as worthy of praise, 
but it is a sad fact that many of the companies 
spend much money for bulletins and papers 
that are of mighty little use. 

It takes a strong man to write a first-class 
bulletin, and strong men are expensive; but it 
would pay some of the companies to pay the 
price and get such men or save money by dis- 
continuing the publication of the mediocre 
productions they do send out. 


es KF SK 
DIVIDENDS OF COMPANIES. 
The Brown Book of Life Insurance Eco 
nomics shows the amount of dividends re- 


maining with twenty-four companies for fu 
ture distribution. During the period from 
1894 to 1904 these companies paid $198,184,- 
968 individends. 

The Equitable still holds $35,225,460 to be 
distributed, the Mutual $29,390,468, the North 
western $22,471,031 and the New York Life 
$20,371,213. Of the smaller companies, the 
Union Central has $5,314,136, the Penn $5,- 
266,683, the Mutual Benefit $4,072,542, thc 
Germania $3,111,689, the National of Ver- 
mont $2,548,074, the Provident Life & Trust 
$2,310,741. 

Some companies show a deficit, that is, they 
have paid out more in dividends than they 
have earned. These companies are the Con- 


necticut Mutual, having a deficit of $1,471,- 


581, Home Life $273,034, Provident Savings 
$805,904, and the United States Life $229,113. 

There remain $132,560,444 in dividends for 
distribution. The total distribution earnings 
for ten years, including amounts paid and 
that to be paid, aggregate $330,745,142. 





A progressive and strong life company, 
whose plans are attractive, whose 
business is large, has a vacant place 
for the right kind of manager. Any 
application addressed to ««M. F.’’, care 
of this paper, will be treated as con~ 
fidential, 
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RENEWAL COMMISSIONS AND 
PERSISTENCY OF BUSINESS. 


During the next few years the Equitable and 
Mutual are likely to furnish an interesting 
study of the effect of renewals on the persist- 
ency of business. They give the best oppor- 
tunity for comparisons on this line of any two 
companies in the business. In 1899 the Equit- 
able introduced its new scale of, commissions, 
providing for a comparatively low first year’s 
commission and more than usually liberal re- 
newals. Under the company’s rules, general 
agents are not permitted to pay agents more 
than 50 percent for the first year, while-very 
liberal renewals are provided for. 

The Mutual, on the other hand, has com 
mitted itself almost entirely to the brokerage 
system of remuneration, and its payments for 
renewals may be expected to run down to 
practically nothing as renewals under old con 
tracts cease. 

It is impossible to say that one cause may be 
ascribed for certain results, when it is known 
that there are at least miner conditions which 
may have had an effect. Yet, from the follow- 
ing figures, those who believe in the renewal 
system will be inclined to draw the conclusign 
that renewals have an effect on the persistency 
of business. These figures are compiled from 
the Connecticut reports, which for the past 
four years have been reporting the business of 
all companies on a paid-for basis. 

From them it appears that from 1900 up to 
1903 the Equitable showed a steady increase in 
the ratio of business gained to buisness written, 
In 1903 it showed a decrease, which was due to 
some extent to a considerable increase in 
lapses. The Mutual on the other hand showed 
a continual decrease in the ratio of business 
gained to business written from 19c0 up to 
1903, with a slight increase in the Jatter year. 

During the first three of these years the 
Equitable showed a steady decrease in the per 
centage of first year’s premiums paid out as 
commissions, with a slight increase in 1903. 
Its percentage of renewal premiums paid out 
as commissions increased during the entire four 
years and its percentage oi total premiums paid 
out as commissions also increased. In the mat- 
ter of percentage of first year’s premiums paid 
otit as commissions the Mutual made a show- 
ing similar to the Equitable, but more marked, 
while its percentage of renewal premiums: paid 
out as commissions showed a steady decrease. 
Its ratio of total premiums paid. out as com- 
missions advanced in 1901 over 1900, but since 
1901 has decreased steadily. 

EQUITABLE. 





Wrote. Gained. Ratio. 
, $147,937,654 $ 49,886,749 .33 
SE o:0%es ae 174,296,039 84,103,782 48 
Pe 206,943.35 111,469,637 54 
SE sets’ 230,978, 63: 111,598,652 AS 
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Wrote. tained. Ratio. 
AGOGO 4h. 40% $175,504.840 $ 88,692,989 mat) 
ea 194,371,100 101,747,991 52 
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1908 215,102,648 104, 480,022 49 


PERCENTAGE OF PREMIUMS PAID 


COMMISSIONS. 
EQUITABLE. 
New Renewals. Total. 
Be os SB whe +50 Sa 46.39 6.41 11.19 
NN A Siac 00s ten bath 39.65 7.56 11.89 
I Ar 28.438 10.038 13.70 
oo BA eee eee 29.73 10.21 14.13 
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| ES Ee 74.77 5.7§ 15.78 
BL. ot tegen Shs canes 75.94 5.57 16.05 
BE cals oa oe OS new 15.94 5.37 15.11 
SP ere 49.17 4.48 14.00 
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SUMMER IS SOME AGENTS’ HARVEST. 

The lazy season is at hand, when agents who 
have “that tired feeling” will convince them- 
selves that everybody is out of town and that 
there is “nothing doing.” It is the very season 
when some energetic agents do their best work. 

John J. Parker of Cleveland, who is one 
of the greatest writers the New York Life has 
and who wrote over $2,000,000 in the last club 
year of the $200,000 Club, does most of his 
work from March to November. He. says 
that he cannot see the class of men-he wants 
to see during the winter months, In Decem- 


ber they are busy closing up a year’s work. 
In January they are busy taking stock of what 











was done the year before, and in February 
they are likely to be away from home taking 
a little recreation after the hard winter’s work. 
Mr. Parker gets strenuous when the rest of 
the people are inclined to relax and when they 
have more time to hear what he has to tell 


them. 
ss SF Ss 
ENDOWMENT ANNUITY. 

One of the attractive policies now on the 
market is the “Endowment Annuity” of the 
Security Mutual.- At age 35 for an annual 
premium of $711.60 the company insures a 
man for $20,000 under this policy. In the 
event of total’ disability the premium payments 
cease and the assured commences to receive 
an annuity of $1,000, payable till death. In 
the event of his death before twenty payments 
are made, the remaining payments will be 
made to the beneficiary. At age 60, premium 
payments cease, and the annuity begins under 
similar conditions. In the event of death dur- 
ing the premium-paying period, the beneficiary 
receives at once the first of twenty annual in- 
stalments of $1,000. 

The feature of this contract which dis- 
tinguishes it from the general run of policies 
is the total disability provision. Not only does 
the policy cease to be a source of expense, but 
it at once becomes a support to the assured. 


2 Ft Ss 
ADVANTAGES OF SINGLE PREMIUM 


There are some agents who do not take much 
stock in single premium policies. The com- 
missions are low and there are no renewals. 
Nevertheless a single premium occasionally will 
bring up the premium ingome of an office and 
help to make business average better when con 
siderable low priced business has been written. 

John C. Fetzer, one of the receivers of the 
Union Traction Company of Chicago, who is 
considered one of the shrewdest financiers of 
the city, is said to carry about $75,000, all single 
premiums. He figured out for himself that this 
is the best insurance for a man to take, who has 
productive property and does not desire to cut 
into his income to pay premiums and further- 
more desires to have the life insurance trans- 
action completed at one time,. thus avoiding 
the trouble of paying premiums and the danger 
of overlooking a premium by reason of ahsence 
or other causes. 

He explained his reasons to an agent some- 
what in this fashion: For a man from thirty- 
five to forty years old, the premium on a 
$10,000 policy is about $5.0co. In other words, 
to make sure of $10,000 for his estate, he puts 
up $5,coo and the company assumes a liability 
of $5,000 in addition to that sum. Practically 
the same result would be accomplished if he 
were to invest the. $5,000 and pay premiums on 
a $5,000 whole life policy from the interest on 
his investment. The interest he would éarn, 
after paying taxes, would about pay this pre- 
mitum. He would, however, have to look 
after his investment; take chances on its being 
good, collect the interest and see that his 
premiums are paid promptly. By taking a 
single premium policy, he avoids all this trouble 
and risk and accomplishes the desired result 
by one transaction. 

It has been suggested that there is another 
advantage not mentioned above. If the as- 
sured shculd want to borrow money, the re- 
serve on a single premium policy is so large 
that it has a good loan value and money can 
be had from the company as a right and with- 
out publicity or having to ask a favor, while, 
if the assured had his $5,000 invested in bonds 
and he wanted a loan, he would be obliged to 
seek it from some bank and perhaps be refused 
in times when money was tight, and he would 
have to let the banker know that he needed 


money when he might prefer not to have that 
fact known. 








FATE OF LOAFERS. 


You may think you are safe when no 
one ts looking, but if you loaf then you 
waste just as much time as if you did 
the loafing and were caught. It isn’t so 
much getling caught as it is getting lost. 
You drop into that vast crowd of unsuc- 
cessful, while the other fellow, who never 
loafs, gets up and onward.—Exch. 














credit. 








OTHER COMPANIES COMPLAIN 
OF NORTHWESTERN’S RATIOS. 


Representatives of some of the life insur- 
ance companies take exception to certain com- 
petitive literature recently gotten out by a 
representative of the Northwestern Mutual, 
and which is said to be in use all over the 
country. It consists ofa set of slips of paper, 
one for each company reporting to the Min- 
nesota insurance department, giving the main 
points of the gain and loss exhibit of that 
company, as reported to the Minnesota de- 
partment, and at the bottom a 
what the savings would 


statement of 


have been on the 


same ratios as those of the Northwestern 
Mutual. For instance, the savings on mor- 
tality, loading, interest, reserves on surren 


dered and lapsed policies and profit and loss 
are given in amounts and by ratios. At the 
bottom are the words, “Northwestern man 
agement would have yielded for policyholders 
an increase of $.., or percent of amount 
earned.” percentages vary from 16.9 
for one company to goo for another. 

The figures are not. disputed. They are 
official and correct, so far as the gain and 
loss exhibit is concerned, but exception is 
taken to the comparison made in the form 
in which it is made. To the uninitiated thes: 
figures look unanswerable. To anybody that 
knows anything about figures they are not for 
midable. Most prospects are not figurers, 
however, and this literature is likely to prov 
very effective in the hands of Northwestern 


These 


3y almost or quite any comparison . the 
Northwestern Mutual makes a good showing, 
but such figures as these, without explana- 
tion, convey impressions that its competitors 
claim are not fair to other good 
The Northwestern made an 
ing on savings from loadings. 


companies 
excellent show 
It used but 77 


/ 


percent of the loadings, the lowest ratio of 
any company reporting except one, whicl 
shows the same figure. It must be borne in 
mind, however, how much more heavily th 


Northwetsern loads its premiums than som 
of the other companies do. It is easy to save 
on loading if the loading is_only large enough 

The Northwetsern Mvtual also makes a fine 
showing on interest savings. It comes only 
after the three giants in amount earned and 
stands high on a percentage basis. The rea- 
son why the giants beat the Northwestern is 
because they have more money held as _ ton- 
tine surplus, and the reason why the North 
western beat some of the annual dividend 
companies is that it has about $24,00,000 of 
tontine surplus, while they have none. The 
interest earnings on tontine surplus belong 
by right to the tontine policyholders, whose 
surplus earns it, and is of no benefit to pol- 
icyholders in the aggregate as regards increas 
ing their dividends. 

While nearly all the companies showed 
heavy losses by reason of the slump in the 
market values of securities, the Northwestern 
showed but a small loss, as a large part of its 
investments “are in mortgages, which do not 
shrink in market value. This is to the com- 
pany’s credit, and yet the greater part of the 


_ apparent loss from shrinkage in market val- 


ues is not a real loss and comparisons based 
on such losses are deemed unfair. 

There were but few companies that made 
a better showing than the Northwestern in 
ratios of actual to expetced mortality. ‘This 
is a point where comparison is more fair and 
where the Northwetsern is entitled to take 
Yet, as a larger proportion of its 
business is new and still affected by medical 
selection than that of some of the other cui 
panies, comparisons on this line need to be 
made subject to slight modification by the 
conditions. 


From the standpoint of savings on reserves 
on surrendered and lapsed policies the No:t- 
western Mutual did not do so well as some 
others in the matter of: salvage on reserve 


That is to the company’s credit. 

The Northwestern is one of the: best com 
panies in the field, but comparisons of "g- 
ures are often misleading unless such «fe 
made on a similar basis. Conditions with the 
companies are unlike: and figures can thus 
made to show one company far superior to 
another when it perhaps is not. Unless cout 
parisons are made on a basis of strict equ ity 
and like conditions; ratios tend, to do at 't- 
justice. 


[oa ome 
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COMMENT ON SOME FEATURES 
OF THE MONTH’S WORK. 








During the past month most of the local 
associations of life underwriters have chosen 
their delegates to the National convention at 
Indianapolis in October. There is now a fine 
prospect that the convention will be largely 
attended. Indianapolis is so convenient to a 
nimber of the western cities that have large 
lecal organizations that they will send full 
delegations, while many of the eastern men 
will undoubtedly plan their trips to the 
World’s Fair so as to attend the con- 
vention on their way to or from St. 
Louis. It is to be regretted that unless 
seme wunexpected change takes place, the 
numerous Indianapolis companies will be 
harred from doing any entertaining of the 
celegates except as outside concerns, as the 
present rules of the Indiana association pre- 
vent the representatives of the Indianapolis 
companies from becoming members, none of 
these companies having been on an old line 
basis for ten years. 

* * Kk 

The Equitable summer school commenced 
its sessions on the first of the month. The at- 
tendance is larger than in the past, there being 
about 150 college men present. This school 
appears to be a permanent and growing fea- 
ture in the Equitable’s system. The scope has 
been somewhat enlarged this year, as managers 
have been permtited to send one agent each 
to the school. The Equitable has a well-de- 
fined method of handling its agency system: 
Tt does not seek great numbers of agents, but 
it does seek to get men of the highest grade 
and then bind them to it by liberal renewals. 


* 


Kamball & Norton, managers of the North 
western Mutual at Chicago, have been con- 
ducting an agency school for several weeks on 
lines son,ewhat similar to those pursued by the 
Equitable. ‘This is the second session of this 
school, the one last year having resulted very 
satisfactorily. This experiment, if it is an 
experiment any longer, might be watched to 
advantage by other managers of large general 
agencies. There is no doubt that the idea of 
getting agents together is growing in popu- 
larity all the time. There is probably no othe 
money spent by companies that produces larger 
results in. new business in comparison to the 
expense. If it pays companies, there is no 
reason why it should not pay general agents. 
If, instead of having a convention merely an 
occasion for pleasure, some educational feat- 
ures were added for the benefit of new agents 
especially, the good done should be even 
greater. 


*x* * % 


Yale University has decided to continue its 
insurance lectures, which during the past ses- 
sion have attracted so much attention. The 
committee of insurance men that had the lec- 
tures in charge have been requested to con- 
tinue in service for three years longer. These 
lectures have not as a rule been of a character 
to train insurance men, but rather to give some 
insight into the principles and the important 
part that insurance plays as an economic and 
social factor. 

The University of Michigan, on the other 
and, has been conducting some classes in the 
nathematical’ side of life insurance, making 
ctuaries, in other words. This work is being 
ontinued in a limited way in the summer 

‘-hool now in session. Early in June it was 
nnounced that the school had not been able 

supply the demand from insurance com- 

anies for students, and several who had com- 

leted the course had accepted good positions 
* * * 

\ccording to a recent statement by Blair 

_ Scott, the new superintendent of agencies 

i the Washington Lite, the company is going 

make more of a drive for business than it 

as been making. It will commence the pub- 
cation of an agents’ paper and also a paper 
or its policyholders. endeavor to secure young 
en for agents and in other ways put more 
fe into its plant. This is a natural result of 
i¢ appointment of a strong agency man to the 
cad of its agency system as a successor to the 
ite Vice-President French, who before his 








death had reached an age where men are in- 
clined to slaw dow n in their pace. 


There is promise of some lively fraternal 
conventions this summer. The head officers 
of the Ladies of the Maccabees of the World 
rave had an actuary compute new rate tables 
based on the society’s own experience after a 
valuation of the certificates, which it will rec- 
emmend to the review of the great hive. In 
fact, they have recommended them through the 
columns of the official paper of the order and 
have practically told the members that it is 
up to them to put the order on a safe and 
permanent hasis or let it run jts little race 
and then go on the rocks like many another. 

The Knights of the Maccabees are also about 
to tackle the rate question. Their proposed 
new rates are said to be from 100 to 400 per- 
cent higher than the old, according to age. 
Some districts are raising a great uproar and 
rushing into print in opposition to this move- 
ment. The knights at Bay City, Mich., say 
among other disrespectful things: “We know 
that whén rates have been increased at the 
convention salaries of head officers are in- 
variably raised, while many of the latter, before 
being elected to official -positions in Supreme 
Kk. O. T. M., could not earn $100 per month 
in their former occupations, and are now be- 
ing paid as high as $7,500 per annum, in ad- 
Cition to vast amounts allowed for personal ex- 
penses while traveling.” 


The death of Charles Netcher, a Chicago 
merchant, within about six months of taking 
cut a $500,000 policy in the Mutual Life -of 
New York, has caused much comment among 
insurance men and much questioning of the 
wisdom of issuing policies for such large 
amounis. The Mutual is understood to have 
reinsured half the liability, but it is hard to 
get an average on quarter million dollar risks. 
Further criticism has been caused from the 
fect that while Mr, Netcher was operated on 
ior appendicitis and never got out of the hos- 
pital, the physicians who made the autopsy re- 
ported that the wound had healed well, but 
that his heart was found to be in a bad con- 
dition. 

The Pacific Mutual has invaded Chicago 
with its provident department. One of its 
most successful superintendents in California, 
George T. Atchley, is in charge and has opened 
an office with the intention of employing fifteen 
of twenty men at the start. 

* * 

June appears to have been a better month 
than most Junes are for life insurance busi- 
ness. The Equitable found it somewhat ahead 
of last year. The Mutual wrote about two 
and a half million dollars in Chicago alone, 
which was over a million better than the 
agency had done in any previous month. The 
New York Life received applications for over 
$4,000,000 on the one day of June 27, the first 
day of the “welcome home’ contest in honor 
of Vice-President Buckner. 
smaller companies have done an excellent June 
business. Probably July will turn out simi- 
larly. The idea that life insurance men should 
lie down when hot weather comes is out of 
date, 

* * * 

A couple of weeks ago the Equitable in- 
formed its employes that if any of them were 
fcund around race tracks or pool rooms or 


Many of the* 








insight into its organization, history, 


in company with persons whose business it is 
to place bets on races, it would he deemed 
sufficient reason for requesting his resigna- 
tion. 

Almost at the same time two prominent 
bonding companies announced that they would 


cancel the bonds of persons found to be gamb 


ling or speculating. The betting habit has 
grown to such dimensions that large concerns 
have to take cognizance of it as a pure matter 
of business. Experience has taught that a man 
who is gambling is not safe to be handling 
other people’s money. Agents and cashiers who 
are under surety bonds are likely soon to find 
that they will have to walk along pretty 
straight lines in order to hold their positions 
It is a good thing and will help to raise the 
tone of the business. 
= Ss 


JAMES W. JANNEY’S METHOD OF 
INSTRUCTING NEW AGENTS. 


James W. Janney, general agent of the 
Provident Life & Trust at Chicago, who has 
been with the company for twenty-eight years, 
of which ten were spent at the home office, 
gives the following as the way he 
agents: 

“In the first place, in taking on a new 
agent, I tell him what the life insurance busi 
ness is, not a smooth path strewn with roses 
by any means, but a business in which many 
men have done well and many more are now 
doing so by dint of hard work.’ .Next I tell 
him what life insurance is, explain the gen 
eral principles underlying it and try to im 
press upon him the need of every man to carry 
insurance. Then I explain to him what th. 
Provident Life & Trust is, give him a good 


trains 


methods 
of business and policy forms. 

“Having given him a pretty general outline 
of what he should know, I have the agent 
make out his own application. I go over it 
with him and point out any errors he may 
have made and explain any points he does not 
fully understand. Then I start him at solicit- 
ing. I advise a new man not to say that he 
is new in the business. The man he is talk 
ing with will probably find that out soon 
enough if he has been solicited before. 

“If the prospect asks a question that the 
agent cannot answer I advise him to turn the 
conversation at once if possible, and bear in 
mind what the question was. He can then 
come to the office and learn the answer. After- 
ward he can say to the prospect, ‘By the way, 
you asked me a question the last time we were 
talking, which I did not answer.’ He can then 
answer it and open a new interview in that 
way. 

“IT endeavor to have my agents become 
thoroughly familiar with our own company as 
soon as possible. advise them also to learn 
what they can of other companies, although 
that is not strictly necessary, as they can look 
up information concerning other companies as 
they may need it. 

“As a rule, I give a new agent about an 
hour a day for a week or two, I urge my 
new agents, in case they run against a case 
that it is too difficult for them to handle, to 
bring the man up here if possible, on thi 
ground that I have been with the 
for a long time and can explain it and its 
policies more fully than they can. I then 
canvass the case in the preserice of the agent 
and let him see how it is done. If I write 
the man, the agent gets the full commission 
as if fie had written him himself.” 
& & & 
believe in life 
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Do women 


Widows do. 


insurance ? 





OULD a contract direct with a young, progressive, up-to- 
date Company, offering opportunities for the development 
of your own ideas in Agency work, placing no limitations or 

restrictions upon your energy, appeal to you? A company having 
an absolutely clean history, with only high-grade business on its 


books and a policy contract involving a proposition that is sure to 


attract and interest. 


If so, address: 


AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS 
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LIFE INSURANCE ARTIST 
DESCRIBED BY AN OBSERYER. 


Have you ever been bumped into by a life 
insurance agent of the persistent, persuasive 
type? If not, you have missed something 
worth while; although some folks may say 
you have been playing in great luck. 

The born agent is very different from the fel- 
low who goes into the business because it 
looks like a scheme by which to make money 
without hard work. Of course, this fellow is 
foreordained to failure, just as every fellow is 
who attempts to make his life a success with- 
out work—good, honest work. 

The successful agent is a worker, although 
he may never appear to be in a hurry, nor 
over-anxious to do business; nor does he 
create the impression that he is indifferent, but 
that he is working in your interest rather than 
his own and is satisfied to await your con- 
venience. He is onto you, so to speak. He 
knows your business all right, and like the 
philosopher that he is, he dovetails his busi- 
ness into it so as to make a neat fit, so neat 
that you will hardly notice it. 

The successful insurance agent is a good 
fellow. He has to be, for real success goes 
with a good fellowship, no matter what the 
line may be. And like every other successful 
promoter, he picks his man, and then goes for 
him in the way that will be most agreeable to 





him, or at most will be not in the least of- 
fensive to him. In order to do this he must 
know his man. Not only must be know his 


name, but his strong points, also his weak ones, 
likewise his hobbies and fads, his tastes per- 
taining to art, literature, religion, politics and 
all that sort of thing. 

You may have wondered how in the world 
he could have called the turn on so many of 
your pets, or how he could lead a conversation 
right along your lines and so directed that it 
led, easily and logically, plump into his camp. 
And now that you have come to think the 
matter over more carefully you can’t help 
concluding that he had come loaded for you. 
Nor can you refrain from admiring his clever- 
ness. 

You may hear folks poking fun at the life 
insurance agent, or holding him up as a talk- 
ing machine, a bore, or a humbug, but you 
know better; that is, you know better if you 
are well acquainted with him. There may 
have been agents in times past who bored or 
even buncoed people, but these are all, or 
nearly all, out of business now, for that style 
of agent or promoter is out of date. 

Of course, every particular agent believes his 
particular company to be the best, or that 
it is in some ways better than any other. He 
must believe this in order to be really success- 
ful, since it is his confidence in his scheme that 
wins your confidence. A fellow may talk very 
glibly in favor of something he doesn’t believe 


in, but his talk is not nearly as effective as if 
he believes every word he says. Even if he 
were to use precisely the same words, they 


wouldn’t have the same effect. In this, the 
same as in art, truth counts for more than 
bright colors, boldness or novelty. It is the 
truth in a picture that gives it value. And al- 
though you are a stranger to the scene or have 
never seen the face, nor read the story, you 
will feel that it is true\true as the artist saw 
it and felt it himself. 

Naturally a successful life insurance artist 
will ‘strive to make you see things as he sees 
them, which is to see and feel that his com- 
pany is the best on earth, or at least that you 
will find it the best for you. But he doesn’t 
iump “into the other companies, tear the 
feathers off of them and point out flaws and 
defects in their anatomy. For, how does he 
know but you have a friend in one of these, or 
maybe brother’s widow, or some widow 
friend of the family is enjoying the benefits 
of a promptly paid policy held in one of them. 


A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illinois or Wisconsin for 


THE PROVIDENT SAVINGS LIFE of New York 
E, W. SCOTT, President. 


H, E. MARSHALL, Supt. Northwestern Dept., 
1303-6 Monadnock Blidg., Chicago. 








He knows better, a whole lot better, than to 
make a foolish play like that. 

Anyway you don’t think any more of an 
agent or promoter because he tries to tear the 
giblets out of his competitors. And the suc- 
cessful life insurance artist knows that, too. 
He wouldn’t be an artist if he didn’t. That 
he is an artist is clear enough. Doesn’t he 
paint for you a word picture that impresses 
you so clearly and so deeply that you buy it? 
ut would you buy it if it were not true to 
life? Hardly, unless you didn’t know an oil 
painting from a chromo. 

You may have noticed tow gingerly a real 
life insurance artist handles his brother artist, 
and how adroitly he sidetracks him should 
you happen to mention the fact that he had 
dropped in casually, or accidentally, and had 
incidentally given you some figures to ponder 
over and a few tracts for home reading. 
Among the latter is usually found a neat lit- 
tle folder on which the names of all the lead- 
ing companies are printed, together with the 
cost of policies and what you will get when 
you—or rather what they pay when the policies 
mature. The real artist uses the word “ma- 
ture” in preference to the word “die.” It is 
more agreeable. In fact, it is rather soothing, 
if not really fetching in its effect. 

Of course you will flash up this tract and 
point to the company underscored in red ink. 
3ut the artist doesn’t fall 
tremble, nor fly into a passion. He takes it 
up respectfully and looks it over just as if 
he had never seen it before, knits his brow as 
though he was figuring in his mind, and all at 
once asks you if you had noticed some par- 
ticular bunch of figures. With pencil and pa- 
per, which he borrows from you, not having 
thought he would need anything of the kind, 
he proceeds to figure ott right before your eyes 
how his company will do better for you. And 
maybe asks you for the tract that he may look 
it over himself. That open-faced tract with 
the red ink underscore is not only a trump 
card, but a regular joker, and when played by 
an expert it rarely fails to win the game. 

And then the artist usually happens to have 


a book in his pocket which contains the facts 


as ascertained by long and careful research 
and bears the approval of the highest author- 
ities in the land. The manner in which he 
brings this book out gives you the impression 
that it is not for every Tom, Dick and Harry 
to see, but he doesn’t mind showing you a few 
of the “true facts” it contains. And there 
they are, underscored by a deep red line. 
There is no use arguing against this book, and 
you will feel more or less mean if you do not 
show some appreciation of his kindness in al- 
lowing you to see it, and to gaze upon the 
“true facts” with your own natural eyes. 

Were he to abuse the other fellow or to say 
hard things of other companies, you wouldn’t 
feel nearly so friendly toward him. He hasn’t 
hypnotized you, only won your respect and 
confidence, which is pretty nearly the whole 
thing from his point of view, for when he has 
accomplished this he has you practically out 
of the woods. And yet he must keep on the 
lookout, for there are others who carry books 
of “true facts” with red underscores, and some 
of these can figure to beat the band, or even 
a life insurance artist, who thinks he has a 
cinch on a good thing—a good big premium. 

“You can climb to the top of the loftiest hill, 

If you try. 
You can make of yourself whatsoever you will, 
If you try. 
A faith you must have, rooted deep in your soul, 
A purpose unshaken, a firm self-control; 
Strive on without ceasing; you'll reach to the 
goal, 
If you try.” 
Wilson in the Pittstown 


e FF SF 
““CLOSE THOSE DESKS.’’ 

When George W. Perkins of the New York 
Life said “Close Those Desks,” he uttered 
much truth crowded into a compact sentence. 
The “desk” habit is a bad one, about the 
worst that an agent can incur. It ‘consists 
in trying to find too much to do in the office. 
An active solicitor outside of the lunch hour 
has very, very little time to spend to good ad- 
vantage at his desk. His work can be dis- 
posed of early in the morning. There are 
plenty of prospects to see at all hours. The 
closed desk is a good sign. A general agent 
remarked the other day that he had about de- 
cided to have no desks, 


—Erasmus 
Gazette. 


off the chair nor 


(Pa.) 








THE PLAIN DUTY OF BVERY MAN 
IS TO CARRY LIFE INSURANCE. 


The following is part of a most excellent 
editorial from the Times of Erie, Pa.: 

“The Times is in receipt of a personal let- 
ter, taking issue with some of our editorial ex; 
pressions regarding life insurance, and among 
other objections stated is that the Times has 
no business to say it is the duty of every man 
to secure life insurance, when he can pass the 
necssary examination. The Times has nothing 
to retract. We believe that it is the simple 
duty of every man, it matters not what his po- 
sition in life may be, to carry as much life in- 
surance as he can, and even at the expense of 
cramping him somewhat financially. he is in 
duty bound to carry one or more policies. We 
are not in the life insurance business, but the 
nature of the work we are engaged in has so 
many times put us in touch with the blessings 
of life insurance that it seems to us that it is 
little 'ess than criminal negligence for a hus- 
band to leave a wife and family without suf- 
ficient means to pay for his burial expenses, to 
say noting of leaving them practically depend- 
ent on the charities of a cold world. No 
brother should ever leave a sister unprovided 
for in some way, if he has no one else to look 
after. No son ought to die without looking 
after mother in some way. 

“If a man has no relatives to provide for, 
there are so many worthy charity institutions 
needing assistance, that a life insurance policy 
contracted and carried for their benefit is as 
little as anyone could do. 

“We believe that the guarantee a young man 
should give to his bride on her wedding day 
that he would make her the kind of a husband 
she expects him to be would find the highest 
and most practical expression if it took the 
form of a life insurance policy in her favor. 
No man knows what may happen in the near 
future. No one can measure the future, none 
can tell of the reverses that may come to those 
most favorably situated at present. It is not 
fair to those dependent on ts for support, it is 
not just to the public that we assume all of the 
chances of life without once thinking of the 
loved ones, or of the public institutions to the 
extent of a life insurance policy. 

“With all due respect to the sharp criticism 
made on our position, and without the least 
bitterness toward the writer or any desire to 
make anything more than his sentiments public, 
we still are of the firm opinion that the taking 
of one or more life insurance policies is the 
plain, simple duty of every man.” 
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“When Mr. Casey died he left all he had to 
the orphan asylum.” 
“Indeed, that was good of him. 
he leave?” 
“His twelve children.”—Topeka , Capital. 
ee 
“The hottest day of summer imperfectly 


typifies the warmth of affection which the pos- 
session of life insurance indicates to a family.’ 


What did 








NOT AN EXPENSE. 


If a person hides away a few dollars 
in a secret drawer or puts them in a 
small iron safe, does he consider it an 
“expense?” If he deposits them and re- 
ceives credit in his savings bankbook, 
does he class it as an “expense?” Why 
is it that so many men look upon a life 
insurance premium as an expense and 
cannot be induced to believe that it is 
not? 

When a person spends money for any- 
thing it passes out of his possession. In 
its place he has the commodity which he 
has bought. This is not the case with a 
life insurance premium. He deposits the 
money and it is kept for him awhile, and 
later is given back again and usually 
with more added to it. It never passes 
out of his possession nor is he given 
anything in exchange for it. It is his 
money just as much as if it was in his 
secret drawer. To be sure the company 
places a restriction, for a time, on his 
using it, but in return, considering the 
value of the insurance, pays him well. 
Let us give up the idea that insurance 
is an expense and view it in its true 
light. 
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Underwriting at Pikeville. 





(From the Pikeville Picket.) 

We are pleased to announce that we have 
secured the services of Prof. John Figger- 
switch, principal of the Pikeville school, as 
consulting actuary in our insurance depart- 
ment. We take pleasure in presenting the 
Prof.’s first contribution in the form of a 
valuable table showing the ratio of amounts 
paid for postage in 1903 by several companies 
to the number of their policyholders who 
died in the same period. We would suggest 
that agents keep files of the papers contain- 
ing these interesting tables which the Prof. 
will prepare from time to time. 


Number 
Amount Paid Policyholders 


Company. for Postage. Who Died. Ratio. 
MAG 6 55 850% 76,378 1,673 .022 
Conn. Mutual. 16,065 1,759 -109 
Equitable .... 153,618 5,172 -034 
Mutual Benefit 30,593 1,711 .056 
Mutual, N. Y. 182,709 6,314 .035 
New York . 256,050 6,482 .025 
N. W. Mutual. 82,703 2,373 .024 


Our poet, at the request of the New York 
Life, has arranged a literary and musical pro- 
gramme for the grand sixty-star performance 
to be given in New York when Vice-President 
Buckner returns from Eurepe. He proposes 
that while the steamer comes to her dock the 
sixty prize men from all over the country be 
lined up and, as Mr. Buckner descends the 
gang plank, a little girl recite the following 
verse: 

Twinkle, twinkle sixty stars, 
Who came here upon the cars. 


Hiow glad Thomas A. must be 
All your faces now to see. 


Then the sixty stars in a mighty chorus, 
that can be heard from the battery to Har- 
lem bridge, will sing the following beautiful 
hymn of welcome to the tune of the “Battle 
Hymn of the Republic” “John Brown’s 
Body ;” it don’t make any difference which. 


Our eyes have seen the glory 
Of the coming of the boss— 
The leader of the Nylic host 
The briny sea has crossed. 
We knew that he would get here 
Though the ship by waves was tossed. 
And he had to get out and walk. 


Though Thomas A. was absent 
Across the rolling deep, 
You needn’t for a minute think 
That we have been asleep. 
For Edward R. has wheoped things up, 
The ag og band to beat, 
As he knows how to do. 


We sixty stars are gathered here, 
A whirlwind we are like. 
We're just about the choicest bunch 
That e’er came ~<down the pike. 
To get this place of honor 
We have surely had to hike— 
But we got there all the same. 


Now, really, Mr. Buckner, 
We hope that you are well; 
That we're glad to see you back again 
Is what we're here to tell. 
And now this function's over 
We will raise a little h— 
At the com-pan-ee’s expense. 
Deacon Johnson was very much impressed 
wi a sermon he heard last Sunday. The 
reacher inveighed against laying up treasures 
n earth. The deacon is not guilty, so the 
sermon just suited him. He was telling some 
of the men about it on Monday and was sail- 
‘ig into Ben Nichols, the life insurance agent, 
ho has been after him to take out enough 
insurance to provide for his wife and two young 
men daughters. The deacon said, “I wish 
‘vother Nichols could have heard that ser- 
mn, and I believe he would put his gifts of 
cech and persuasion to better use than he is. 
was just beautiful when the minister painted 
last hours of a good man. Says he, ‘When 
supreme hour shall come, and you are 
ut to say your last farewell to earth; when 
| feel the bonds that have tied you down 
sening and in your clearer vision behold the 
vens opening and the angels beckoning 


yeu to come up higher; then how worthless “ 


| earthly treasures seem.’ 

Nichols seemed deeply impressed, and the 
icon evidently thought he was winning him 
irom the error of his ways. But he was mis- 
ta.en, for Nichols remarked: “Deacon, that 
scunds very well. I have no doubt it was a 
most excellent sermon, but I do not believe 
minister painted that death-bed scene as 
weil as he might. ” 

You don’t? Maybe you think you could 





have done better,” 
sarcastic smile, 

“Yes, I do,” said Nichols, “and I will show 
you how I would do it. Just suppose you are 
the congregation, Deacon. Now I will give 
you my version of that last paragraph. When 
the supreme hour shall come, and you are 
about to say your last farewell 'to earth; when 
you feel the bonds that have tied you down 
Icosening, and in your clearer vision you behold 
the future; when you see your wife dispos- 
ing of her household furniture to pay your 
funeral expenses, and the door of the poor- 
kouse opening to receive her; when you be- 
hold the procuress beckoning to your daughters 
te come to her; when you think what a deuce 
of a tussle you are going to have to get into 
heaven, because ‘he that provideth not for his 
own is worse than a heathen ;) when you con- 
sider what a nice long time you will have in 
heaven if they do let you in, thinking of the 
plight you have left your family in when you 
did not need to do so; then how valuable. will 
appear to you the life insurance policy that 
you would not take when you could get it and 
cannot get now when you want it.” 


HOW A SUPERINTENDENT 
CONDUCTED AN AGENCY SCHOOL. 


H. G. R. Schwarzkopf, assistant manager of 
agencies of the National Life, U. S. A., who 
was formerly superintendent of the Prudential 
at Detroit, tells how he conducted an agency 
school, which he found very helpful to his 
men. 

Once a week he held a session to drill them 
on ordinary business. He delivered a short 
lecture and then conducted a quiz on this 
plan, the questions being fired as rapidly as 
possible : 

“Smith, what is the cash value on a twenty- 
payment life, age 30, eleventh year?” 

“Jones, what is the paid-up value on a 
twenty-payment, forty-year endowment, age 
37, fifth year?” 

Such questions were asked to get the men 
thoroughly familiar with the use of their rate 
books. 

Then he called on an agent who had re- 
cently secured somebody’s application, and 
asked him to tell what he said and what the 
prospect said. When he had told what was 
done, others were called upon to criticise his 
handling of the case, show what kind of_a 
policy he should have sold and where his 
argument was weak if the prospect had only 
detected it. 

Next he would call on somebody who had 
attempted to land an ordinary application and 
failed. He was requested to relate what he 
had said and done and to tell, if possible, why 
he had failed. - Others were then called upon 
to point out his mistakes. At times the in- 
structor would give a suppositious case like 
this, for, instance: “A man is 35 years old, 
has a wife and four children, owns a house 
worth $1,500 with an $800 mortgage on it, and 
is earning $75 a month at a steady job. What 
kind of a policy should he have and for what 
amount?” Different agents were called upon 
for an. opinion and for the reasons for the 
opinions they expressed. 

He found that in this way the men were 
made more alert and each gained much from 
the experience and opinions of the others. 


FF SF 
TOTAL DISABILITY INSURANCE. 


Some companies are now covering total dis- 
ability under a life insurance contract. When- 
ever a policyholder becomes totally disabled 
from injury, blindness, deafness, insanity, 
paralysis or some other disease, his policy be- 
comes paid up ‘and under some contracts he 
can elect a life annuity if he chooses. On first 
glance the total disability feature does not ap- 
pear to be much of an inducement. The Fi- 
delity Mutual has gotten out a booklet con- 
taining newspaper articles giving accounts of 
prominent citizens in various parts of the coun- 
try who have become totally disabled and hold- 
ing such a policy could take advantage of the 
special provision. Men are frequently stricken 
down in the prime of their powers and with 
the modern strenuous life there will be more 
victims. Diseases of the brain and nervous 
systems may rob a man entirely of his earning 
powers. This policy becomes a good talking 


said the deacon, with a 








point for an agent. Most companies are 
charging an extra rate to-cover the additional 


hazard. a it i 
ECONOMY MEANS INDEPENDENCE— 
ARGUMENT FOR LIFE INSURANCE. 


Every man or woman, rich or poor, no mat 
ter who, needs modern life insurance. 

Why? 

Here’s the answer: The money a person 
saves or sets aside NOW means independ 
ence; means comfort in the future; means the 
opportunity later to do things more important 
even than money-making; means an available 
cash asset any day or hour should death oc 
cur. 


Robert L. Cutting of New York died some 
time ago. The recent official appraisal of his 
estate showed that he died a poor man, al 
though he lived as a rich one, He owned 
stocks and bonds in forty-six concerns, every 
dollar of which was shown by the appraiser 
to be worthless. Mr. Cutting originally in- 
herited a large property. When he died his 
estate amounted to but $5,000, and he owed to 
relatives $164,000. 

Don’t you see that in his prosperous days 
Mr. Cutting might easily have secured perma- 
nent independence—as other rich men may— 
by setting aside money in life insurance?. But 
he didn’t—unfortunately. 

Most people, however, have to secure in- 
dependence through saving. Every boy is ad- 
monished to save money. Yet the great ma 
jority of people, hearing on all sides the ad- 
vice to save, drift thoughtlessly along, putting 
off saving—which means putting off making 





.themselves independent. 


Saving is a habit. Difficult at first, it ulti 
mately becomes not only easy, but mechanical 
As an illustration, isn’t it true that one of the 
very hardest things in our profession is to win 
a man over to the need of insuring to-day? 
Yet, after he has. kept his policy for a few 
years, isn’t it equally true that nothing can 
induce him to give it up? This shows the 
change in the way people look at a thing. 

Learn, then, to practice reasonable self 
denial at the start and saving becomes easy. 
It is no harder than getting out of bed early, 
and we all have to learn to do that. 

Learn not to be forever yearning for things 
you don’t actually need; learn to fix your 
mind and plans on the future that contains so 
much of good. 

These’ remarks apply to women as well as 
men. In fact, life is harder for the dependent 
woman than for anyone else. She is paid less 
for her work; the discriminations of age may 
be against her. If men ought to economize 
in order to become independent, it is even 
more necessary for women to do so. 

Your money, your saving, then, is the only 
thing that can make you an independent man 
or woman. Map out a reasonable plan. Save 
and invest a snug sum yearly in investment 
life insurance. Make now the effort of will 
that may save you from embarrassment and 
suffering in the future. 

Once started, you will go ahead and thank 
the day you took the advice of a life insur 
ance agent.—E. R. Perkins. 
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“The man who thinks enough of you to 
agree to pay premiums for twenty years will 
not object to handing you five or ten with the 
application if you ask him for it. Your work 
is only half done without the cash.” 








WANTED 


District General Agents for the Phonix 
Mutual Life Insurance Company, of Hartford, 
Conn 


FOX & NIELSEN, Managers 


411-14 Garfield Bidg., 
CLEVELAND, OHIO. 





For the following districts 


Lima, Mansfield, Canton, Defiance and 
Conneaut. 


The only way fora life insurance man to make 
a success is to have a renewal coming in each 
month to help him out, providing new business 
has beena little bit slow, and also to protect 
him when he gets old. 
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THE ROYAL ARCANUM: GETS READY 
TO LEVY EXTRA ASSESSMENTS. 


Royal Arcanum members will shortly have 
an opportunity to do some thinking, if recent 
events have not already started their mental 
faculties into operation. A very significant 
amendment to the constitution and by-laws of 
the order was adopted at the last session of 
the supreme council. We quote from the of- 
ficial records of the session as follows 


LAYING AND COLLECTION OF EXTRA AS- 
SESSMENTS. 
was amended by inserting “or ex- 
the third line after “necessary ;” by 
striking out “to meet any requirement thereof 
exceeding said twelve regular assessments,” by 
striking out ““‘who shall make record of such fil- 
ing’ and inserting a new paragraph numbered 
(2), so that the whole section as amended will 
read as follows: 
Section 454 (1) 
the supreme regent, 


Section 454 
pedient” in 


Whenever, in the opinion of 
supreme secretary and su- 
preme treasurer, the condition of the supreme 
treasury shall make it necessary or expedient to 
levy an extra assessment for the widows’ and 
orphans’ benefit fund, they shall make’ written 
declaration of such opinion in triplicate, each 
copy of which shall have the full force of an 
original, which shall be filed with the supreme 
secretary. 

(2). The making of such declaration and the 
filing thereof with the supreme secretary shall 
constitute and be the levy of such extra assess- 
ment, 

(3). The 


supreme secretary shall at once 
notify every 


council to collect inimediately the 
amount of one assessment from every member 
upon whom the degree was conferred before the 
date fixed in such notice. 

We have italicized the “nigger in the wood 
pile.’ The Royal Arcanum is getting ready 
to pinch its members with an extra assess- 
ment, but under the pretense that it is not 
“necessary,” but only “expedient.” If ever 
in the history. of the Royal Arcanum there 
was a time when extra assessments were 
necessary, that time is now. The June num- 
her of the Royal Arcanum Bulletin shows that 
the order is not able to pay its c rrent death 
losses by more than $80,000. Here is an ex- 
tract from the statement of the supreme sec- 
retary, showing the condition of the Royal 

reanum on May 31: 
Balance on hand, May 31, 1904 

of assessment No, 332, 

15, estimated 

of assessment No. 333, 
June 15, estimated 


$253,040.43 

due 
225.00 
655,000.00 
Total $908,265.43 

Death claims unpaid, 

cially reported (167). 
Reported, proots not 

(232) 


offi- 
. $392,750 
received 
599,500 


Total known liabilities. 992,250.00 


Excess of liabilities $83,984.57 

On May 31 the Royal Arcanum had 399 un- 
paid death claims, aggregating $992,250. All 
its resources, including assessment not payable 
until June 15; amounted fo onlv $908,265.43, 
or $83,984.57 less than its unpaid death claims. 
How “expedient” it is to levv an extra assess- 
ment ought to be plain to the most obtuse 
member of the Royal Arcanum, and how 
“necessary” as well. 

For the last six months the death losses of 
the Royal Arcanum have 
order is wellnigh overwhelmed. 
ber 30, 1903, the order 


On 


had cash 


Novem- 
on hand, 








piled uo until the | 





ae 24.97, and on May 31, 1904, a $253,- 
040.43, a decrease of $460,184.54. On Novem- 
ber 30, 1903, it had unpaid death claims 
amounting to $637,250, and on May 31, 1904, 
$092,250, an increase of $355,000. Compare 
the condition.of the order on May 31 with 
that of six months ago. Here is the com- 
parison exactly as reported in the Royal Ar- 
canum Bulletin, issues of June, 1904 (page 

and December, 1903 (page 8): 

30, 1903. Excess of current re- 

COS 7,324.9 
83 "984.5 


7 
y 31, 1904. Excess of liabilities. . 7 


Loss in six months............. $801,309.54 


An assessment order which fails to collect 
enough to meet its death losses in six months 
by $801,309.54 had better consider the ex- 
pediency of levying an extra assessment, and 
more than one. The experience of the Royal 
Arcanum in the six months is ‘shown as fol- 
lows: 

Assessments received 


stil of 
interest received 


,899.10 


DURGD IROUUE S65 6 ces ors geise cs tae $e 3, 889, 400. 49 
Death claims paid 4,355,585.03 
Excess of payments 
Unpaid death claims, Nev. 

1903 nyse, ie at sing OS 2 
U — death claims, May : 

19 


$466, 184. 54 


Increase in unpaid claims 355,000.00 


Increase in excess $821,184.54 
Estimated 
30, 1905 
Estimated 
31, 1904 


losses 
assessments, 


May 


assessments, 


Increase in estimated assessments ... 19,875.00 


Net less in six months 


But what is the matter with the Royal Ar- 
canum that it shows such an awful state of 
affairs? The matter is that it has a large 
number of aged members, who are not paying 
enough for their insurance. On December 
31, 1903, the Royal Arcanum had more than 
60,c00 members who were more than 50 years 
of age. Of those 60,000 more than 16,000 
were over 60 years of age, and 2,200 more 
than 70 years of age. How the ages of the 
members have increased is seen in the fol- 
lowing: comparison with 1895: 


-Number. --- 
Ages. 

to 30 years....... 

to “4 
to 

to 
to 7 
to 8: 


Tot 174,060 
—-—--—- ; data 
ges, Dec. 31, 1895. Dec. : 
to 30 years $90,028,500 $05, 5,262 500 
to - we 3,549,000 191.777,500 
to 5 ¥ : ; 198.791,500 
to 6 - i f 120,857,000 
to 7 ry 15,316,5 40,234,500 
to 8: - 1,696,500 6,396,000 


Total $503,452,500 


Members over 50 years of 
carrying $167,000,000 of insurancé, as com- 
pared with $86,000,000 eight years ago. In 
the first five months of the present year 863 
members aged 50 years and over have died; 
451 of them were 60 years old or over, and 
106 were 70 years to 83 years old. The Royal 
Arcanum is dying of old age. It admits no 


age are now 








class Business Men generally. 
positions. 


Care F. P. WARD & CO., 





AGENCY WANTED. 


$1,000,000 AND MORE OF NEW BUSINESS CAN BE SECURED 
for a first-class Life Insurance Company, which is in a position to make the 
right kind of aGeneral Agency Contract with two men, who are contem- 
plating going into life insurance as a permanent life work. 

Have vast acquaintance among Bankers, Railroad Officials and high- 
Always 


At present have best located bank floor offices in Chicago. 
The closest investigation solicited. 

Will consider propositions from home offices only. 

All communications will be treated as confidential. 


Address E. ULM, 


have held and are holding fine 


107 Washington Street, Chicago. ~ 


"$801,309.54 - 











member who is over 54 years of age, yet it 
vhad on December 31 last 38,374. members 
‘whose ages ranged from 55 to 82 years. On 
December 31, 1902, it had 34,0904 members 
aged over 54 years, and 1,345 died in 1903, 
yet it had at the end of 1903, 3,380 more mem- 
bers at the advanced ages than it had the year 
before. The younger members are saddled 
with a burden which they will not long con- 
sent to carry—Insurance Observer. 


ss s 
NATIONAL LIFE U. §. A. AND ITS 
SYSTEM OF PROVIDENT POLICIES 


The National Life, U. S, A., is endeavoring 
to solve the problem of provident policies 
President Starnes of the company has becom 
convinced that a dollar a month is tod high 
for the minimum premium. His idea is that 
a company must get as many members of the 
household insured as possible in order to hold 
the business. He feels that if only one mem 
ber is insured, the industrial companies will 
work in on the other members and finally land 
the entire household. 

The National, therefore, has arranged to 
give the head of the household a policy costing 
as low as fifty cents a month, and then allow 
policies to be written on the wife or children 
for twenty-five cents a month, or as much 
higher as they see fit. Ifa rate of one dollar 
a month is charged for the head of a house- 
hold, it is almost impossible to insure any of 
the other members, on account of the cost 
President Starnes has his solicitérs instructed 
to insure every member of a household, if 
possible, and thus make it a National Life 
family. The rates are loaded sufficiently to 
give a safe margin’ for operating expenses 

The company realizes that considerable 
money will have to be invested in this class 
of business before it will be profitable. It is 
only operating the provident system in Chi 
cago, so that the officers of the company can 
give personal supervision to the work. Whien 
the system is fully worked out and perfected, it 
will be used elsewhere. The debit system is 
used with solicitors, the same as in industrial 
insurance. 

cs F Ss 
FIRST YEAR DEATH CLAIMS. 
death claims sustained on first year's 
risks by some of the high pressure companies 
are said to have convinced them that this class 
of business is a losing game. 


The 


One company 
had about $200,000 in first year losses in 1903 
on this business, most of it of a speculative 
nature taken by men who were traveling at a 
swift gait. The sensational cases in court in- 
volving life insurance in a majority of in- 
stances involve December business, being se- 
cured by a rebate. The losses are a good les- 
son, a severe one but effective. The brunt 
falls on the policyholders, who otherwise might 
have had more dividends. 
BS we « 

TRAVELERS’ GUARANTEED DIVIDENDS. 

Travelers agents find that the new gua 
teed dividend contracts 
and many agents are specializing on them. 
Prospects are shown the absolute certainty 
of. stipulated dividends, as the company guar- 
antees them. The Travelers, therefore, is not 
afraid to-put its seal on earnings it feels sate 
to allow policyholders at the end of nty 
years. Naturally, the company will have to 
put up extra reserve to protect the guarailees. 
The competitive literature showing the zuar- 
anteed dividends and actual  settlemen of 
some tontine contracts furnishes Trave! 
agents a formidable document. 


ran- 


are splendid sellers. 


GIVES THEM HOBSON’S CHOICE 
Frank P. Chapin, manager of the Eq 
of New York at Toledo, says that in so! 
he always makes it a practice to select 
of policy that he knows his prospect 
to have and then he proposes some oilie: 
he cannot take, giving him an oppo! 
seemingly to make his own choice. H 
this plan a useful one, as men always \ 
decide matters for themselves. 
es Ss 


“The man who whispers down a we! 
About the goods he has to sell 

Won't reap as many golden dollars 

As he who climbs a tree and hollers. 
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AGENTS WANTED 


BY 
> 4 


OF NEW YORK 


Exclusive Territory 
Liberal Contracts 


TRENGTH 
ECURITY 
OLIDITY 

R. P. WOODS, Agency Tanager Ohio, Kentucky, 


Indiana and West Virginia. 
222 West 4th Street, - CINCINNATI, OHIO. 





L. W. NOYES, President. E. C, BRAINARD, Secretary. 


THE MUTUAL LIFE 
Insurance Company of Illinois 


Cordially invites communications from reliable, energetic men of extensive 
oe with or without life insurance experience, with a view of em- 
ployment 


As District Managers 


under desirable contracts, providing liberal compensation for an extended 
period. Address 


ROY M. MARSH, Superintendent of Agencies, 


Merchants’ Loan and Trust Bullding, CHICACO, ILLINOIS. 

















“UARSH, ULLMANN & CO., Resident Managers for Illinvis, 
139 La Salle Street, Chicago. 


HE LESLIE H. WEBB CO., General Agts., Northern Ohio, 
Chamber of Commerce Bidg., Cleveland. 


TH | GENERAL UNDERWRITING CO., Gen’! Agts., Southern Ohio, 
Pirst National Bank Bidg., Cincinnati, 


DE 20IT INSURANCE AGENCY, LTD., General Agts., Michigan, 
Hammond Bidg., Detroit, Mich. 


THB SPRINGFIELD UNDERWRITERS 
-WMUTVUAL FIRE INS. CO. 
SPRINGFIBLD, O. 


LINES TO ASSURED 
LARGE nents TO AGENTS M E A N 
Agents wanted in every Ohio County seat. Surplus lines solicited. 
Write for folder ‘Profit Sharing in Fire Iusurance,” 


SURPLUS LINES. 


SEND US YOUR SURPLUS LINES TO PLACE. 


We use only the most reliable companies 
and associations and make’ a specialty of 
Telegraphic binders. 


Bremer, DuFour, Ring & Pinkney Co. 
80-82 William Street, - a NEW YORK 




















W. M. UMBDENSTOGK & C0, 


LAC'ING 


Atlantic City 
Fire Insurance Co. 
of Atlantic City, N. J. 
Tide Water 
Fire Insurance Co. 


of Maryland 


| = 
| WESTERN AGENTS 


SURPLUS LINES — 


159 La Salle Street Chicago 





SAADEAADEAABEAAD CHAD CHAD CHAD CHAD EH“ BEC™ 


Over $50,000.00 Paid in Fire Losses. 
ORCANIZED 1901. 


{ AMERICAN FIRE UNDERWRITERS 


Of Chicago, Illinois. 


EQUITABLE FIRE UNDERWRITERS 


Of Illinols. 


COLUMBIA FIRE ASSOCIATION 


Of America. 


Home Office, No. 184 La Salle Street, ‘‘The Temple,’’ Chicago, Ill. 
JOHN L. LUCAS, Manager and Attorney. 
Surplus Lines at Tariff Rates. 








THE METROPOLITAN PLATE GLASS AND 
CASUALTY INSURANCE CO, OF NEW YORK 


HOME OFFICE, 47 CEDAR STREET 
CHARTERED 1874 § THE OLDEST NEW YORK COMPANY IN ITS LINE 


ASSETS, JANUARY Ist, 1904, - - $591,813.08 
SURPLUS TO POLICYHOLDERS, - 389,895.29 


PLATE GLASS POLICIES 


PBRSONAL ACCIDENT 
Of the most approved forms. 
EUGENE H. WINSLOW, President 


DANIEL D. WHITNEY, Vice-President S. WM, BURTON, Secretary 
ALONZO G. BROOKS, Assistant Secretary 





RELIABLE AND ENERGETIC AGENTS WANTED 














Superior Insurance Supplies 


The Western Underwriter Co. is now the headquarters for 
the insurance supply trade. We have all blanks and 
books used by companies, general agents, field men, local 
agents, brokers or adjusters. Our line of blanks is most 
complete. We quote prices on quantities of goods. Send 





to us for suggestions as to equipping your office. ::  :: 


THE WESTERN UNDERWRITER CoO. 
164 La Salle Street, Johnston Building, 
CHICAGO. CINCINNATL 
Phone M. 2914 Phone M. 2077. 











6 THE WESTERN UNDERWRITER. 














OFFICERS: 
ALEXANDER D. HANNAH, Prest. 
DAVID HOGG, Vice Prest. & Treas. 
A. W. HANNAH, Asst. Treasurer. 
JOHN C. EVERETT, Secretary. 

A. J. SALOMON, Ass’t. Secy. 














DIRECTORS: 
ALEXANDER D. HANNAH. 
DAVID HOGG. 

JULIUS KESSLER. 
W. L. DOGGETT. 
JOHN G. CAMPBELL. 
EDW. F. KEEFER. 





INCORPORATED UNDER THE LAWS OF ILLINOIS. 


LICENSED APRIL 14, 1903. JOHN C. EVERETT. 











NEWBURGER AND CO., (35) CPi nee cey 159 LaSalle Street, 
MANAGERS. Surplus to Policyholders, - $152,525.67 CHICAGO. 





















“AMUEL Gans 
Ns WUE. Gays N 
HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 


PRINCIPAL OFFICE : SOUTHERN DEPARTMENT ; 
Nos. 207 and 209 No. 1005 


MADISON STREET, WASHINGTON § AVE., 
CHICACO. ST. LOUIS. 





- CONG DISTANCE TELE. 
PHONE, MAIN 276. 





1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 











INSURANCE COMPANY 


OF THE 


STATE OF ILLINOIS 


ROCKFORD, ILLINOIS 





ah A ES, CASH CAPITAL, - $200,000.00 
fabs daa bilge ASSETS, ee 487,880.22 
re 
STATE” es 
mS Si lelt-we Fire, Lightning and Tornado 
Insurance 








COOK COUNTY DEPARTMENT, 
D. L. EVANS, Mgr., 350 National Life Bidg., Chicago 
BE. W. BROWN, Pres. GEORGE L. WILEY, Sec’y. 




















THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPetAL, «5 « ~>» 
ASSETS ... 


SURPLUS TO POLICYHOLDERS 


JUDGE M. DONNELLY, President. 


$200,000 
475,574 
232,853 


F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 








RELIANCE 


LIFE INSURANCE COMPANY 
of Pittsburgh, Pennsylvania 


5 

+. 
B yy: I 
A 
| 


VA 
Senet, 
ASSETS OVER 


82,.000,000.00 


Managers and strong individual life underwriters seeking 
territory 


Address A, F. MCDONALD, 34 Vice-Pres. 














JAMES H. REED, President 










THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 
its financial strength, always win in competition. 










T. R. PALMER, President. 
J. A. O'SHAUGHNESSY, 2d Vice-President and Fleld Manager. 
DOUGLAS PUTNAM, Secretary. 

4. W. COCHNOWER, Assistant Secretary and Actuary. 











